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| we a0% OF FIRE AND CASUALTY 


INSURANCE PREMIUMS PRODUCED IN THE METROPOLITAN CHICAGO AREA ARE 
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Buyers and prospective buyers of insurance, assured and lay- 
men alike naturally think of Chicago insurance as being located 
inthe VSURANCE KFXCHANGE BUILDING, 175. West 
Jackson Boulevard, Chicago. \t 1s the very heart of all insur- 


ance activity in’‘Chicago and the middle west. 


Let us show you how you can get your proper share of the 
Insurance premium volume produced in metropolitan Chicago 
by locating in the Insurance Exchange. Address R. C. Swan- 


Son, \ lanager. 
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Underinsuring U.&0. 
May Risk Tax Levy 
on Mythical Profit 


Danger of Some Expenses 
Being Disallowed, Thereby 
Creating a Gain 


NEW YORK —Corporations which 
deliberately underinsure the use and oc- 
cupancy hazard on the ground that the 
bulk of any recovery would go to the 
government as income and excess profit 
taxes may be risking a costly extra out- 
lay for taxes in case the internal revenue 
bureau does not allow all the fixed 
charges and other continuing expenses 
as “ordinary and necessary expenses of 


business,” according to an expert in the 
U. & O. field. 

If the government disallows some of 
these expenses it may be able to show 
even though the corporation’s sole in- 
come for an entire fiscal year were the 
U. & O. proceeds in an amount just suf- 
ficient to meet continuing expenses, it 
would still have made a profit if the 
amount of the proceeds exceeded what 
the government considered a_ proper 
outlay for continuing expenses. If the 
insured had actually made all the ex- 
penditures it might find itself in the em- 
barrassing position of having to heavily 
draw on its surplus or get a bank loan 
to pay a tax on “profits” of which it 
got not even the 10% that the excess 
profits tax would normally leave un- 
touched. 

Of course, the government might also 
question certain expense items even 
though a profit were reported and the 
tax paid on it, but it hardly seems likely 
that the same standards would be ap- 
plied as where an insured tried to keep 
the entire U. & O. proceeds and freeze 
the government out entirely. 


Advanced by Profitable Firms 


When the idea of underinsuring or 
dropping U. & O. coverage altogether 
because so much of the recovery would 
go to the government is advanced it is 
usually by firms which are making a 
great deal of money and so much more 
than in the past that they would be 
heavily hit by the excess profits tax. 
However, they apparently overlook the 
fact that the U. & O. premium is trifling 
compared with the possibility of loss 
and that furthermore government is 
paying 90% of the premium because the 
premium is a deductible business ex- 
pense, 

Suppose that a firm is currently mak- 
ing $12 million a year gross earnings, 
with expenses of $10 million, leaving a 
net profit of $2 million. Suppose also 
that a fire occurred at the beginning of 
a fiscal year and put it out of business 
for an entire year. In writing the U. & O. 
coverage it was estimated that continu- 
ing expenses would be $5 million for a 
year but in order not to insure profits 
that would go largely to the government 
the insured carried only $5 million of 
U. & O. 


Tax Drops to Nothing 


The fire would result in the com- 
pany’s getting $5 million which it would 
pay out for continuing expenses. How- 
ever, here is a company which paid a 
substantial amount of tax the previous 
year. For the year it was out of busi- 
ness it reports that it had no profits and 
consequently is liable for no income or 

(CONTINUED ON PAGE 12) 


Gives War Plant 
Protection Setup 


Army Man Describes 
Work at Meeting of 
Chicago Examiners 


The precautionary measures taken by 
the continuous security branch of the 
army to prevent fires, sabotage, and 
other hazards in war production plants 
were described by Lieut. Col. J. S. Har- 
vey of the sixth service command at a 
dinner meeting of the Fire Insurance 
Examiners Association of Chicago. The 
association will be 30 years old in Febru- 
ary, and a special program is being con- 
sidered for the meeting that month. 

President J. W. Nickerson appointed 
as chairmen of committees the following: 
Finance, H. C. Brose, America Fore; 
membership, Julius DeZutter, Great 
American; auditing, A. G. Sutter, Amer- 
ica Fore; publicity, Peter Freilich, Cor- 
roon & Reynolds, and golf tournament, 
Ray Erickson of the R. H. Erickson & 
Co. agency. Robert Petrick of the Atlas 
reported for the committee on men in 
service. 


Protective Measures More Effective 


Lieut. Col. Harvey, who is in charge 
of war plant protection in Illinois and 
northern Indiana, said that such pro- 
tection has been much more effective in 
this war than in the last, and that the 
losses from fires, explosions, etc., are 
considerably smaller. He commented 
that while the German submarine cam- 
paign was successful, the security divi- 
sion did not think there would be much 
sabotage attempted, but when the sub- 
marine sinkings declined, the division 
tightened its anti-sabotage measures. 

The internal security divisions of the 
nine service commands handle protection 
for all plants except explosives, which 
are under jurisdiction of the ordnance 
department; aircraft, which is under the 
air force command; certain chemical 
plants, under the chemical warfare divi- 
sion, and shipbuilding plants, handled by 
the navy. The Office of Civilian Defense, 
he said, has the responsibility for plants 
not on these lists. 


Has Helped Companies 


The internal security division has 
insisted on improved conditions in the 
various plants, and in doing so has been 
helpful to the insurance companies, Lieu- 
tenant Colonel Harvey commented. 
However, he said that his group has 
had a lot of help from the insurers. 

He said the chief problems faced by 
his department are bad housekeeping, 
including crowded plant conditions and 
lack of aisle space, which is quite com- 
mon; failure to observe proper regula- 
tions; a properly trained fire plant 
brigade; exposure from adjoining build- 
ings or adjoining tenants; insufficient 
emergency fire protection, particularly 
extinguishers; poor control of flammable 
liquids which are stored in improper 
vaults or which should be outside the 
plant altogether, poor electrical main- 
tenance, etc. He said the division insists 
on the use of an adequate force of plant 
guards who know where sprinkler valve 
controls are located, and who can be 








Inserts on Ohio, Indiana 
Meetings in This Issue 


Special inserts covering the an- 
nual meetings of the Ohio and In- 
diana Associations of Insurance 
Agents are made a part of this is- 
sue. The Ohio insert starts on 
Page 15 and the Indiana insert on 
Page 19. 








Little Likelihood 
of Unity in Form 


Variety of Blanks Used 
to Get Information on 
Use and Occupancy 


NEW YORK—While some confusion 
may exist because the companies all em- 
ploy different forms in the work sheets 
they send to assured for information on 
U. & O. risks, there is little likelihood 
that a uniform work sheet will be drawn 
up. Advisory sheets and recommended 
forms are furnished by the different bu- 
reaus, but each company draws up its 
own blank according to the underwriter’s 
idea of the questions which must be an- 
swered. There is a standard form for 
the agreed amount of coinsurance which 
must be filed with the rating bureaus. 


Chief Differences 


The blanks provided by the companies 
differ chiefly in regard to service risks 
such as hotels, theatres and broadcast- 
ing stations. Confusion exists because 
the way in which the blanks are drawn 
up could modify the coinsuranee clause 
and at times there is a difference ir the 
interpretation. 

. & O. men feel that this line should 
be left strictly alone for the duration of 
the war because of the many difficulties 
confronting it at this time. While the 
priorities exclusion clause has eased the 
situation, where such a clause is not in 
existence as in the older policies the 
companies face a serious problem. 





Name Committees 
in Life Field on 
Anti-Trust Bills 


NEW YORK — Robert Dechert, 
counsel Penn Mutual Life, is chairman 
of the committee which the Life Presi- 
dents Association has appointed to 
study the Bailey-Van Nuys bills intro- 
duced in Congress to exempt the insur- 
ance business specifically from federal 
anti-trust laws. 

B. K. Elliott, vice-president and gen- 
eral counsel of John Hancock Mutual 
Life, is chairman of a similar commit- 
tee of the American Life Convention. 


Zone 3 Elects Frank N. Julian 
Honorary Life Chairman 





BIRMINGHAM, ALA. — Insurance 
commissioners of Zone 3, comprising 
eight southern states, meeting in Bir- 


mingham, elected Frank N. Julian, Ala- 
bama superintendent, as honorary life 
chairman of the zone. On account of 
illness Mr. Julian was unable to attend, 
but the state was represented by Miss 
Addie Lee Farish, director of the de- 
partment of commerce, and Brooks 
Glass, deputy superintendent of insur- 
ance. 

The commissioners reaffirmed an 
earlier resolution “urging the study of 
pending or proposed federal legislation 
touching the business of insurance, to 
the end that they may protect the pol- 
icyholders of their respective states and 
guard against any attempt to usurp the 
sovereign powers of the several states 
or weaken the American system of free 
enterprise.” 





— ——_ 





“activated” by the army in an emer- 
gency as they were in the recent Detroit 
riot. There they were of great help in 
preventing the spread of the riots and 
consequent damage to industrial plants. 


U. 5. Supreme Court 
Will Decide Status 
of Insurance 


Will Review Atlanta 
and Polish National 
Alliance Cases 


WASHINGTON—The United States 
Supreme Court has agreed to hear the 
government’s appeal in the Atlanta case 
and has accepted the writ of certiorari 
in the case of Polish National Alliance 
vs. National Labor Relations Board. 
Both cases raise the issue of whether 
insurance is commerce, 

Judge Underwood in his decision at 
Atlanta dismissed the indictment against 
a number of fire companies and the 


Southeastern Underwriters Association 
and declared emphatically that insurance 
is not commerce. He contended the U. S. 
Supreme Court had held to that prin 
ciple for 75 years and hence the com- 
panies were not subject to the Sherman 
anti-trust act. 

The Department of Justice appealed 
the decision of the federal district court 
at Atlanta dismissing the anti-trust 
charges and the U. S. Supreme Court 
therefore will take cognizance of the 
decision and give it thoughtful study. 


Judge Underwood’s Reasoning 


Judge Underwood in his decision said, 
“If there is to be any over-ruling of the 
long line of clear and thoughtfully con- 
sidered decisions of, the U. S. Supreme 
Court acquiesced in for 75 years by Con- 
gress and administrative agencies it will 
have to be done by the Supreme Court 
itself or Congress.” 

Legislation is already pending in Con- 
gress to exempt insurance from the fed- 
eral anti-trust statute and leave its 
regulation to the states. This is the Van 
Nuys-Bailey bill. 

In the Atlanta action companies were 
charged by the Department of Justice 
with conspiracy to fix and maintain arbi- 
trary and non-competitive rates and with 
conspiracy to monopolize trade and 
commerce in fire insurance in the states 
affected. 

In the case of the Polish National 
Alliance, a fraternal life company, the 
circuit court of appeals upheld a lower 
court verdict that Polish Alliance is 
subject to the wage and hour law. The 
issues of whether insurance is commerce 


and the difference between a fraternal 
and a life insurance company are in- 
volved. The Polish Alliance case will be 


argued before the Supreme Court in the 
two weeks beginning Dec. 6. 

The Supreme Court’s acceptance of 
jurisdiction in the Atlanta suit means 
that it will probably reach the case in 
December or January, according to the 
best available estimates, which are based 
on the number of cases already on the 
calendar and allow a reasonable leeway 
for the varying length of time the court 
will devote to each of these prior cases 

Other than giving a rough idea of 
when the case will probably be argued, 
the Supreme Court's acceptance of juris 
diction has no _ significance, for the 
criminal appeals act of 1907 permits the 
government, as a matter of right, to ap- 
peal direct to the Supreme Court in 
matters involving the interpretation of 
a federal statute. Hence the court’s 
acceptance of the case means only that 
on its examination of the records it is 
satisfied that the district court’s action 

(CONTINUED ON PAGE 12) 
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W. G. ene na ‘een 
Adjusting Office 


Leaves Fire Companies 
Adjustment Bureau 
After 27 Years 


NEW YORK—William G. Greer has 
resigned from the Fire Companies Ad- 
justment Bureau and on Nov. 15 will 
open his own office under the name of 
Greer Adjustment Company at 111 John 
street, New York City. 

Mr. Greer comes from an insurance 
family, his father, the late William J. 
Greer, having organized the old General 
Adjustment Bureau, predecessor of the 
Fire Companies Adjustment Bureau. 
Wm. G. Greer began his insurance 
career in 1913 as a rater under Atlee 
Brown, Newark rating expert. In 1914 
he acted in the same capacity under 
Ralph Potter of the New York Under- 
writers Association in Syracuse, N. Y. 

Entering the adjustment field in 1916, 
Mr. Greer was appointed junior 
adjuster for the New York office 


of General Adjustment Bureau. Later 
he was assigned to Pittsburgh, Erie, 
Scranton and Albany. In _ 1923 
he was transferred to the New 


York City office and given the develop- 
ment of the business in the suburban 
territory consisting of Westchester, 
Putnam and Dutchess counties in New 
York and Fairfield county in Connecti- 
cut. In 1926 a branch office was opened 
in White Plains, N. Y., and he was ap- 
pointed manager. 

After acting as manager in White 
Plains for 10 years he was called to the 
head office of Fire Companies Adjust- 
ment Bureau in New York City and 
made general adjuster with direct super- 
vision of all suburban territory, includ- 
ing New York City, Long Island, and 
Westchester, Putnam, Rockland, Orange 
and Sullivan counties in New York. 
Among his other duties were the 
handling and supervision of nationwide 
accounts and Interstate Underwriters 
Board losses. 


Harold Taylor Prepares 
Simplified Insurance 
Form for Credit Men 


PHILADELPHIA—Harold E. Tay- 
lor, associate director of the research 
and development division of American, 
in addressing a luncheon meeting of the 
Credit Men’s Association of Eastern 
Pennsylvania on “The Influence of In- 
surance upon Credits” said he is work- 
ing on a simplified form which will en- 
able credit men to find out what type of 
insurance a customer does not carry, to 
supersede the cumbersome forms cur- 
rently used, which call for tabulation of 
the insurance carried by the credit ap- 
plicant. He said credit men, in studying 
the merits of an application for credit, 
should ascertain from the applicant the 
name of his insurance broker, with a 
view to contacting the latter to deter- 
mine if there is any weakness in insur- 
ance coverage which might have a bear- 
ing on credit standing. 

The meeting was sponsored by the 
credit association's insurance commit- 
tee, of which Morgan F. Moore of the 
Kemper companies is chairman. The 
committee is working out a program 
for further cooperation between insur- 
ance companies and credit men. 

C, W. Johnson, assistant secretary and 
manager of the Philadelphia metropoli- 
tan department of North America, was 
chairman of the meeting. 


Rule Out Ala. Reiprocal Tax 


BIRMINGHAM, ALA. — Attorney- 
general McQueen of Alabama has ruled 
that levying a “reciprocal tax” on out- 
of-state insurance companies doing 
business in Alabama would be uncon- 
stitutional. Superintendent Julian, who 





H earing Nov. 9 on 
Motions in Illinois 
License Law Suit 


Circuit Judge LaBuy in Chicago has 
set a hearing for the morning of Nov. 9 
on the three motions now pending in 
the suit of Graeme H. Smith, Chicago 
agent and broker, which has tied up en- 
forcement of the Illinois agents and 
brokers license law under a temporary 
injunction. 

After Joseph Charash of the Illinois 
attorney-general’s staff filed, on behalf 
of the insurance department, a motion 
to strike Mr. Smith’s complaint, R. T. 
Hilliard, attorney for Mr. Smith, filed a 
motion asking that the state be required 
to make its motion more definite. The 
attorney-general then filed a motion to 
dissolve the temporary injunction and 
Judge LaBuy set the hearing for all 
three motions. 

The action started in September, when 
Mr. Smith brought an injunction suit 
against Paul F. Jones, Illinois insurance 
director, charging that action had been 
taken against him and that the license 
law is unconstitutional because it is 
vague and indefinite, does not afford 
proper protection to a person against 
whom action is brought and delegates 
unlawful legislative and judicial power 
to the director and his staff. Judge 
LaBuy granted a temporary injunction, 
as a result of which the insurance de- 
partment has been unable to issue any 
new licenses, conduct examinations or 
do anything about enforcing the law. 


Another Laundry’s 


Cover Inadequate 


WICHITA—A serious laundry fire 
here Oct. 9, with bailees’ customers’ in- 
surance amounting to only about 25% 
of the value at risk, has aroused agents 
and the public over the provisions in the 
new dwelling and household furniture 
form extending coverage outside the as- 
sured’s premises. Many claims were made 
under this form, but they were denied, 
as the middle western form does not 
cover if there is any other insurance on 
the property away from the premises, 
regardless of adequacy of the other in- 
surance. Assured were told to make di- 
rect claims against the laundry and it is 
not known now how the insurance car- 
ried by the laundry will be apportioned. 

The laundry was also a coinsurer on 
building and contents and carried use 
and occupancy insurance. The situation 
has caused agents to check other lines 
carefully and many increases have been 
reported, as well as a number of new 
use and occupancy lines among laun- 
dries and dry cleaners. 











sought the opinion, said some states 
were enforcing tax provisions against 
Alabama insurers. 


Prepare Inspection 
Program in Maine 


Commissioner Perkins 
Tells Plans—Favors 
Casualty Rate Regulation 


Commissioner Perkins of Maine, in 
addressing the meeting of the Maine As- 
sociation of Insurance Agents at Au- 
gusta, announced that the insurance de- 
partment has been called upon to take 
over the inspection of all plants which 
the government has deleted from its es- 
sential list. The request was made by 
the regional director and the liaison of- 
ficer between the facility‘ security divi- 
sion of the army and the OCD. 

Mr. Perkins expressed the belief that 
this work can be handled by the field 
men and local agents. The Pine Tree 
Club of special agents has signified its 
willingness to help and he said he is 
sure that the agents will lend a hand. 

Mr. Perkins said he is in favor of the 
bills in Congress to exempt insurance 
from the anti-trust laws but he said that 
such legislation alone will not remove 
the specter of federal control. If the 
U. S. Supreme Court in the S. E. U. A. 
case should hold that insurance is com- 
merce the way would be opened for a 
federal system of regulation, he de- 
clared. 


American Mutual Alliance Stand 


Mr. Perkins said he was surprised and 
disappointed at the stand that has been 
taken by the American Mutual Alliance 
in regard to this bill. “It would appear 
that they are still willing to hide their 
collective heads in the sand like an 
ostrich,” he said, “and let the insurance 
agents bear the brunt of possible federal 
regulation. The position which they are 
taking can only lead me to believe that 
federal regulation would be welcomed 
by this group.” 

Mr. Perkins said he strongly favors 
standardization of the accident and 
health policy provisions and he ex- 
pressed the belief that the A. & H. field 
should be more closely supervised than 
it has been. 

The state rate regulation of all cas- 
ualty rates was advocated by Mr. Per- 
kins. Something is wrong, he averred, 
when bids varying between $4,000 and 
$9,000 are submitted for a single auto- 
mobile fleet. Many rates, he declared, 
are the product of guess work and he 
suggested that this might lead to in- 
solvency. 





Earl Loose, who has been state super- 
visor for the Fred L. Gray Co., Min- 
neapolis general agency, has received a 
commission as lieutenant (j.g.) in the 
navy and will report for active duty 
Nov. 6. He was guest of honor at a 
dinner given by associates in the Fred 
L. Gray Co. 
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Agency Problems 
Discussed by 


Duttus at Toronto 


TORONTO—The need of education 
by fire and casualty agents, the grow- 
ing importance of girls and young 
women in agencies, the opportunities for 
selling additional lines, and his effec- 
tive collection methods were stressed by 
Roy A. Duffus, Rochester, N. Y., local 
agent, in his talk before the convention 
of the Ontario Fire & Casualty Agents 
Association here. 

Mr. Duffus said that agents are over- 
looking easily sold lines such as bur- 
glary, O. L. & T., contractual liability, 
etc. He said that his agency places all 
automobile policies in an envelope and 
lists all of the coverages available on a 
car, types the amounts on each envelope, 
and marks “not covered” in red those 
lines which assured does not have. This 
produces a lot of business, and even if 
assured does not buy at least he has 
been warned. 

Mr. Duffus said that his agency sends 
a prepaid reply envelope with each pol- 
icy and statement. The envelope is blue, 
a color which brings the most returns. 
The customer who receives this re- 
sponds almost 50% better than when 
the envelope is not included. 

The public should be told exactly 
what lies behind insurance and what is 
done by insurance companies with the 
money paid to them in premiums, George 
A. Drew, Ontario premier, told Ontario 
agents. He spoke at a noon luncheon 
and there was an overflow crowd. The 
public does not understand that the 
money paid in premiums does not go 
into a vault but is invested in industry 
and other ventures, he said. He urged 
insurance men to identify themselves 
with politics, not in the party sense but 
in the sense of good government. He 
said he knew of no business that could 
be more swiftly wrecked by unsound 
economic theories than insurance. 

Charles Priestman, who was reelected 
secretary-treasurer for his 24th term and 
is the only secretary-treasurer the asso- 
ciation has ever had, celebrated his 77th 
birthday during the conference. The 
day prior to the opening of the confer- 
ence he made his “birthday walk” to 
Oakville, 25 miles from Toronto, which 
he completed in less than six hours. 

W. J. McCulloch, foreign news editor 


of the Hamilton “Spectator,” and H. B. 
Christie, Brantford “Expositor,” also 
spoke. 


Municipal insurance funds may make 
inroads on agents’ incomes unless some- 
thing is done to check the growing opin- 
ion which favors this type of protection, 
John D. Kirby, retiring president, said. 
The Canadian Underwriters Association 
has furnished agents with material to 
combat municipal self-insurance, and at 
the convention conducted an open forum 
on the subject. 


R. A. Nelson Vice-president 
of Corroon & Reynolds 


Richard A. Nelson, formerly secre- 
tary of the companies in the Corroon & 
Reynolds group, has now been elected 
a vice-president of American Equitable, 
Globe & Republic, Knickerbocker and 
Merchants & Manufacturers. He was 
made an assistant secretary in 1932 and 
in 1936 was elected a secretary. At the 
same time G. R. Miller, W. S. Nagel 
and W. D. Collins were elected assistant 
secretaries. 

Mr. Nelson actively assists R. A. Cor- 
roon, chairman and president, in the 
financial and investment phases of the 
business. 

Mr. Miller is in charge of the coun- 
try-wide brokerage service department. 
Mr. Nagel assists S. E. Adams, secre- 
tary in the home office accounting tax 
and statistical branch, and Mr. Collins 
assists A. N. Butler, vice-president, in 
the handling of home office and treaty 
reinsurance work. 





~ 











im 











October 28, 1943 


FeNATIONAL UNDERWRITER 








Life Members Hark 
Back fo the Days 
of Northwest Body 


D. O. Stine of Reedsburg, 
Wis. Is Elected President 
of the Organization 


At the annual meeting of the Life 
Members Society of the Northwest As- 
sociation in Chicago Tuesday evening, 
David O. Stine of Reedsburg, Wis., re- 
tired state agent of the St. Paul F. & M., 
was elected presi- 


dent. E. L. Rick- 
ards of Chicago, 
manager National 


Automobile Under- 
writers Association, 
was chosen first 
vice president; R. 
L. Tanner of New 
York City, vice- 
president New 
York Underwriters, 
second _vice-presi- 
dent; W. J. Son- 
nen, Evanston, IIL, 
secretary R. F. 
Woltersdorff, Atlas 
treasurer. Melvin Le Pitre, assistant 
western manager of Fire Associa- 
tion, presided as president in a very 
pleasing manner. Clark Munn, man- 
ager Cook County Loss Adjustment 
3ureau, was chairman of the nominat- 
ing committee for the Life Members as 
well as the Northwest Association. 
The officers of the Northwest Associa- 
tion elected were: President, E. G. 
Frazier, Springfield F. & M.;_ vice- 
president, D. J. Harrigan, St. Paul F. & 
M.; treasurer, C. W. Ohlsen, Sun; sec- 
retary, Carl E. Ingram, Great American. 
The directors are Burlingame, 
Western Adjustment; Melvin Le Pitre, 
Fire Association; C. J. Lingenfelder, 
America Fore; R. A. Buckman, Royal, 
F. H. Cornell, Home; Clem E. Wheeler, 
Hartford Fire; R. Hanawalt, Na- 
tional Fire; H. A. Clark, Loyalty group; 
John Rygel, Hanover. R. A. Buckman, 
the retiring president, in giving his re- 
port stated that the trustee fund now 
amounts to $5,029 and can be used for 
the benefit of destitute life members. 





M. Le Pitre 


New Members Welcomed 


M. C. Rathbun, Lincoln, Neb., wel- 
comed the new active life members and 
associate members. D. Paul Coffman, 

Lincoln, Ill. New York Underwriters, 
nels the response. 

Mr. Le Pitre called for brief acknowl- 
edgements from those present from dif- 
ferent states. W. T. Benallack, Michi- 
gan F. & M., who has been a member 
for 50 years and never missed a meet- 
ing, joining when Vice-President F. H. 
Whitney, Michigan F. & M. was presi- 
dent, represented Michigan. John Rygel, 
Hanover Fire, former state agent in 
Ohio, spoke for the Buckeyes. W. N. 
Achenbach, Aetna Fire, former Indiana 
state agent, was spokesman for that 
state. Roy L. Nicholson, Michigan 
F. & M., was the voice of Wisconsin. 
R. W. Smith of St. Louis, state agent 
Aetna Fire, brought greetings from his 
state. 

D. O. Stine, Reedsburg, Wis., chair- 
man of the memorial committee, re- 
ported, all standing while the names of 
members who died during the year were 
read. A characteristic letter was read 
from John F. Stafford of Babson Park, 
Fla. 

A. H. Green, Atlas, was in charge of 
the entertainment features, which were 
highly appreciated. He introduced in 
a very finished speech Alex Christensen, 
well known humorist, who was the en- 
tertainer. 

(CONTINUED ON PAGE 138) 


Government Trains Guns 
on Bailey-Van Nuys Bills 


By LEVERING CARTWRIGHT 


WASHINGTON, D. C.—A bDilister- 
ing attack upon the Bailey-Van Nuys 
bills which would specifically exempt 
insurance from the federal anti-trust 
laws was delivered by Attorney-general 
Francis Biddle Wednesday morning at 
the second public hearing on this legis- 
lation before the Senate judiciary com- 
mittee. Before reading the statement 
Mr. Biddle expressed the hope that fur- 
ther hearings will be held, as Attorney- 
general McKittrick of Missouri desires 
to be heard and because the department 
of justice desires to present results of a 
study in which it is engaged on rates, 
earnings and dividends and the relation- 
ship of losses to paid income and an 
analysis of the state laws governing 
rates. 

Congressman Hancock of New York 
referred to the Drew Pearson, PM and 
Walter Winchell charges that E. L. 
Williams, president Insurance Execu- 
tives Association, has got up a slush 
fund of $700,000. He said those are 
infamous charges and Mr. Williams 
should be given an opportunity to make 
a statement. Senator Van Nuys said 
it would be dignifying Drew Pearson to 
do so, but Mr. Williams was given the 
privilege. 

E. L. Williams’ Statement 


Mr. Williams entered an impassioned 
denial of the slush fund charges and of 
the attacks upon him as a lobbyist. He 
said there had been no fund raised by 
the companies nor any special assess- 
ment levied upon them. As to Pearson, 
Mr. Williams said he could not add to 
President Roosevelt's statement: “He's 
a liar.” He said he has faith in Ameri- 
can principles, that the constitution is 
with him, that he believes in the dual 
principle of government and in the Su- 
preme Court. Mr. Biddle, he declared, 
is not informed on insurance. The com- 
panies are for the legislation and it is 
an American’s right to appeal to both 
the Supreme Court and to Congress. 

The only material that the insurers 


have sent out was the four page state-° 


ment of the National Board and that 
was done to enlighten the agents. It is 
up to the agents to do as they see fit 
in connection with these bills. The 
companies are not seeking to exert pres- 
sure on Congress. Mr. Williams said 
that up until this time he has never 
been engaged in seeking to get legisla- 
tion passed or defeated. Until this sit- 
uation arose, he said, he was acquainted 
with no congressman or senator but 
Senator Byrd. 

Chairman Hatton Sumners of the 
House judiciary committee pressed the 
question of whether the power of the 
states to regulate insurance would be lim- 
ited if it should become established that 
insurance is interstate commerce. Mr. 
Biddle ventured the opinion that the 
states could not pass a type of law 
which he characterized as permitting in- 
surers to sit around the table to estab- 
lish rates, and apply sanctions upon one 
another and upon agents to maintain the 
rates. 

Sumners also asked whether there has 
not been an expansion of the effect of 
the anti-trust law by the courts and 
whether Congress might conclude that 
the courts had stretched the law be- 
yond what was intended. Mr. Biddle 
said he would be opposed to bringing ap- 
plication of the law back to economic 
conditions as they existed 100 years ago. 
In the course of the questioning Mr. 
Biddle expressed small respect for any 
present state regulation except that of 
Texas. He was asked whether it is the 
province of the attorney general to pass 
judgment on states laws. Mr. Biddle 
said his complaint is that there is little 
regulation to speak of. He was asked 
why the state legislatures had not in 
that event taken action. He said he did 
not know. “Could it not be because the 


public is satisfied?” he was asked. To 
that he answered that the public is dis- 
satisfied, judging by complaints he had 
received. 

Complaints of Hotel Men 


Mr. Biddle alluded to complaints of 
hotel men that stock company people 
had “boycotted” them because they 
were insured in mutuals. Some of the 
senators remarked that they regarded 
that as natural business reciprocity. Mr. 
Biddle insisted it is boycott. 

Senator Ferguson of Michigan asked 
whether Mr. Biddle is advocating fed- 
eral regulation. He replied that he has 
nothing in mind; that he is not advocat- 
ing federal regulation. 

Senator Bailey of North Carolina in- 
sisted that Mr. Biddle in his brief side- 
stepped the fundamental fact that the 
U. S. Supreme Court has consistently 
held that insurance is not commerce. 

Sumners asked whether the states do 
not have the power to prevent monop- 
olistic practices. 

“The states have the constitutional 
power to regulate insurance, that I ad- 
mit,” Mr. Biddle answered. 

Senator Bailey said if Biddle prevails, 
insurance will be held to be commerce 
and Congress could then prohibit a state 
from enacting a stabilization program. 
It would open the door for Congress to 
regulate insurance. 

Biddle said that is a correct state- 
ment, and while he is not advocating 
federal regulation neither is he advocat- 
ing closing the doors to Congress to 
enact insurance legislation. 

Congressman Cellar of New York was 
the only one that appeared to be defi- 
nitely on Biddle’s side. 

Mr. Biddle was asked whether the 
competition of mutuals does not hold 
rates to a proper level. Mr. Biddle said 
he does not say the mutuals do not 
charge excessive rates. 


Little Would Be Left States 


Sumners argued there would be little 
left for the states if the federal power 
is exerted wherever there appars to be 
a failure of state duty. “If the states 
would prowl around here and see how 
we operate, they would pick up some 
business.” 

Mr. Biddle said all he wants is for 
Congress to refrain from legislating un- 
til there is a decision in the S.E.U.A. 
case. That, he said, would be the sport- 
ing thing. He said what should be 
done is to conduct a complete and 
thorough investigation of insurance 
companies, regulation rates and varia- 
tion in rates from state to state to de- 
termine what is needed. 

Congressman Walter said it would be 
sporting for the Justice Department to 
let Congress set its policy before press- 
ing the Supreme Court to extend ap- 
plication of federal power. 

The insurance contingent at the hear- 
ing included: E. L. Williams, presi- 
dent Insurance Executives Association; 
George C. Long, Jr., president Phoenix 
of Hartford; Esmond Ewing, vice- 
president Travelers Fire; C. S. Kremer, 
president Hartford Fire; Eugene Thore, 
general counsel Acacia Mutual Life; 
Judge B. Miller, executive secretary and 
W. T. Reed, Washington manager Na- 
tional Association of Insurance Agents; 
John P. Cooney, president Firemen’s 
Lloyd T. Wheeler, secretary-manager 
Southeastern Underwriters Association; 
A. V. Gruhn, general manager Ameri- 
can Mutual Alliance; Chase Smith, gen- 
eral counsel Kemper companies; John 
A. Lloyd, vice-president Union Central 
Life: Howard Starling, Washington of- 
fice Association of Casualty & Surety 
Executives, and Dewey Dorsett, assistant 
manager Casualty Executives Associa- 
tion; J. Victor Herd, vice-president 
America Fore; J. R. Berry, general 
counsel National Board, Paul Hardesty, 

(CONTINUED ON PAGE 4) 


Move to Broaden : 
Underwriting 
Powers of Insurers 


Harrington Announces 
Plan at Massachusetts 
Agents Meeting 


SPRINGFIELD, MASS.—Pians for 
lifting present limitations on insurance 
companies’ underwriting powers to per- 
mit writing of broad all risk policies 
were revealed by Commissioner Har- 
rington of Massachusetts at the dinner 
which opened the convention of the 
Massachusetts Association of Insurance 
Agents here Tuesday evening 

Noting growing public demand for 
broader coverage than those presently 
permitted by laws of the states, Mr. 
Harrington announced that a commit- 
tee of executives, agents and brokers has 
been set up to prepare a program to be 
considered by the law and legislation 
committee ot the National Association 
of Insurance Commissioners. 

The program wili be drafted by Ar- 
thur F, Latrentz, American Surety; J. 
Arthur Nelson, New Amsterdam Cas- 
ualty; John A. Diemand, North Amer- 
ica; William D. Winter, Atiantic Mu- 
tual; S. Bruce Black, Liberty Mutual; 
William D. O'Gorman, Newark; W il- 
liam H. LaBoyteux, Johnson & Hig- 
gins, and Kenneth Bell, vice-president 
Chase National Bank. 

Commissioners on the committee con- 
sist of Johnson of Minnesota, Jones of 
lilinois, Crabbe, Ohio, and Fraizer of 
Nebraska. 

More than 350 attended the dinner. 

President Paul J. Woodcome of Fitch- 
burg reported an all time record mem- 
bership of 573. He stressed public re- 
lations, education and need of strong 
organization to meet threats to business 
in his annual report. 

C. Conrad Parker of Worcester advo- 
cated broader and simpler policies and 
unification of rating bureaus at a local 
boards’ breakfast. 

W. Ray Thomas, Pittsburgh, vice- 
president of the National association, 
gave an impelling address in which he 
reviewed the steps leading up to the 
present contest between insurance and 
government. He said National associa- 
tion’s public relations program must re- 
sult in understanding and teamwork 
between all factions of the business. 
From the present struggle, insurance 
will emerge as an even stronger indus- 
try with a more important place in the 
economic structure of the country. 

One of the provisions of the Wagner- 
Murray-Dingell bill in the Senate pro- 
viding for an expanded system of com- 
pulsory social security, E. H. O’Connor, 
executive secretary of the Insurance 
Economics Society, said, is the direc- 
tive that $3,000,000,000 of the tax money 
collected each year shall be placed in 
the hands of one man, the surgeon gen- 
eral of the public health service. He 
would have the power and authority to 
hire doctors, establish rates of pay and 
qualifications for specialists, etc. 





J. K. Shepherd, well known general 
agent at Little Rock, has been elected a 
member of the supreme council of Scot- 
tish Rite southern jurisdiction, the 
mother council of the world in Scottish 
Rite. The meeting was held at Wash- 
ington, D. C. Mr. Shepherd represents 
Arkansas on the 26-member council. 

He thus becomes next in line of Ar- 
kansas supreme council members. He 
has been in Scottish Rite more than 30 
years. 








R. I. Agents Hold 
Abbreviated Parley 


Reelect All Officers; Hear 
Plans for Statewide 
Educational Courses 


By RALPH E. RICHMAN 


PROVIDENCE, R. I.—In its abbre- 
viated annual session here Monday 
afternoon and evening the Rhode Island 
Association of Insurance Agents put on 
a helpful program. In a 5-minute busi- 
ness session all officers were reelected: 


Walter R. Johnson, president; Carleton 
I. Fisher, vice-president; Robert  S. 
Preston, treasurer; William A. Lester, 
secretary, and Henry E. Davis, state 
national director. All are of Provi- 
dence. 


The meeting opened with J. P. Haug, 
burglary underwriter of American 
Surety, New York City, giving sugges- 
tions on how the agent should advise 
clients who have personal property 
floater protection but who are consid- 
ering the new residence and outside theft 
policy. Most of the questions asked 
Mr. Haugh were about mysterious dis- 
appearance of property. In general Mr. 
Haug believes a company can be called 
upon to pay for any property which dis- 
appears when no explanation can be 
given for the disappearance or when the 
disappearance is clearly due to theft 
under the terms of the residence and 
outside theft policy. 


De Witt Discusses Boiler, Machinery 


A. DeWitt, engineer of Royal 
New York, said the new 
machinery manual now is 
simple enough so that any agent can 
handle ordinary risks. Only four steps 
now are necessary when calculating the 
rate: Check on whether extended cover- 
age is to be included; ascertain the ob- 
ject rate; determine whether boiler pip- 
ing coverage is to be added, and add one 
charge of $20 for each separate city, 
town or township location. This loca- 
tion charge does not apply to different 
risks in the same city or town. Mr. 
De Witt reviewed many manual re- 
quirements and policy coverages. 

The four-way workmen’s compensa- 
tion retrospective rating program was 
explained by John H. Eglof, agency su- 
pervisor of Travelers, Hartford. One 
effect of the plan is to set the original 
premium for the nonstock carriers 
above that of stock carriers. The mu- 
tuals plan to continue their dividend 
rate and to do this now find it neces- 
sary to get a higher initial payment. In 
larger risks industry likes the lower 
expense charges for supervising and 
handling the insurance, he said. The 
only job the buyer really has is that of 
loss control to earn a very low work- 
men’s compensation cost. Mr. Eglof 
says no agent with a risk qualifying for 
the retrospective plan can afford to let 
the buyer remain ignorant of the plan 
because some one else will tell him 
about it. If the business is in some 
other office, the agent can never find 
a better approach for seeking the risk 
than the retrospective plan. Finally, if 
the risk is a self insurer either plan B 
or C will surely a to its manage- 
ment. Unless new business is obtained 
by the stock carriers the only result of 
the plan will bé a lower premium on 
the same amount of coverage, he said. 

J. Austen Carroll, Rhode Island in- 
surance commissioner was the first 
speaker at the evening banquet session. 
He told the agents his department 
would promote even more vigorously 
than in 1943 an attempt to get through 
the next legislative session an agency 
qualification law. He said the agents 
might do much more next time to help 
put through the legislation. 

Plans for providing a statewide insur- 
ance educational extension course 
worked out by the state association and 


John 
Indemnity, 
boiler and 
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‘Sow a Director 








H. B. COLLAMORE 


H. B. Collamore, vice-president and 
secretary of National Fire, has now been 
elected a director to succeed the late F. 
B. Seymour. Mr. Collamore has had a 
long and successful career with the com- 
pany, which he joined in 1912 as an 
examiner. Subsequently he served in the 
Connecticut, Texas and Pennsylvania 
fields, and went to the home office as 
agency superintendent in 1925. He suc- 
cessively assumed the posts of assistant 
secretary, secretary, and vice-president 
and secretary. He is active in a number 
of insurance organizations. 





Rhode Island State College, King- 
ston, were explained by Asa Knowles, 
dean of the school of business adminis- 
tration. Dean Knowles announced that 
courses in all fire, casualty and life sub- 
jects will be given and where desired 
the courses can be taken for credit 
toward a bachelor of science degree. A 
student can but need not take the 
courses for college credit and may take 
them if not qualified for college en- 
trance. The courses will be given at 
night in several cities in the state. Some 
of the teachers will be from insurance 
offices of the state. There will be also 
an agents’ qualifying course so that 
anyone seeking a state agency license 
will find it possible to meet any re- 
quirements set up by any state quali- 
fication law. 

Averell Broughton, public relations 
counsel of the National association, em- 
phasized that the work of public rela- 
tions centers around the local agents in 
their home communities and not in 
Washington. He praised the response 
of local agents to the hearing in Wash- 
ington last week on the bill to declare 
the anti-trust law should not apply to 
insurance business. The theme of the 
national advertising effort will be the 
place of the local agent in the distribu- 
tion of insurance. This theme will also 
be emphasized by the companies in 
their own advertising. Mr. Broughton 
said he was pleased at the great re- 
sponse of the agents to the program of 
public relations as announced to date. 





Camden Promotes Sale of 
U. & O. to Doctors, Dentists 


Camden Fire is promoting the sale of 
use and occupancy insurance to doctors 
and dentists. A_ soliciting letter has 
been prepared which points out that 
much of the equipment of doctors and 
dentists is irreplaceable today and if it 
were damaged or destroyed by fire the 
practitioner would suffer loss of income. 
Camden points out that the income of 
doctors on the home front has increased 
greatly and they are interested in pro- 
tecting it. 


Government Trains Guns 
on Bailey—Van Nuys Bills 


(CONTINUED FROM PAGE 3) 
manager insurance division U. S. 
Chamber of Commerce. 

Mr. Biddle stated that the department 
was prompted to prosecute by represen- 
tations of the attorney-general of Mis- 


uri, 

Mr. Biddle recited several complaints 
from “aggrieved persons” charging ille- 
gal practices by combinations of stock 
fire companies, resulting, among other 
things, in the charging of high and dis- 
criminatory premium rates and_ the 
elimination of competition. 

The Department became convinced 
that the federal courts had jurisdiction to 
entertain a suit under the Sherman 
act against a combination of fire compa- 
nies engaged in conducting interstate 
business. 


Defends Charge Against Department 


By way of defending the charge that 
the department acted in an arbitrary 
manner in instituting its prosecution in 
the face of a line of cases beginning with 
Paul v. Virginia. Mr. Biddle stated that 
in these cases the insurers were in favor 
of federal regulations. He asserted that 
the insurers really want no regulation, 
either state or federal. They want, he 
charged, to operate in a no man’s land. 

The elements common to all of the 
cases, he said, are: 

Each involved a direct attack by insur- 
ance companies upon state legislation. A 
contrary holding by the supreme court 
in any of these cases would have de- 
stroyed state legislation. 

The records in each presented for the 
consideration of the court merely local- 
ized transactions, intrastate in nature. 

In none of them is federal legislation 
under commerce clause involved. 

“T concede that decisions of the Su- 
preme Court are binding, but this is true 
only when such rulings are applicable to 
the issues at hand.” 

The government’s position regarding 
the meaning and application of the in- 
surance and the nature of the insurance 
business itself has been supported by 
decisions in the Polish National Alliance 
case and that of Hinkler vs. 83 Maiden 
Lane Corp. “No other branch of com- 
merce is more fundamentally interstate 
in its nature than fire insurance,” he said. 
“The very rates upon which it subsists 
are established not on the experience of 
one state but on the average of all states. 
The law of averages and the theory of 
diversification and distribution of risk 
are the basis of the business of fire in- 


surance. The insurance written in their 
home states by most of the fire insur- 
ance companies is small in comparison 
to their interstate business, which pro- 
duces the majority of their premium in- 
come. 

“In addition to the control of insurance 
by rating bureaus, there is a definite 
concentration of business and control in 
a few large stock fire companies which 
dominate the industry. 

“The profits of the fire insurance com- 
panies, as reported to the states, are de- 
ceptive because they do not reflect the 
true earnings of the underwriting de- 
partments as distinct from those derived 
from investments. 

“The principal instruments utilized to 
compel adherence to private rate- fixing 
agreements are reinsurance and ‘separa- 
tion’. The former is used to coerce the 
companies directly, the latter to coerce 
their agents, and thru them the compa- 
nies themselves. 

“The stock fire insurance companies, 
have concertedly set up a vast net of 
trade associations and bureaus through 
which premium rates are established and 
enforced. This hierarchy of organiza- 
tions numbers over 1,000, includes local 
agents associations in virtually every 
city and town which bind their members 
to observe the rates and regulations es- 
tablished by the company-operated bu- 
reaus. In the rules of each of these or- 
ganizations is found a provision that the 
members will maintain the rates fixed 
and approved by the rating bureau or 
organization in that state. Daily reports 
must pass through local audit bu- 
reaus.” This scheme was devised so that 
the various associations might have a 
clear check on all members to insure 
their observing the fixed rates. Devia- 
tions from these rates subject both the 
company and the agent to penalties in- 
cluding expulsion in aggravated in- 
stances. Thus, through the media of 
these associations and bureaus rates, 
which are in many cases excessive, ar- 
bitrary and discriminatory, are fixed and 
enforced and a ruthless program of 
monopolistic activities carried on. 

State Control Point 

As to the contention that the federal 

anti-trust laws are repugnant to state 
control of insurance, and that application 
of the federal anti-trust laws to insur- 
ance would nullify state regulation and 
create chaos in the business, Mr. Biddle 
said this is a misconception which is a 
deliberate creation of the insurance com- 
panies to confuse the issues and mask the 
real effect of this bill, ‘‘which is to place 
the private empire of the insurance com- 
panies beyond the reach of effective gov- 
ernmental control.” 








Ross Elected President 
of Mutual Engineers 


at Chicago Conference 

Charles Ross, Philadelphia Contribu- 
tionship, was elected president of the 
Association of Mutual Fire Insurance 
Engineers at its annual meeting in Chi- 
cago. He succeeds H. L. Hunt, Indi- 
ana Lumbermens Mutual. Insurance 
inspectors can do much to aid salvage 
work by insisting on the skidding of 
merchandise, keeping shelving out a few 
inches from the walls and similar pre- 
cautions, Chief Frank McAuliffe, Chi- 
cago Fire Patrol, pointed out in dis- 
cussing salvage operations. In addition 
to the common operation, salvage work 
also includes temporarily repairing or 
restoring heating systems in case of 
winter fires and the care of plumbing 
and sprinkler systems, Chief McAuliffe 
said. 

H. C. Lee, assistant manager Mill 
Mutual Fire Prevention Bureau, dis- 
cussed “Probable Maximum Loss.” 

Colored slides showing equipment 
and installation of various protective 
devices were shown by R. E. Maginnis, 
assistant secretary American District 
Telegraph Co., in demonstrating devel- 
opments in automatic alarm equipment. 
In discussing electrical developments of 
interest to insurance engineers, V. H. 
Tousley, electrical field engineer Na- 
tional Fire Protection Association and 


Says Army Allowed Premium 


on Canceled Policy as Cost 


WASHINGTON — Comptroller-Gen- 
eral Warren recently told the House 
military affairs committee that his of- 
fice had challenged items of $65,000 
representing insurance premiums _ on 
canceled policies. These items, he said, 
had been allowed by War Department 
contracting officers on cost-plus-fixed- 
fee war contracts. 

Committee Considering Legislation 


The House committee is considering 


legislation granting the War Depart- 
ment authority to make final settle- 
ments in war contract terminations. 


Opposing it, Warren charged that the 
department’s attitude is “to hell with 
the General Accounting Office.” 


W. E. Hill, secretary of Fire Compa- 
nies Adjustment Bureau, has returned 
to New York after a three weeks’ busi- 
ness trip which included Chicago, Den- 
ver, Portland, Ore., Seattle, San Fran- 
cisco and Los Angeles. 








secretary of International Association 
of Electrical Inspectors, discussed the 
relation of temporary war expedients to 
permanent conditions. A_ special fire 
loss clinic was held. Recent losses 
were discussed including the bowling 
alley situation. 
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Michigan School 
Survey Program 
Gets Under Way 


LANSING, MICH.—The Michigan 
Association of Insurance Agents, with 
the active assistance of the state de- 
partment of public instruction, is begin- 
ning a state-wide survey of school insur- 
ance, concentrating mainly on the rural 
and village schools where it has been 
found that relatively few schools have 
well-planned and adequate insurance 
programs. 

Officers of the Michigan association, 
according to Waldo O. Hildebrand, sec- 
retary-manager, decided to undertake 
this extensive project when an epidemic 
of school fires laid bare the fact that 
agency service outside the larger cities 
had been far from satisfactory and that 
this situation had resulted in needless 
losses to school districts when fires oc- 
curred. 


To Cover 550 Districts 


Working with Dr. Eugene B. Elliott, 
association leaders mapped a_ survey 
which is to include all 550 school dis- 
tricts in the state, ignoring only the 
larger cities where the organized agents 
already control the coverage in most 
cases and have assisted school authori- 
ties in providing programs which assure 
maximum coverage of school risks. The 
association is enlisting the assistance of 
company field men in inspecting school 
properties, determining insurable values 
and outlining for local school authori- 
ties the necessary steps to place their 
coverage on a sound and economical 
basis. Dr. Elliott has given the asso- 
ciation letters of introduction, explain- 
ing the purposes of the survey and prais- 
ing the agents for undertaking this ex- 
haustive study. The state public schools 
chief also has mentioned the survey in 
his regular bulletins to teachers and 
school officials throughout the state, 
thus bringing to the association many 
letters of inquiry and requests for early 
surveys in widely scattered sections of 
the state. 

The work is being parceled on a dis- 
trict basis, with the executive commit- 
tee member for each association district 
directing the survey in his own terri- 
tory. 


Hit or Miss Coverage 


Mr. Hildebrand said that early studies 
have shown that village and rural 
schools frequently either are under or 
over-insured, with the coverage placed 
in such hit or miss fashion that recov- 
ery, in event of fire, usually is disap- 
pointing to the school authorities and 
the tax-payers, with resultant repercus- 
sions damaging to insurance as an in- 
stitution. The lack of continuity in 
school regimes in the less populous dis- 
tricts, with. both board members and 
superintendents frequently shifting and 
with no permanent business manager, 
has been partly responsible for the bad 
condition. Because the insurance gen- 
erally is placed on a patronage basis, 
competent advice on an insurance pro- 
gram is not always available. 

In one instance already encountered, 
Mr. Hildebrand said, the insurance on 
school property in a sizable village was 
studied and analyzed by an agent and 
two field men, insurable values were es- 
timated and the school authorities 
adopted the suggested program. It was 
found that, although the actual cover- 
age was almost doubled, was placed on a 
term basis and extended coverage was 
added, that the annual premium cost 
was substantially reduced. The school 
authorities, in another case, after ob- 
serving the advantages embodied in the 
program suggested by agents and field 
men, increasing coverage and making 
policy expiration dates concur, agreed to 
maintain coverage exclusively with capi- 
tal stock fire companies in the future. 
When the survey has been completed, 





the association plans to make a compre- 
hensive record of its work, giving facts 
as to insurable values, insurance carried, 
risks, premium costs, and other perti- 
nent data for every district in the state. 
This report will be filed with the de- 
partment of public instruction for ready 
reference and there will be no excuse 
in the future for inadequate programs 
such as have been common in the past. 





Edmund L. Moriarty has been pro- 
moted to full lieutenant in the navy and 
is on duty in the Pacific. He is a son 
of P. J. Moriarty, retired manager De- 
troit branch North British. 


N.F.P.A. Warns About 
Improvised Heaters 


BOSTON—With fuel shortages 
threatening this winter in most areas 
in the United States, the National Fire 
Protection Association warns people 
against improvising their own aux- 
iliary heating facilities, unless they are 
properly installed and protected. Win- 
ter time is the most dangerous season 
for building fires says the N.F.P.A. be- 
cause common-sense precautions neces- 
sary for the safe operation of heating 
equipment are so often neglected. This 
danger is aggravated by the use of 





“home-made” solutions to wartime fuel 
shortages. 


A.M.A. Meeting Dec. 1-2 


The Insurance Division of the Amer- 
ican Management Association will hold 
its mid-winter gathering at Cleveland 
Dec. 1-2. 


John Donnell, formerly with the 
James H. Cowles agency of Provident 
Mutual Life in Los Angeles, and later 
with the Pacific Board, now is in a hos- 
pital in the United States recovering 
from wounds received in Tunisia. He 
received the Order of the Purple Heart 
with star. 
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710 YOUR WATCHMAN-GUARD 


@ Today’s manpower problems add greatly to the 
difficulty of maintaining adequate guard and watch- 
man forces. That is why so many more plants are 
turning to A.D.T. Automatic Electric Protection 
Services to insure maximum protection with mini- 


A.D.T. Protection Services automatically safe- 
guard against fire, intrusion, sabotage and burglary. 
They never take days off, they never sleep, they 
watch everywhere at once with constant unfailing 
vigilance. And, by catching trouble before it gets 
serious, they help prevent production stoppages and 
losses of time, money and vital materials. Plants 
using A.D.T. Automatic Protection maintain more 
efficient guard service, make substantial savings. 

Find out how these A. D.T. Services can help you 
...a survey of your protection problems involves 


=" A.D.T. ELECTRIC PROTECTION SERVICES 
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Governors Are 
Aggressively for 
Anti-Trust Bill 


At the hearing last week before the 
Senate judiciary committee on the 
Bailey-Van Nuys bill, Senator Van 
Nuys of Indiana, the chairman, inserted 
in the record letters of endorsement of 
the legislation from 20 governors. In- 
cluded are the governors of Alabama, 
Colorado, Connecticut, Florida, Georgia, 


Massachusetts, Wisconsin, South Da- 
kota, Pennsylvania, Montana, New 
Hampshire, Kansas, Illinois, Indiana, 
Vermont, Mississippi, Tennessee, Mary- 


land, Washington, 
Governor Baldwin of Connecticut 
said: “The states, and particularly Con- 
necticut, have been most diligent and 
consequently successful in their regula- 
tion and control over insurance compa- 
nies, primarily in the interest of the pol- 
icyholder. To deprive them of this 
power would bring confusion and un- 
certainty to a business that deals with 
billions of dollars of savings of our peo- 
ple, who must in the interest of their 
own protection, retain the local control 
which only the states can give.’ 
Governor Holland of Florida stated: 
“I want to go on record as unequivo- 
cally recommending the passage of this 
legislation. I think you will find it a 
feeling of most governors that we have 
now a sufficiency of federal bureaus at- 
tempting to control and regulate activi- 
ties which rightfully belong under the 
supervision of state authorities.” 


lowa, Michigan. 


Wis. Governor’s Views 


Acting Governor Goodland of Wis- 
consin declared: “Wisconsin has within 
its borders 286 domestic insurance com- 
panies and many of the questions in- 
volved in their regulation can be set- 
tled by a short trip to Madison without 
the loss of time, expense and delay 
which could be reqired if the officers 
were compelled to go to Washington. 

Governor Sharpe of South Dakota 
asserted: “Regulation of insurance is 
purely a local state proposition because 
in each of the states economic and so- 
cial conditions are frequently different 
and are frequently changing. Some 
years we may want more rigid examina- 
tions and _ supervision than others. 
Some foreign insurance companies may 
adopt policies injurious to various state 
administration plans or policies in one 
State and yet are perfectly satisfactory 
to another state. Some states may wish 
to pass laws of more strict supervision 
and regulation than other states. 

“There are fire and hail insurance 
companies adaptable to farm and ranch 
states like South Dakota which would 
not be particularly adaptable to indus- 
trial regions. We do not want to be 
hampered by a duplicate system of 
regulation of those fields of insurance.” 


Green of Illinois 


Governor Green of Illinois declared: 
“If the United States Supreme Court 
reverses the long line of decisions hold- 
ing that insurance does not constitute 
interstate commerce, the industry would 
face immediately the threat of federal 
supervision.” He said that the splendid 
record of insurance speaks well for state 
supervision and he questions the wis- 
dom of federal control. 

Governor Schricker of Indiana stated 
that Indiana is supplying the highest 
type of protection and security to pol- 
icyholders and any effort to deprive the 
states of this well recognized authority 
would meet with violent and almost uni- 
versal opposition in Indiana. He stated 
that the transfer of the authority to the 
federal government would entail a loss 
of revenue of more than $3,000,000 to 
the Indiana general fund. 

Governor Wills of Vermont declared: 
“Vermont is opposed to centralized gov- 
ernment by central powers at Wash- 
ington to weaken our state’s rights.” 

Governor O’Conor of Maryland 
stated: “There was never a time, I be- 


Smith Elevated to 
President of S. D. 


Agents at Huron 


HURON, S. D—A. F. Smith of 
Mitchell was elected president at the an- 
nual convention of the South Dakota 
Association of Insurance Agents here 


Tuesday. George R. Barnett, Souix 
Falls, is vice-president; Sam F. Weler, 
Mitchell, secretary-treasurer. 


Other members of the executive com- 
mittee are: C. C. Anderson, Aberdeen; 
A. A. Coburn, Deadwood; Earl A. Muel- 
ler, Groton, and H. M. Ward, Huron. 


Back State Regulation 


Attendance was limited due to travel 
restrictions but each section of the state 
was represented by special delegates. 
The program consisted of an extended 
report of the national meeting at Pitts- 
burgh and discussion of problems led by 

W. Burt, national state director, 
Sioux Falls. Resolutions were adopted 
to support the National association pub- 
lic relations program and to contact the 
congressional delegation to support bills 
before Congress to continue state regu- 
lation of insurance. 


Discuss Qualification Plans 
in Ontario and Dominion 


TORONTO—In the event that cur- 
rent plans to formulate an agents’ quali- 
fication plan for fire and casualty agents 
across Canada fail as a Dominion-wide 
project, it is probable that a strong effort 
will be made to put a provincial plan 
into effect in Ontario. It is understood 
that a number of high officials in the 


Ontario Fire & Casualty Insurance 
Agents Association are in favor of this 
move. 


Little or no support is expected to be 
given to a Dominion plan by the Que- 
bec Insurance Brokers Association, 
as that province now has a similar plan 
in effect that is reported to be working 
satisfactorily. 

It is felt the question of success for a 
Dominion-wide plan hinges on the total 
cost of the scheme, including mainte- 
nance charges, and what this will mean 
to individual agents. It is felt that a 
large number of agents in Ontario are 
not prepared to pay as much for the up- 
keep of an agents’ qualification plan as 
agents are paying now in Quebec prov- 
ince. In that province agents are as- 
sessed according to their premium in- 
come, and it is unofficially reported that 
fees range as high as $75 per agent per 
annum. 

There seems to be little doubt that 
the Canadian Federation of Insurance 
Agents will be assured the required sum 
shortly to permit that body to proceed 
with plans for its incorporation. After 
that, the federation will be set to pro- 
ceed with the qualification scheme, if 
sufficient funds are then pledged by the 
agents. 

However, failing support in current 
plans to go through with a Dominion- 
wide scheme, then there is a strong like- 
lihood that steps will be taken to in- 
corporate the Ontario association, so 
that it will have the legal authority to 
conduct a plan on its own hook, and 
also have the authority to award some 
designation to agents to indicate that 
they are qualified. 


The St. Louis fire and casualty divi- 
sion for the Third War Loan drive has 
sold $4,650,000 in bonds. This does not 
include any of the bond purchases made 
by insurance companies with home of- 
fices in St. Louis. 








lieve, when it was more important to 
the states to retain every vestige of 
their inherent rights, and certainly, over 
a period of many years, the regulation 
of insurance has been so considered 
both by the Congress and by the Su- 
preme Court as well as by the officials 
of the states themselves.” 
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Manpower 
Controls Are 
Tightened Up 


Tighter manpower controls have been 
put into effect in California and in other 
areas where there is a critical labor 
shortage. One requirement is that all 
males 18 years or older must be hired 
only through the U. S. Employment 
Service or other approved agency. Hir- 
ing controls will be extended to female 
workers and other persons not covered 
as soon as practicable. 

War Manpower Commission officials 
from Washington who are in southern 
California to put the new program into 
effect indicated that pressure is being 
put on non-essential workers’ groups to 
get them into war plants. The officials 
said this was not in any sense a labor 
draft, but termed it rather a “squeeze. 
This will automatically operate when 
ceilings are placed on non-essential in- 
dustries limiting the number of em- 
ployes each can use. It was suggested, 
for instance, that if a non-essential indus- 
try now has 100 persons on its payroll, 
a ceiling of 90 workers for the concern 
might be set and the other 10 would 
find work in vital war industry. 


Reach Bottom of Barrel 


The west coast labor situation has 
been critical for some time and ap- 
parently the bottom of the manpower 
barrel has been reached except for those 
engaged in non-essential occupations 
and possible overstaffing of some war 
production plants. It is understood that 
this pattern of control may later on be 
applied to other areas in the country 
where labor shortage is critical. 

Francis V. Keesling, president of 
West Coast Life, and head of the Cali- 
fornia Insurance Federation, states that 
insurance employers are of course af- 


fected by these hiring controls. The 
committee Mr. Keesling appointed 
earlier this year with Charles C. Han- 


nah, president of the Fireman’s Fund 
companies, to keep in touch with all 
phases of the manpower situation, is be- 
ing continued. 

At Los Angeles the War Manpower 
Commission officials are denying all 
applications for a review of exceptions 
filed to the 44 hour a week order issued 
some time ago. One of the local offi- 
cials of the commission last week indi- 
cated that insurance offices are not util- 
izing manpower to the fullest extent 
and some of their employes would have 
to go into defense work. 


44 and 48 Hour Week in S. F. 


Insurance offices in San Francisco Bay 
area employing eight or more have re- 
ceived an order from the War Manpower 
Commission calling for minimum war- 
time monthly average of 44 hours per 
week for clerical and 48 hours per week 
for all other personnel. Order also pro- 
vides no firm engaged in insurance may 
add to present working forces in any 
department not on minimum 48 hour 
week but may make replacements neces- 
sary to maintain current working force. 
The order is effective Nov. 1 with right 
of appeal in five days after the order is 


put into effect. 


Clerical Personnel Defined 


Clerical personnel is interpreted to 
mean agents, executives, and employes 
of insurance offices, but the 48 hour 
week would apply to janitors, mainte- 
nance help, etc. Insurance executives in 
the San Francisco area adopted a reso- 
lution unanimously that the insurance 
group would conform to the new 
regulations. 

The War Manpower Commission in a 
bulletin last week said that area pro- 
duction urgency committees have al- 
ready been established in eight areas, 
San Diego, Los Angeles, San Francisco, 
Portland, Ore., Seattle, Hartford, Akron, 
O., and Detroit. 

Some fears have been expressed in 
San Francisco that because offices em- 
ploying less than eight do not come 


NEW YORK 


~ 
QUEENS COUNTY DINNER 





G. Sullivan, president of the Gen- 
eral PB Association of New York 
installed the new officers of the Queens 
County Brokers and Agents Association 
at the testimonial dinner to the retiring 
president, A. H. Goldberg, of Goldberg 
Bros. The new officers are G. P. 
Simone, president; W. A. Schulz, vice- 
president; J. Gretschel, treasurer; 
Leo Goldberg, secretary and public re- 
lations director; C. A. Dorsey, financial 
secretary; Harry Weber, attorney. 

Mr. Sullivan spoke on the necessity 
of unity among agents and brokers. 
Many distinguished guests were present. 





JOINS TRADE UNION AGENCY 


C. E. Carroll, who for the last two 
years has represented the Trade Union 
Agency of New York City in Baltimore, 
has joined the New York office in an 
executive capacity. He has been en- 
gaged in the life and general insurance 
business for the last twelve years. 
While representing the Trade Union 
Agency in Baltimore he also managed 
a life and general insurance agency. 

The Trade Union Agency acts as a 
broker for unions and their members 
and as representative of unions in ne- 
gotiations with employers for the in- 
stallation of group insurance plans. 





WERBEL MEETING HELD 


At the meeting of the Werbel Alumni 
Insurance Association of New York 
City, the speaker was C. W. Brandt, su- 
pervisor of the engineering department 
at the head office of the American. He 
recited some of his actual experiences 
that he has had in connection with vari- 
ous leading organizations. He stated 
that an inexperienced broker or agent 
could without assistance reduce a fire 
insurance rate by recommending the 
elimination of faults of management and 
the installation of fire fighting appara- 
tus. However, he said, it may be advis- 
able to enlist the aid of an experienced 
schedule engineer in order to determine 
whether or not, first, the risk has been 
properly classified; second, a different 
schedule may be applied and, next, the 
hazards may be properly segregated. He 
suggested that brokers investigate the 
possibility of reducing sprinkler leakage 
rates. 

The next meeting will be held Nov. 4. 
L. E. Weingarten, manager Fidelity 
Mutual Life of Brooklyn, will speak on 
“Creating Designs for Living.” 





New York C.P.C.U. Luncheon 


The New York members of the board 
of trustees of the American Institute for 
Property & Liability Underwriters will 
give a luncheon Nov. 16 at the Bankers 
Club in New York City to honor those 
from the eastern part of the county 
who this year fulfilled the requirements 
or the ©. FP. C..U. 





Philip G. Mavon, special agent of G. 
A. Mavon & Co., Chicago agency, has 
chalked up to his credit another future 
insurance executive. Philip Girard 
Mavon, Jr., weight 7 pounds, 3 ounces, 
was born Columbus day, at Evanston 
hospital. He will be known as Jerry as 
is his grandfather, the well known and 
popular Chicago local agent. Phil has 
another child, a daughter, now 2% years 
of age. 








within the scope of the order, there 
might be raids on the office forces of 
larger concerns. Since the original or- 
der came out some months ago this has 
been taken care of through a “gentle- 
men’s agreement” and it is hoped this 
will continue in effect and no effort 
made to “pirate” employes. 





Sell disability with “Seven Good Rea- 
sons Why” folder. Get samples from The 
A. & H. Bulletins, 420 E, 4th St., Cincin- 
nati 2, Ohio. 
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Scheufler of Mo. 
Says New Deal 
Violated Pledge 


ST. LOUIS—Violation of the solemn 
pledge in the Democratic 1940 platform 
on which President Roosevelt won his 
third term was charged against the new 
deal by Superintendent Scheufler of Mis- 
souri in the present anti-trust attacks on 
the fire insurance business and in op- 
position to the pending states’ rights 
bill in Congress of Senator Bailey of 
North Carolina and Senator Van Nuys 
of Indiana, and similar bills in the 
House. He addressed a meting of the 
Life Underwriters Association of St. 
Louis. 

He said the Democratic and Repub- 
lican platforms contained planks pledg- 
ing continuation of state supervision of 
insurance, noting that perhaps the Re- 
publican plank was more emphatic in its 
language but that the Democrats never- 
theless had told the people there would 
be no attempt in the coming four years 
to attack the basis law of the land on 
the supervision of insurance as promul- 
gated by the United States Supreme 
Court in Paul v. Virginia and the long 
series of similar decisions upholding the 
sound theory that insurance is not com- 
merce. 

He also brought out that Democrats 
as well as Republicans have indicated 
they are in favor of the pending bills 
in Congress. Hence this is not a polit- 
ical issue, save perhaps that it is a 
fight of American enterprise and initia- 
tive and states’ rights against the ideal- 
isms and. ideologies of the inner circle 
of the new deal that pledges the “four 
freedoms” to the world, but may have 
other plans for democracy. 

Superintendent Scheufler discussed 
state supervision of insurance, showing 
that less than 5% of premium taxes 
collected from the insurance buying pub- 
lic is used for the actual expenses of 
the insurance department. The re- 
mainder goes into general revenue funds, 
the public schools getting the bulk of 
this insurance money, he said. 


Navy Gets Out 
Insurance Manual 
as Practical Help 


The Navy insurance division of which 
Lester F. Beck is chief has prepared a 
manual to assist navy personnel, con- 
tractors, insurance advisers and insur- 
ance underwriters in the handling of in- 
surance under Navy contracts. It is put 
out in loose leaf form and _ revision 
sheets will be mailed from time to time. 

In a foreword, Mr. Beck recalls that 
the insurance division was established 
May 6, 1942, as a centralized office for 
formulating uniform insurance require- 
ments for all Navy contractors and for 
supervision and administration of the 
purchase and maintenance of insurance, 
and the attendant services of the insur- 
ance carrier and insurance adviser and 
of the computation and settlement of 
final premium. He points out that the 
insurance division staff consists of men 
who have had substantial experience in 
the insurance business. 

The various headings in the manual 
give an indication of its comprehensive 
scope. These include: Necessity and 
extent of insurance protection for con- 
tractor; outline of steps for insurance 
procurement; description and applica- 
tion of war projects rating plan; ad- 
viser-insurance service agreement; du- 
ties of insurance carrier, competitive bid 
plan; inspection of boilers; responsibil- 
ity of officer in charge or Navy cost in- 
spector respecting procurement of in- 
surance and supervision thereafter; con- 
siderations for determining acceptability 
of carrier; insurance for subcontractors; 
hospital and medical plan for war proj- 
ects; provision for care of injured in 





the event of a disaster; property insur- 
ance. 

There are reproduced a number of 
forms including the war projects insur- 
ance rating plan endorsement; approved 
endorsement forms for guaranteed cost 
policies only, hospital and medical serv- 
ice agreement and a number of others. 
There are included standard plans for 
first aid stations and hospitals. 





George J. Tremayne, 66, St. Louis 
local agent, died following a heart at- 
tack suffered Oct. 16 while en route to 
a doctor’s office. He had been an agent 
for about 20 years. 


Gordner New H ead 
of Indianapolis Body 


INDIANAPOLIS —L. G. Gordner 
was elected president of the Indianapolis 
Insurance Board at the annual meeting. 
E. E. McLaren of Barton, Curle & Mc- 
Laren, was elected vice-president. Jo- 
seph W. Stickney was reelected secre- 
tary-treasurer. Three directors elected 
were J. A. Welch, H. S. Shepard and 
William L, Leppert. 

R. T. Cawthon, manager Tennessee 
Association of Insurance Agents, talked 


7 


informally, suggesting points that bear 
on the efficiency of local board opera- 
tions, including acceptance of commit- 
tee assignments, attendance at meetings 
and full cooperation in board principles 
and objectives. 

F. B. Calley, a leading agent of Hunt- 
ington, W. Va., spoke on cooperation. 

Retiring President H. J. Hadley pre- 
sided. 





Morris Bauman, 79, a member of the 
F. D. Hirschberg & Co., Inc., agency, 
St. Louis, died from heart disease and 
other infirmities. He had been in fail- 
ing health for some time. 





EVERY DAY~ MAKE FIRE PREVENTION YOUR 





PERSONAL WAR_WORK 


Int. News Photo 


Are your Hotels ‘Fireproof’? 


Soldiers, business executives, engineers, 
salesmen—from many parts of the coun- 


try come reports of seriously crowded 


conditions in hotels. 


A hotel is important to a community not 
only as a home for transient visitors but 


as a public meeting place. 


It may be a historical landmark. It cer- 
tainly contributes to the local tax income. 
It provides jobs for local residents. It 


buys from local stores. 


Probably, it cannot be rebuilt today be- 


cause of the shortage of critical metals 


and skilled labor. 


Hence ... it deserves 


every safeguard you can give it. 


Are you stressing fire prevention every 
day? Are you working with the fire de- 
partment—and other insurance agents — 
to make inspections? And following up 
with fire prevention recommendations? 


If not, why not start this week on hotels 


and similar public buildings? 
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DID YOU BUY AN EXTRA WAR BOND IN SEPTEMBER? BETTER DO IT NOW! 
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Bi- Partisan Backing 
for Van Nuys Bill 
in Michigan 

LANSING, MICH.—Bi-partisan sup- 
port in high places has been marshalled 
by Michigan insurance interests in be- 
half of the Van Nuys-Bailey bill in Con- 
gress which would prevent application 
of the anti-trust laws to insurance. 

Both the present Republican governor, 
Harry F. Kelly, and his immediate 
Democratic predecessor, Murray D. 
Van Wagoner, have written letters to 
Michigan’s congressmen praising the in- 
tent of the proposed legislation and 
pointing out the necessity of maintain- 
ing state supervision of insurance and 
the preservation of premium tax reve- 
nues for the states. Kelly’s letter went 
to the two Republican senators and the 
Republican majority delegation in the 
house while Van Wagoner wrote the 
Democratic house members. A similar 
letter was sent to Democratic members 
by Eugene P. Berry, Detroit lawyer, 
who served as insurance commissioner 
during Van Wagoner’s administration. 
The present commissioner, David A. 
Forbes, has been outspoken in his de- 
fense of the state supervisory system 
and in opposition to federal control. 

Governor Kelly’s letter urged the 
Michigan congressmen to “support the 
proposed legislation so that individual 
states will continue to regulate the busi- 
ness of insurance and to protect state 
revenues from insurance taxes.” He fur- 
ther cited the fact that “the supreme 
court for over 75 years always has held 
that insurance is not commerce, and 
therefore not subject to federal anti- 
trust laws.” 


Miazza Reviews 
Tex. Storm Loss 


With 60,000 claims settled and about 
5,000 more, which involve close to $3,- 
000,000, still open the total loss to in- 
surance companies in the Texas hurri- 
cane of July 27 will run almost exactly 
$12,000,000, J. F. Miazza, assistant gen- 
eral manager southwestern department 
of the Fire Companies’ Adjustment Bu- 
reau, said at a meeting of the Eastern 
Loss Executives Conference. The high 
average size of the 5,000 claims still 
unsettled is due to the fact that a num- 
ber of the largest claims involved com- 
plex salvage problems. 

One loss, involving cotton largely 
owned by the Commodity Credit Cor- 
poration or held as security for CCC 
loans, may well exceed $500,000 Mr. 
Miazza said. About 250,000 bales of 
cotton were involved with an aggregate 
value of $25,000,000. These were sub- 
jected to water damage caused by the 
hurricane blowing portions of roofs off 
various warehouses. 

The burlap bagging mildewed after 
being soaked with water and was unable 
to dry out. The very complex detail 
work of keeping track of the tag num- 
bers of the 250,000 bales through the 
work of handling and reconditioning is 
one of the largest undertakings of its 
kind ever attempted. Charles Dickert, 
general adjuster, is handling this job, 
assisted by the Underwriters Salvage 
Company in handling the reconditioning 
and moving. 

Mr. Miazza paid tribute to the fine 
work of the adjusters on the job and 
the clerical forces. 


Small Town Merchants Prosper 


Small town merchants are prosper- 
ing at the present time with an average 
increase of 20% in business, according 
to a Western Newspaper Union survey. 
Although the number of retail stores 
decreased since the war started, nearly 
82% of the wholesalers reporting say 
that the average small-town store has 
been able to add new lines of merchan- 
dise to replace unobtainable lines. 


‘Peeniune Hold Up 
Surprisingly Well 


New York City Head- 
quarters Report Volume 
of Business Is Steady 


NEW YORK—Despite the many fac- 
tors tending to cause a drop in fire pre- 
miums, observers state they are sur- 
prised at the way they have held up in 
the New York metropolitan area. Use 
and occupany and inland marine lines 
have helped to bolster up volume. The 
increased income of the average person 
has caused him to improve his property 
whenever possible and he is buying ad- 
ditional coverage for the higher values. 

Many people are buying jewelry and 
fur floaters who have hitherto never 
owned this type of insurance. man 
buys a $500 fur coat for his wife who 
has never had anything but a $50 cloth 
coat before and he is buying insurance 
to cover it. Though stock replacement 
is a problem in many lines, it has been 
surprisingly good in others. Probably 
real stock shortages will not occur in 
some cases at least for another year. 
Goods for civilian consumption gener- 
ally have been maintained at a better 
rate than was expected by many. 


Extended Coverage Endorsement 


Since the Harlem riot, some compa- 
nies have noticed an increase in the de- 
mand for the extended coverage endorse- 
ment. Underwriters are accepting such 
risks cautiously, however. Addition of 
the endorsement increases the premium 
from a third to a half. 

Many people are buying furniture and 
increasing the insurance on their house- 
hold effects. 

Considerable activity 
noted. Many HOLC properties have 
returned to private owners. This does 


in real estate is 


Demand Is Made 
for Revised Form 


in California 


SAN FRANCISCO — According to 
the report of, Commissioner Garrison to 
the monthly “Governor’s Council” meet- 
ing more and more inquiries are re- 
ceived by the department regarding the 
new standard fire policy recently adopted 
by New York. Apparently, according 
to the commissioner, interest is mount- 
ing, and calls increasing attention to 
the fact that the statutory provisions 
prescribing the California standard form 
have not been substantially modified 
since their adoption in 1909. Undoubt- 
edly, the next session of the legislature 
will be asked to adopt the New York 
standard form. 


Aero Group Opens Ohio 


Service Unit at Columbus 
COLUMBUS—Aero Insurance Un- 


derwriters has established an Ohio sery- 
ice office in the First National building 
here. The manager is E. Warren 
Pullen, who has been at the New York 
head office 2% years and prior to that 
was in the agency business in Mich- 


igan. F. N. Davey, production manager 
of Aero, was here this week aiding in 


the installation. 


not cause an increase in aggregate pre- 
miums, however. 

A number of mercantile risks have 
considerably larger stocks on hand than 
they would in normal times. This has 
helped premiums. 

There has been a considerable decline 
in the number of agents and brokers. 
That has benefited those who have con- 
tinued in business. Premium collections 
have been excellent. 
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MAIL-POWER 
and 
MALE-POWER 


Camden Agents have many a 
good word to say for the direct= 
mail advertising that is being 
provided to help them maintain 
their contacts in these days of 
fewer, personal calls. They have : 
even more good words to say 
for the male=power (man- 
power, if you insist) at the 
Home Office—the high calibre 
of specially=trained insurance 
men whose experience and judg=- 
ment are at the beck and call 
of Camden Agents. Would you 


like to be associated with such 


:an organization? Write us. 





CAMDEN FIRE 
INSURANCE, ASSOCIATION 
CAMDEN, N. J. 


“A Company is Known by th: 
Agents it KEEPS” 
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EFFECTIVE THE 
INSURANCE MANUFACTURER 
SURVEYS AND INSURANCE 


In this new revised edition of the popu- 

lar book by Lawrence S. Myers, you have 

access to the most effective underwriting 

_methods for large and small manufactur- 
ing and semi-manufacturing businesses. 


_ The author has spent his entire life 
in outstanding insurance agencies and 
brokerage offices. The basic material in 
the book was prepared originally as a 
guide for one of the large brokerage or- 
ganizations. It represents years of work 
and experience. 


This is a practical discussion of 
how to use survey forms—when and 
where to make a survey—how to 
approach the client on the idea of 
a survey—how to prepare one 
and—how to present one so that 
it will get business. 

In this booklet you have a 
concise and comprehensive 
treatment of how to make 
a survey effective. Written 
by J. C. O’Connor, editor 
of the F. C. & S. Bulle- 
tin Service. 

The suggestions it 
contains are based 
on the cumulative 
experience of suc- 
cessful insur- 
ance men. It 
explains 
kinds of sur- 
veys. 


Order 
now! 



























































insurance. 
This book tells what one of the largest 
and most successful underwriting agen- 
cies does to create confidence in under- 
writing manufacturers. It explains frankly 
what an agent must do to protect such 
clients properly. The Manufacturer and 
Insurance is full of ideas to help convince 
potential clients you are qualified, and 
equipped, to give them maximum protec- 
tion. The suggestions in it will enable 
you to be sure you have given your client 
the benefit of every bit of protection he 
expects from his insurance. 


class to which your 


situation. 
You get these two publications for the 
price of one. When making a survey or 
simply when checking policies this Sales 
and Survey Analyzer and Check Chart is 
a ready guide to use in checking and 
analyzing policies and fills a real need 
insurance men have long felt. 

Order your copy at this low price! 


GET YOUR COPIES NOW 


The book explains the methods used by 
one of the most prominent underwriting 
organizations. In it you thus have the ad- 
vice of an expert. Its contents represent 
years of work and experience. The author 
gives his practical suggestions in simple 
language. Order now! 





APPROVED 


“Please mail to me with statement the book entitled 


USED AND 


“This will acknowledge receipt today of the ‘Insurance 
Policy Sales and Survey Analyzer’. 

“] think this booklet is wonderful and believe every 
agent desirous of increasing his premium volume should 
have a copy. It should prove invaluable in the making of 
surveys and the handling of clients’ business.” 


—Edward T. Pike, Kansas City, Mo. 


‘The Manufacturer and Insurance’, a copy of which I saw 
in the hands of an agent last week and which I concluded 


was quite desirable.” 


—Paul E. Rudd, State Agent, Milwaukee, Wisc. 











The Fire, Casualty and Surety Bulletins 


(A National Underwriter Publication) 


420 EAST FOURTH STREET CINCINNATI, OHIO 





THE SALES 
SURVEY ANALYZER AND 
INSURANCE CHECK CHART 


Two publications in one. This is the 
new revised edition of the Insurance 
Sales and Survey Analyzer, compiled by 
William D. Lynn. It lists under each im- 
ortant coverage, points to watch in ex- 
amining a policy or when 
survey. It is impossible to keep in one’s 
head all the points which should be ex- 
amined when making a survey. 
The Analyzer is an orderly, convenient 
and logical showing of the points which 
make a difference between good and bad 


The new Insurance Check Chart is now 
combined with the revised Policy Sales 
and Survey Analyzer. This is a compre- 
hensive list of insurance coverages with 
types of risks classified into ten main 
classifications. By an ingenius method of 
cross listing it is easy to check all pos- 
sible coverages applicable to the general 
insured belongs. 

There is no danger of overlooking an im- 
portant necessary protection when the 
Check Chart is applied to an insured’s 
































making a 


Special 
Quantity Prices 


When any of these publications 
are ordered in quantities of six 
or more, they may be purchased 
at special low wholesale rates. 
Write or wire us at our expense, 
mentioning how many copies you 
may want. We will be very 
pleased to quote the wholesale 
prices to you. 


—— ewe eee Eee Eee eee eee oe 


The FIRE, CASUALTY AND SURETY BULLETINS 
420 East Fourth Street, Cincinnati, Ohio. 

Please send me immediately the items checked 
below and send bill in usual way. 


cop Cl Effective Insurance Survey, each 50c. 





—— COP 
| a 


| NAME. 
| COMPANY nd 

STREET 
| CITY AND STATE 


‘- Manufacturer and Insurance, ea. $3. 








[_] Insurance Survey Analyzer and Check 
Chart, each $2.00. 
(If all three books are ordered, 


deduct 25 cents from price of each.) 
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Bailees’ Ceeteenes 
Cover Shows Loss 


Scheide Cites Inexper- 
ienced Help, Greater 
Liability as Causes 


Bailees’ customers insurance was 
profitable until 1942 when insurers 
found they were losing money on the 
line, according to Secretary P. W. 
Scheide, Phoenix of Hartford. This 
year the companies writing the business 
are losing money at a much _ heavier 
rate, and Mr. Scheide stated that under- 
writers familiar with the class and all 
its special hazards and conditions are 
having current loss ratios in excess of 
100% of written premiums. “Unfortu- 
nately,” he added, “the end is not yet in 
sight.” 

The problem is twofold from an in- 
surance point of view, first, the in- 
creased frequency and severity of losses 
due to the war, and second, the question 
of raising rates. Prior to Pearl Harbor 
the laundries and cleaners had passed 
through their period of experimentation 
and development. Considerable im- 
provements were made in general meth- 
ods of operation. Stoddard solvent, a 
nonflammable product with a high flash 
point, was developed by the industry 
and generaily replaced the highly haz- 
ardous naphtha formerly used. Carbon 
tetrachloride was also developed to a 
greater degree and fire and explosion 
hazards were reduced by effective con- 
trol of humidity and the grounding of 
machinery which curtailed the chance of 
sparks from static electricity. House- 
keeping was good and personnel was 
well trained. 


Lose Men, Handle More Work 


Mr. Scheide pointed out that since the 
war started the hazards have substan- 
tially increased due to insufficient and 
inexperienced help. Laundries, cleaners 
and dyers were not given a manpower 
priority rating, and they have lost much 
of their help to war plants. Conse- 
quently, there was a tremendous in- 
crease in liability and while some un- 
derwriters were protected by policies 
with catastrophe limits, others wrote the 
actual cash value form without the 
catastrophe limitation. Even where this 
limit exists, the likelihood of loss has in- 
creased beyond the premium considera- 
tion. 

The regulations of the Office of De- 
fense Transportation and others which 
curtailed deliveries contributed to an in- 
creased accumulation of goods on hand 
and new centracts to handle work for 
the armed services provided additional 
accumulations of garments which had 
greater than average value. The result 
has led to housekeeping conditions, Mr. 
Scheide said, which are conducive to 
fires that are difficult to fight. 

The underwriter, too, is faced with 
the loss of competent, trained assistants, 
which makes inspection of plants much 
more difficult. Conditions change so 
rapidly that it is almost impossible to 
have an up to date picture of the situa- 
tion. 

There is no form of rate control what- 
ever over this class of business, Mr. 
Scheide stated, and there still exists a 
lack of information on the part of some 





National Underwriter has 
place for girl or elderly but 
physically able man in Chi- 
cago office to do stock room 
work, handle mail, wrapping, 
moderate amount of messen- 
ger work. 











Finds Mortgagee 
Didn’t Abuse 
Discretion 


An interesting case came before the 
Florida supreme court which affirmed 
the decision of the lower court in Town- 
send et ux. vs. First Federal Savings & 
Loan Association. The mortgagors filed 
the bill to determine their right to fur- 
nish fire insurance and the duty of the 
mortgagee to accept it. The mortgage 
contained a clause requiring the mort- 
gagor to carry a certain amount of 
insurance onthe buildings “in a good 
responsiblé*insurance company satisfac- 
tory.td said” mortgagee. 


Details of Case 


The mortgagor tendered a policy in 
the required amount issued by a com- 
pany licensed to do business in Florida 
and one whieh the lower court held to 
be “a good and responsible company,” 
but one which was nevertheless not 
satisfactory to the mortgagee because it 
belonged to a certain minority class of 
fire companies which the mortgagee’s 
directors had declared of record would 
not be acceptable. The mortgagee 
stated that it had given due and careful 
consideration to the question of whether 
the policy should be accepted; that it 
had made a careful and thorough inves- 
tigation as to the financial standing, 
reputation and inteerity of all compa- 
nies writing fire insurance in Florida in 
order that it might obtain the best possi- 
ble protection against fire hazards. It 
had ascertained a large number of com- 
panies in which it would accept insur- 
ance. The plaintiff tendered it a policy 
in one of the small minority class which 
used a new and untried method of insur- 
ing against fire, proceeded to give vari- 
ous reasons why the mortgagee consid- 
ered that it was safer and better for it 
to require properties on which it held 
mortgages to be insured in companies 
of the majority class, which pursued the 
“oldest and best tried methods.” The 
lower court dismissed the bill. 

On appeal the higher court declared 
that since there was no showing of 
fraud or abuse of discretion, the court 
could not control the judgment and dis- 
cretion vested in the mortgagee under 
the provision in question. It was not 
error to dismiss the bill, and, accord- 
ingly, the decree was affirmed. 





underwear. that makes them appear to 
seek risks which undoubtedly will prove 
unprofitable at current rates. 

“If an insurance company is to un- 
dertake this class of business success- 
fully, it must be able, first, to make a 
reasonably accurate estimate of the lia- 
bility involved and second, to apply a 
proper premium consideration for the 
multiple perils insured against under the 
forms,” he said. “The annual premium 
should not be less than the average lia- 
bility times the fire contents rate plus a 
proper loading for windstorm, explo- 
sion, burglary, transportation and the 
other perils involved. This premium is 
derived from a rate per $100 of gross re- 
ceipts, but cannot be accurately esti- 
mated without an understanding of how 
to arrive at the exposure of the risk.” 

Mr. Scheide pointed out that while 
the cost of bailees’ customers insurance 
is based on “judgment rates,” the un- 
derwriter must take into consideration 
the fact that premiums are charged 
upon the assured’s gross receipts be- 
cause the values fluctuate to a point 
where specific insurance is not practical. 
There is no way of charging a premium 
upon the value of the goods handled be- 
cause that is unknown at any one given 
time. Although some plants are pro- 
ducing increased wartime gross receipts 
and consequently the companies receive 
increased premium income, this is not in 
any sense proportional to the increased 
exposure in value of goods on hand. 

The underwriter’s only chance of 
“getting by” for the duration, Mr. 
Scheide said, is to have a thorough real- 
ization of all the factors and to make a 
careful analysis of each individual risk. 
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CHARTERED 1865 
* 


THE RELIABLE 
FIRE INSURANCE 
COMPANY 
OF DAYTON. OHIO 


* 


AN INDEPENDENT OHIO 
COMPANY 


* 


Fair dealing with Agents and 
Assureds for 78 Years entitles The 
Reliable to your consideration, and 


invites your inquiries. 


* 


Have you sold any War 
Damage Insurance today? 


U. S. War Bonds are a 
good investment. Buy your 
share today. 


* 
THE RELIABLE FIRE INSURANCE CO. 


DAYTON, OHIO 


WM. F. KRAMER, presivent 
E. J. WEISS, secretary 

JOHN W. KRAMER, assv. sec. 
R. E. METZGER, speciat acent 
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NEWS OF FIELD MEN 





Urge Field Men to 
Back Van Nuys Bill 


NEWARK—Field men were urged to 
write their representatives in Congress 
in support of the Van Nuys-Bailey bill 
by G. H. Martin, New York Underwrit- 
ers, president of the New Jersey Field 
Club, at its regular monthly meeting. 
He said members will be called upon by 
the OCD to inspect war plants and 
would be given extra gasoline to do this. 

R. S. Kissam, district manager Stock 
Company Association, New York, dis- 
cussed the activities of his organization 
in its relations with agents. 

Members in the armed forces, now 
numbering 20, will receive a subscrip- 
tion to the service men’s edition of 
“Time” magazine as a Christmas gift 
from the club, President Martin an- 
nounced. 


Mountain Field Club to 
Meet at Manchester, N. H. 


_ The Mountain Field Club will hold 
its annual meeting in Manchester, N. H., 
Nov. 2, the same day as the annual meet- 
of the New Hampshire Association of 
Insurance Agents, and will join with the 
agents group and the Insurance Wom- 
en’s League at a combined luncheon. 
The field club’s business meeting will 
end about 3 p. m. and then the field 
men will join the agents to hear the 
speakers at their convention. The field 
club has nominated as president Rob- 
ert E. Berg of the New Hampshire and 
Granite State; vice-president, Robert F. 
Babcock, Fireman’s Fund; _ secretary, 
Wallace McKay, America Fore, and 
treasurer, George Hazel. 


Two Tickets for Ky. Fire 
Underwriters Association 


The Kentucky Fire Underwriters As- 
sociation will hold its annual meeting, 
Nov. 23. _Two slates have been set up 
by a nominating committee, as follows: 

President, B. J. Martin, Phoenix of 
Hartford and G. E. Fieldhouse, Home; 
vice-president, H. E. Timmons, Auto- 
mobile and R. K. Langan, Great Amer- 
ican; secretary, J. V. Bowman, Fire 
Association (both tickets); executive 
committee, J. B. Taber, America Fore, 
retiring president (both tickets); M. W. 
Boedeker, Royal Exchange; R. C. 
Wade, Pennsylvania Fire; R. L. Meeks, 
Fidelity & Guaranty Fire, and G. G. 
Gibson, Jr., London & Lancashire. 

_Mr. Bowman has been a very effi- 
cient secretary for some years and the 
retiring president is always named on 
the executive committee. 


Field Men Routing Calls 
Under Gasoline Restrictions 


NEW YORK-—Since the lifting of 
the ban on pleasure driving in the east 
and the reduction in the value of B 
gasoline coupons, field men have had to 
route their calls still more carefully. 
While they are willing to put up with 
inconveniences in order to support the 
war effort, many of them fail to see 
justice in a measure which permits boys 
in their teens to drive around in dilapi- 
dated cars burning up gasoline purely 
for pleasure while they are denied it to 
make necessary business calls. 


Security Fire Posts Home 
Office Man at Cleveland 


Because of wartime circumstances, I. 
H. Ramaker, assistant secretary of Se- 
curity Fire of Davenport, is moving to 
Cleveland. This will put him closer to 
Michigan and New York especially and 
eastern territory in general. He will 
make his headquarters with Geo. E. 














Allen in the Standard building. Mr. 
Allen is state agent for northern Ohio 
and western Pennsylvania. This will 
enable him to keep in closer touch with 
Carl H. Roggenkamp at Columbus. He 
expects to spend 10 days each month at 
the home office to be in contact with the 
general territory. 


Linnell to Visit Neb., Colo. 


MINNEAPOLIS—Thomas G. Lin- 
nell, grand supervisor of the Blue 
Goose, left this week for official visits 
to the Nebraska and Colorado ponds. On 
Oct. 29 he will represent the grand 
nest at a dinner in honor of Gus M. 
Wise, past most loyal gander, in Omaha. 
The dinner will mark the 25th year 
since Mr. Wise was on the grand nest. 
Blue Goose members from neighboring 
states have been invited. 

From Omaha, Mr. Linnell will go to 
Denver, where he will attend a lunch- 
eon Monday of the Colorado pond. He 
also will visit his son, Tom, who is 
attending an army air corps specialized 
school near Denver. 


Kansas F. U. A. Meets Oct. 29 


The Kansas Fire Underwriters As- 
sociation moved up its November meet- 
ing to Oct. 29 in Topeka, following the 
annual meeting of the Kansas Associ- 
ation of Insurance Agents, as most of 
the membership will be in Topeka for 
the agents’ convention. The fall 
“splash” of the Kansas Blue Goose will 
be held the same day, the business ses- 
sion and initiation starting at 4 p.m., 
followed by a banquet and entertain- 
ment in the evening. 


Emporia, Kan., Is Inspected 


The Emporia Insurors and Junior 
Chamber of Commerce cooperated in an 
inspection there by the Kansas Fire 
Prevention Association. Ray H. Priest, 
president, and N. K. Nelson, chairman 
of the speakers committee, spoke to the 
schools and Mr. Nelson addressed a 
public meeting in the evening. Depu- 
ties Reed, Mathis and Tucker of the 
fire marshal’s department attended. 














Ia. Executive Committee Named 


DES MOINES—Lee Taylor, Com- 
mercial Union, president Iowa Fire Un- 
derwriters Association, has named C. M. 
Smith, Springfield F. & M., chair- 
man of the executive committee. Other 
members of the committee are J. H. 
Bunten, Fire Association; C. W. Bor- 
rett, Hanover; Homer Templeton, 
Crum & Forster, and John W. Lenehan, 
America Fore. The committee will hold 
its first meeting next Monday. 





The Michigan Blue Goose is continu- 
ing for the second year to cooperate 
with the Red Cross blood donor serv- 
ice. Robert M. Hill is chairman and his 
committee is very active. At the close 
of the fiscal year, June 30, more than 
70 members had contributed. 


The Kansas Blue Goose subscribed 
$40 to the Community-War Chest drive 
in Topeka which was headed by Glenn 
D. Hussey of the Hussey Agency, and 
also donated a $40 radio to the Win- 
ters government hospital there. 

The Sunflower Blue Goose puddle at 
Wichita has called off its fall “stag” but 
will probably hold a mixed party for the 
auxiliary later in the fall. 


Dickinson’s New Mathematical Aid 


Frank G. Dickinson, professor of in- 
surance of the University of Illinois, 
has come to the rescue of his colleagues 
who have been drafted to teach fresh- 
men mathematics to army, navy and 
other special wartime students, with a 
“Trig Refresher.” The “Refresher” re- 
duces the values of trigonometric func- 
tions to simple graph form and is very 
useful in solving complicated problems. 

Professor Dickinson has been known 





for years as the man who can rate col- 
lege football teams mathematically and 
now he has applied his same genius for 
figures to this simplification of mathe- 
matics. 


U. S. Losses and Those 
in Britain Show Contrast 


The “London Review” states that 
British and United States fire loss ex- 
perience this year appears to be de- 
veloping in contrast. Major fires cost- 
ing £1,000 and upwards in Great Bri- 
tain for the first six months show a re- 
duction of 43.5% compared with last 
year. In the United States they were 
up 12.5%. The increase in fire losses 
for the first six months in the United 
States occurred in industries rather than 
private properties. The increase in 
Canada in the early part of the year has 
been even more severe than in the 
United States. 








Some Executives Fearful 
of Adverse Loss Trend 


NEW YORK—A number of fire in- 
surance executives are apprehensive over 
the future from an underwriting stand- 
point. They do not feel premiums can 


Chicago Arrangements for 


Trip to Commissioners 


Those journeying to the annual meet- 
ing of the National Association of In- 
surance Commissioners in New York 
City Nov. 29-Dec. 1, will be given rest 
and recreational facilities in Chicago at 
Hotel LaSalle. Arthur G. Smith, 
deputy commissioner of Illinois, in 
charge of the Chicago branch office, is 
in charge of the arrangements there. 
The facilities will be available until 
train time, 1:30 p. m., war time, Satur- 
day, Nov. 27, when contingents from 
various quarters will come together on 
the “Advance Commodore” of the New 
York Central line. 

It is suggested persons desiring ac- 
commodations on this train make reser- 
vations as soon as possible. 





show increases as long as the war con- 
tinues and believe existing factors are 
unfavorable from a loss standpoint. They 
anticipate some heavy losses. A number 
of companies have sold stocks and re- 
placed them with government bonds to 
place themselves in a more liquid posi- 
tion. As a general rule the fire com- 
panies have greater liquidity in their 
portfolios than ever before. 
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CEILING PRICES 


WU B= 


—_—— ~~ 











~~ 
—<~—- 
—_~--- 
~~ ee 





~~ 


“se -e 








te tos ba bad bd lB 


























roof under 


your feet 


That’s what ceiling prices are! They 
enable you to plan your wartime 
budget on a good firm foundation. 
They enable you to look ahead and 


on plan ahead without fear that next week 
or next month the prices of things you 
need will be way up. 

But ceiling prices will work only if you personally make 
them work. They are for your protection. But they also 
are for you to observe and for you to enforce. 

Know the ceiling prices of what you buy. Insist on see- 
ing them prominently displayed. Buy only at ceiling prices. 

Protect ceiling prices ... and they'll protect you! 

Contributed by 


National Union 


and Birmingham 
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U. S. Supreme Court 
Will Decide Status 


(CONTINUED FROM PAGE 1) 





in upholding the demurrer plea of the 
Southeastern Underwriters Association 
was based on the interpretation of a 
federal statute and not on some other 
ground. 

In view of the criminal appeals act, 
the Supreme Court could have refused 
to accept the case only in the event that 
its examination of the records convinced 
it that the government was wrong in 
contending that the interpretation of a 
federal statute was involved and that 
despite this contention the lower court's 
holding was actually based on some 
other cause, for example, defective or 
insufficient pleading. In the district 
court’s decision in the S. E. U. A. case 
it was obvious that interpretation of a 
federal statute was the sole basis and 
the defense made no effort to prove 
otherwise to the Supreme Court. 

The procedure is for the government 
to file its brief not later than three weeks 
before the date that the Supreme Court 
will reach the case. The defense has 
until a week before the hearing to sub- 
mit its brief, after which the govern- 
ment may submit its reply brief at any 
time before the case is actually heard. 

If interpretation of a federal statute 
were not involved the government 
would have to appeal via the circuit 
court of appeals, in which case an ap- 
peal to the Supreme Court by either 
side would not be a matter of right but 
only by the Supreme Court’s consent, 
by writ of certiorari, as in the Polish 
Alliance case. 

The reason for enacting the criminal 
appeals act was that if lower court de- 
cisions were not subject to some such 
by-passing of the usual appeals machin- 
ery there would probably be conflicting 
decisions in different jurisdictions, the 
result being that a given act might be 
illegal in one section of the country and 
legal in another. 


Insurance Companies’ Reasoning 


It is true that the insurance companies 
might have decided not to demur to the 
Atlanta indictment and could have 
banked on fighting the case through the 
court and getting a not-guilty verdict 
in the district court or, failing that, a 
reversal of a guilty verdict in the circuit 
court of appeals and thus reach the 
Supreme Court. However, it seemed 
likely that the government could con- 
tinue instituting anti-trust prosecutions 
in different jurisdictions until it could 
get the matter before the Supreme Court. 
This would have involved long, ex- 
pensive litigation, taking a great deal 
of time of company executives and in 
the end would in all probability have 
reached the Supreme Court anyway. By 
filing a demurrer and letting the gov- 
ernment appeal direct to the Supreme 
Court the companies will get a relatively 
quick decision on the fundamental issue 
involved. 


Underinsuring U.&O. 
May Risk Tax Levy 


(CONTINUED FROM PAGE 1) 
excess profits taxes. The question arises, 
How will the internal revenue bureau 
look at the expenses which, it is con- 
tended, used up all the money received 





SAFETY ENGINEER 


Here is a top flight Supervisory Safety Engineer 
with an excellent background. He has had 8 years 
with 2 of the large casualty insurance companies and 
10 years industrial experience. He is capable of 
handling a department. 


FERGASON PERSONNEL 


INSURANCE PERSONNEL SPECIALISTS 
166 W. Jackson Blvd. HAR 9040 Chicago, Illinois 
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fom the insurance company diate * Private F ton’ in Post- War Period to 
Be Limited by High Cost 


Would the bureau accept these figures 
at face value or would it examine vari- 
ous items, especially the major items of 
expense, pretty carefully and perhaps 
throw out a good many thousands of 
dollars of expenditures as having been 
unnecessary and hence not allowable as 
deductions? For example, an execu- 
tive is retained on the payroll at $25,000 
for doing nothing. Was that expense 
entirely necessary? It might have been 
sound business judgment to keep a val- 
uable executive on at full salary but will 
the internal revenue department view it 
that way—particularly when allowing it 
or disallowing it means the difference 
between collecting a tax and collecting 
nothing? 

Naturally, whatever margin by which 
the income represented by the U. & O. 
payment exceeded the allowable ex- 
penses as finally determined by the rev- 
enue bureau would be regarded as a 
profit and hence taxable. It is conceiv- 
able that where substantial sums for ex- 
penses were disallowed and the insured 
corporation was weak in surplus or 
couldn’t readily borrow it might be 
forced into bankruptcy. 

The fallacy of those who advocate 
dropping or underinsuring the U. & O. 
feature is that they think too much in 
terms of profit and not enough of cov- 
ering continuing expenses. A company 
might get along without its anticipated 
profit, but failure to cover continu- 
ing expenses might prove a_ severe 
and perhaps crushing handicap in get- 
ting back into production when the re- 
construction had been completed. 

The U. & O. premium looks fairly 
substantial compared with the net profit, 
after taxes, that it is insuring, but the 
portion of the premium that insures 
profits, including what will go out to the 
government as taxes, is small compared 
with the portion that takes care of con- 
tinuing expenses. 


CHICAGO 


CARTWRIGHT TO SPEAK 

President J. W. Nickerson of the 
Chicago Association of Fire Insurance 
Examiners announces that at the annual 
managers’ night dinner and meeting 
Noy. 18, the speaker will be Editor C. 
M. Cartwright, of THe NATIONAL 
UNDERWRITER, who has chosen as _ his 
topic, “Some Leaves From My Book of 
Memories—Personalities and Incidents 
Associated with Western Departments 
of Yesterday.” Mr. Cartwright began 
his career as a news reporter on the old 
Chicago “Inter-Ocean’” and later be- 
came insurance editor, starting to gather 
insurance news in 1896, and has been in 
the same line ever since. He thus came 
in contact with the picturesque and in- 
teresting characters in the insurance 
business in Chicago and will review 
some of his experiences. 











RESKE ASSISTANT MANAGER 

Elmer F. Reske, chief engineer of the 
Cook County Inspection Bureau, has 
been promoted to assistant manager. 
He went with the Chicago Board in 
1925 after graduating from Armour In- 
stitute and became chief engineer in 
1939. 


DIRECTOR JONES TO SPEAK 


Insurance Director Paul Jones of 
Illinois will give the address before the 
annual meeting of the Chicago Insur- 
ance Agents Association at the Union 
League Club Nov. 2. His subject is, 
“Through the Eyes of the Director.” 

All officers are expected to be 
reelected. Bradford Gill of Gilbert & Gill 
is chairman; L. Warren, Associated 
Agencies, vice-chairman; William R. 
Reynolds, of the agency bearing his 
name, treasurer, and Emil L. Lederer, 
Stewart, Keator, Kessberger & Lederer, 
secretary. There will be no reports nor 
other regular business. The annual 
business meeting will be held early in 
December. 





NEW YORK—While there will un- 
doubtedly be considerable growth in 
private flying after the war, specula- 
tion on the future use of privately 
owned aircraft for purely pleasure flying 
should be in terms of the number of 
pleasure boats now in use rather than 
the number of automobiles, said A. J. 
Smith of United States Aviation Un- 
derwriters in his talk before the Insur- 
ance Accountants Association. On the 
other hand the commercial use of the 
airplane will expand tremendously, he 
predicted. 

As reasons for believing that private 
planes will never become as_ widely 
owned as automobiles, Mr. Smith said 
that “if we start with a serviceable light 
airplane costing $2,000 and assume the 
owner has sufficient time to fly 300 
hours per annum, his cost for storage, 
fuel, depreciation, insurance and main- 
tenance expense will run about $5.80 
per hour of flight. This is $1,740 per 
annum.” 

Mr. Smith said it is obvious that the 
average young fellow can’t afford to own 
and operate his own light airplane for 
purely pleasure flying. 


Want More Powerful Planes 


“It is also common sense that the 
boys who return after having become 
skilled in acrobatics with a P-38 are 
not going to be content to fly a light 
aircraft any more than you, who have 
grown up with a high-powered automo- 
bile, would enjoy a Sunday afternoon’s 
ride in a kiddie-car,” he added. 

Not many would be able to afford the 


$35,000 or so that a high-powered am- 


Biddle Makes 


Senate Appearance 
to Oppose Bills 


WASHINGTON — Attorney-general 
3iddle appearing in the Senate Wednes- 
day in opposition to the Bailey-Van 
Nuys bill, charged that the fire compa- 
nies are endeavoring “to remove the 
only public protection against those re- 
strictions and practices indulged in by 
them which cross state lines and thus 
are beyond the power of any individ- 
ual state to control.” The attorney- 
general laid down the main points of 
the government's opposition to the leg- 
islation exempting all insurance from 
the anti-trust acts. 

The so-called board of fire insurance 
companies, he said, has not been above 
using improper and illegal methods to 
influence the actions of state officials 
and receive the U. S. courts, and he re- 
ferred to the alleged bribery of Super- 
intendent O’Malley in 1936. 

The proposed legislation is directed 
specifically toward ousting the Supreme 
Court from jurisdiction to entertain the 
pending appeal in the Atlanta case 
against the fire companies, he asserted, 
and would thus establish a “dangerous 
precedent.” 

A widely circulated Washington news 
letter predicted flatly that the Bailey- 
Van Nuys bill would not pass. This 
forecast coupled with the letter’s gen- 
eral reputation for accuracy caused con- 
siderable comment among _ insurance 
men. 


Felix W. Derryberry, formerly with 
U. S. F. & G. in Memphis, has been 
advanced to lieutenant (j.g.) in the 
naval reserve. 


ARE YOU neglecting your 


policyholders? By sending them the 
Insurance Buyers’ Digest each month 
they'll know you are on the job, ready 
to serve. Write the National Under- 
writer for samples. 














phibian costs, for in addition to the pur- 
chase price the cost of operation, even 
if the owner acts as his own pilot, will 
easily run $50 per hour of flight, or $15,- 
000 per year based on 300 hours, he said. 

Taking a crack at efforts to bring the 
government into the aviation insurance 
business, Mr, Smith said that aviation 
insurance is suffering today from the 
activities of many persons, some in gov- 
ernment circles, and others in the insur- 
ance business who should therefore 
know better, who have just discovered 
aviation insurance. 


Want to Do Something 


“The people all want to do something 
about it,” he said. “Everything that 
those who have lived with it have done 
for more than a decade seems to be 
wrong in the opinions of the people I 
have reference to. Those who advocate 
government reinsurance must feel that 
government could do a better job, with- 
out previous experience, than has been 
done by private business. For govern- 
ment to do a better job in any business 
than business itself would indeed be 
novel. 

“I venture to say that if left alone the 
present American aircraft insurance 
groups with the companies they repre- 
sent and those that will undoubtedly be 
added as time goes on will come 
through these trying times in a manner 
which will be satisfactory to all who 
have a right to be concerned. On the 
other hand, if the sometimes selfish and 
usually uninformed specialists keep on 
practicing without a license to do so, I 
fear for the poe s health.” 


Backward Kick of 
the O'Leary Cow 
Vigorously Upheld 


The controversy over whether a cow 
kicks backward or forward is still rag- 
ing. In the issue of Oct. 21, J. E. Chit- 
tenden of Louisville, state agent of 
North America, questioned an adver- 
tisement of the North British & Mer- 
cantile showing the famous. Mrs. 
O’Leary cow of the 1871 Chicago con- 
flagration upsetting the lantern with the 
backward kick. Mr. Chittenden, having 
been a dirt farmer born and bred in ag- 
ricultural surroundings and _ having 
milked many cows, stated that a cow 
always kicks forward. Now comes Carl 
Higgenbotham, general agent of Or- 
lando, Fla., who says: 

“As another loyal member of the 
North America group, I take issue with 
State Agent Chittenden. He is abso- 
lutely incorrect. A cow can and when 
she cares to do so, does kick backward 
with one foot. A horse uses both feet, 
but when a cow suddenly kicks back- 
ward, it is one of the most powerful 
licks one can sustain. 

“Many years ago back in Georgia our 
cow got loose with a very short rope, 
and as I cornered her and reached down 
for the rope at her heels she must have 
kicked me, for when I waked I was 
about ten feet south, and sprawling on 
the ground. The North British wins 
in the U. S. and I'll bet they kick back- 
wards in England too.” 


Mississippi Mutual Agents 

The Mississippi Mutual Agents As- 
sociation will hold its annual meeting 
on Nov. 17-18 in Jackson. Charles B. 
Ditto, of Greenwood, is president. 
Prominent speakers for the program are 
J. J. Beall, vice-president Northwestern 
Mutual Fire; John A. Arnold, vice-pres- 
ident National Retailers Mutual of Chi- 
cago; and J. M. Eaton, assistant man- 
ager American Mutual Alliance. 








The “Pictograph’s” visual 0 aids 
gets the A. & H. apps, $3.00. 
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Back to the Days 
of Northwest Body 


(CONTINUED FROM PAGE 3) 


Those outside of Chicago who were 
present, aside from those already men- 
tioned, were J. D. LaTeer, Agricultural, 
Peoria; H. H. Folkman, Decatur, IIL, 
Connecticut Fire; Frank Goldthorpe, 
Milwaukee, American Central; E. O. 
Spink, Milwaukee, American; S. E. 
Moisant and Fred Luth, Kankakee 
agents; Fred W. Fuessel, St. Louis, 
Globe & Rutgers; H. B. Doten, mana- 
ger Monterey Hotel, Janesville, Wis.; 
G. F. Gasson, Jones & Whitlock, New 
York City; R. L. Tanner, vice-president 
New York Underwriters, New York 
City; B. J. Morgan, adjuster, DeKalb, 
Ill.; F. Damon Row, Grand Rapids, 
Mich., Springfield F. & M.; Ed Senneco, 
Miami Beach, Fla.; Ed. Farmer, agent, 
Waukesha, Wis. 

W. J. Sonnen, the indomitable secre- 
tary, was stricken with i!lness during the 
dinner and had to have medical atten- 
tion. He was taken home by E. L. Rick- 
ards. The doctor has diagnosed his ail- 
ment as the “flu.” 


Life Members Elected 


Life members elected were: 

Cornell H. Anderson, Home, Milwau- 
kee; Robe Bird, Rockford, Ill.; Henry L. 
Bogue, Michigan Audit Bureau, Detroit; 
H. E. Bowen, vice-president, Michigan 
Investment Co., Detroit; Wm. J. Boz- 
dech, London & Lancashire, Chicago; 
E. C. Cady, Continental, Burlington, Ia.; 
D. Paul Coffman, New York Under- 
writers, Lincoln, Neb.; R. E. Cropsey, 
National Fire, Minneapolis; H. K. Dick- 
inson, Fire Association, Chicago; R. L. 
Engle, Home, Indianapolis; John R. 
Engle, Winchester, Ind.; L. G. Farmer, 
Waukesha, Wis.; H. H. Folkman, Con- 
necticut Fire, Decatur, Ill.; E. M. Gar- 
lich, Glens Falls, St. Louis; James E. 
Guy, America Fore, Chicago; Roy V. 
Haser, Ohio Farmers, Madison, Wis.; 
M. F. Hegler, Western Factory, Chicago; 
W. C. Hodges, Kansas Inspection Bu- 
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reau, Topeka; Arthur E. Hom, Home, 
Des Moines; R. B. Hout, Ohio Farmers, 
Cleveland; Chs. S. Hoyt, Aetna, Sioux 
Falls, S. D.; W. S. Hutchins, fire protec- 
tion engineer, Chicago; M. O. Jones, 
Fireman’s Fund, Chicago; W. M. Kelle- 
her, London & Lancashire, Chicago; E. 
C. Knoop, Aetna, Louisville; C. R. Lill, 
Sun, Minneapolis; C. A. Lyons, New 
Hampshire, Detroit; E,. Irving McKay, 
Northern Assurance, Detroit; G. A. 
Mavon, agent, Chicago; J. A. Mason, 
Chicago; A. A. McKinley, attorney, Chi- 
cago; C. G. Olds, Glens Falls, Detroit; 
T. A. Pettigrew, Underwriters Adjusting, 
Chicago; Frank Damon Row, Springfield 
F. & M., Grand Rapids; Otto P. Sachs, 
Sun, Columbus, Ohio; O. C. Schrup, Du- 
buque F. & M., Dubuque; Fred W. Shirer, 
Springfield F. & M., Wheeling, W. Va.: 
Lee R. Simonton, general agent, Denver; 
R. W. Snyder, general agent, Louisville; 
Louis A. Tanne, Chicago; Wm. E. Wol- 
laeger, Concordia Fire, Milwaukee. 


Luncheon for D. O. Stine 


A luncheon was given Tuesday noon 
in honor of D. O. Stine of Reedsburg, 
Wis., former president Northwest asso- 
ciation. The Life Members Society of- 
ficials were present, they being Melvin 
LePitre, Fire Association, president; E. 
L. Rickards, National Automobile Un- 
derwriters Association, and M. C. Rath- 
bun, local agent Lincoln, Neb., vice- 
presidents; W. J. Sonnen, Evanston, III, 
secretary; R. F. Woltersdorff, Atlas, 
treasurer; P. C. Metzger, London & 
Lancashire; D. J. Harrigan, St. Paul F. 
& M., C. M. Cartwright, THe NATIONAL 
UNDERWRITER, members of the executive 
committee. 


Back Van Nuys Bill in L. A. 

LOS ANGELES—Frank J. Agnew 
of San Francisco, public relations direc- 
tor for insurance interests, spoke at 
meetings of Los Angeles insurance or- 
ganizations and agents on behalf of the 
bills now before Congress intended to 
controvert the movement to bring in- 
surance under the federal anti-trust laws. 
Following his address several of the or- 
ganizations adopted resolutions in sup- 
port of the Bailey-Van Nuys bill to be 
sent to the California congressional dele- 
gation. 

Among the organizations that already 
have adopted the resolution are the 
Casualty & Surety Field Men’s Associa- 
tion of the Pacific Southwest and the 
Southern California Fire Underwriters 
Association. 


Lloyd to Speak in St. Louis 

John A. Lloyd, vice-president, Union 
Central Life and former Ohio superin- 
tendent, will discuss “Public Relations” 
at a dinner meeting in St. Louis Nov. 
12 under the joint auspices of the Insur- 
ance Producers of Greater St. Louis, in- 
cluding some 2,000 agents and brokers 
of St. Louis and St. Louis county, and 
other fire and casualty organizations 
there. 


Carolina Pond Squawk 


The Carolina Blue Goose will hold its 
fall meeting in Raleigh, N. C., Nov. 11. 
Most Loyal Gander Jack E. Smith will 
preside at the business meeting and the 
Raleigh Puddle will entertain with a 
barbecue dinner. As is the custom, 
ganders will attend with their ladies. 


W. B. Thomas, field manager of Fac- 
tory Insurance Association at Atlanta, 
died Oct. 22 in the Emery Hospital there. 
He was born Dec. 3, 1893, in Kings- 
wood, W. Va. He joined the associa- 
tion in March, 1919, as an inspector in 
the field, was later located at Gastonia, 
N. C., and more recently served as 
southern field manager. 


J. P. Fair, 100 years old, having cele- 
brated his anniversary June 15, chair- 
man of the board of the First National 
Bank of Mankato, Kan., died this week. 
He was the grandfather of Forrest R. 
Fair, who operates a local agency at 
Mankato and is vice-president of the 
Kansas_ Association of Insurance 
Agents. The agency was founded by J. 
P. Fair in 1893. 


N. H. Agents to 
Meet Nov. 2 


The New Hampshire Association of 
Insurance Agents and the New Hamp- 
shire Insurance Women’s League will 
hold their annual meetings at the Hotel 
Carpenter, Manchester, Nov. 2. K. R. 
Kendall of Rochester is president of the 
agents association and Harold G. K. 
Clarner of Concord is secretary. R. N. 
Clark of Keene is chairman of the ex- 
ecutive committee. 

Donald C. Bowersock, vice-president 
Providence Washington, will discuss 
“Inland Marine Its Salability and 
Flexibility Today,” and Oscar Beling, 
superintendent agency systems depart- 
ment of Royal-Liverpool, “Agency Man- 
agement” at the morning session. 
Afternoon Program 


After a luncheon the league, Moun- 
tain Field Club, and agents each will 
hold its business meeting. Then Com- 
missioner Perkins of Maine will talk on 
“An Era of Conflict”; Guy T. Warfield, 
3altimore, N.A.I.A. executive commit- 
teeman, “The N.A.I.A. Today,” and 
Manning W. Heard, vice-president 
Hartford Accident, “Looking Into the 
Future.” 


Knights Will Joust Dec. 11 


The Knights of the Round Table of 
the Union League Club, Chicago, will 








Main Issue in Case 
Before Delaware Court 


The Delaware superior court, New 
Castle county, has decided Huber vs. 
Penn Mutual Fire in which plaintiff 
sought to recover for the destruction of 
a dwelling covered under a policy issued 
to himself alone. The company defended 
on the ground that the policy provided 
that the contract was void if the subject 
of insurance be a building on ground not 
owned by the insured in fee simple, and 
that the plaintiff and his wife owned the 
insured premises as tenants by the en- 
tirety. In overruling a demurrer, the 
higher court declared that property so 
held was not a compliance with the 
policy provisions and that such non- 
compliance excused the company from 
liability for loss. It cannot be said that 
either party was the sole owner of the 
property, the higher court held, because 
the rights of the other were just as 
great. 


hold their annual joust Dec. 11. A. F. 
Powrie, manager Fire Association, is 
president and Carl E. Ingram, Great 
American, scribe. There will be two 
new members who will go through the 
neophyte initiation, they being H. A. 
Clark, vice-president western depart- 
ment Loyalty group, and F. L. Lud- 
ington, western manager Atlas. 


Our Seventieth A nniversary 
1873 to 1943 


N 1873, in the days when the stately square-riggers sailed 

from Boston Harbor to all parts of the world, this Company 
was incorporated to write Marine Insurance under the name 
of the Boston Marine Insurance Company. It was authorized 
to write Fire Insurance in 1886, and the name was changed to 
Boston Insurance Company. In 1902, this Company wrote 
the first Automobile policy ever issued in this country. Since 
then many new lines have been added in Fire, Marine, 
Automobile and Inland Marine coverages. 


HROUGH the years the Company has continued to expand 
on the principle of its New England founders — conserva- 
tive growth backed by sound financial strength. 


Boston Insurance Company 


87 Kilby Street, Boston, Massachusetts 


* Drawing from the model at Pilgrim Hall, Plymouth, Massachusetts 
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Doctor Needs Malpractice 
Cover; Position in Court 


Malpractice liability coverage for 
physicians should not be overlooked, 
Aetna Casualty points out in the 
“Aetnagram.” The Cleveland claim de- 
partment of the company recently sent 
through to the home office details of 20 
suits against physicians in that terri- 
tory. 

These claims involve a variety of 
causes, any of which might easily arise 
against the best of doctors, several be- 
ing alleged incorrect diagnoses and 
others having to do with simple treat- 
ment that no one would ever suspect 
as leading to malpractice claim. An- 
other had to do with use of a hot water 
bag which resulted disastrously and 
caused a heavy damage suit against the 
physician, Two suits were brought 
against assured for material or property 
damage. It was claimed that the doc- 
tors ruined wearing apparel of the 
claimant by spilling medicine. While 
the malpractice policy was not intended 
to cover property damage, in the cases 
mentioned the Aetna claim department 
extended its services gratis and had the 
claims amicably settled to the satisfac- 
tion of all concerned. 


Discusses Privileged Communications 


“Medical Economics,’ the magazine 
that goes to the medical profession, re- 
cently completed a series of three arti- 
cles dealing with the law of confidential 
communications by Dr. James R. 
Rosen, who is a member of both the 
medical and legal professions. The law 
of privileged communications is now on 
the statute books of a majority of the 
states, he said, and was designed pri- 
marily to protect the individual patient. 
Even in states where it does not exist 
in statute form, it is recognized by the 
courts as an ethical code which must 
not be violated. 

The statute places a grave responsi- 
bility on the physician, Dr. Rosen points 
out. While it is clearly understood that 
only the patient may waive his right to 
this legal privilege, this does not mean 
that the doctor is barred from testifying 
that he has treated a certain patient at a 
certain time. He may tell the number of 
visits made, dates, and the amount of 
his bill. But he is not permitted to re- 
veal the nature of the illness and to 
disclose’ any information which the 
patient may have given him concerning 
the history of the case. 


Doctor-Patient Relationship 


It is important, Dr. Rosen said, to 
note that the law applies only when a 
definite doctor-patient relationship ex- 
ists. A man applying for a job is sent 
to the company physician to establish 
his physical fitness for the job and the 
doctor discovers that the applicant has 
a hernia but is still employable. The 
company puts the man on the payroll 
and later he sues the company, claim- 
ing that the hernia resulted from his 
employment. The company physician 
would be permitted to testify that the 
man already had the hernia at the time 
he was hired. No real doctor-patient 
relationship existed. 

The law of privileged communications 
does not apply when an injured person 
is seeking an award under a state com- 
pensation act, Dr. Rosen states. In law 
suits for alleged negligence, in which a 
plaintiff suing for injuries requires the 
testimony of his doctor, the physician 
is also free to testify fully. In that case 


the plaintiff-patient automatically waives 
his right to privileged communications 
by putting his doctor on the witness 
stand. 


Doctor Can Defend Himself 


In a malpractice suit brought against 
a physician by one of his patients, the 
doctor is not deprived of his right to de- 
fend himself by the rule of privileged 
communications. Dr. Rosen points out 
that in bringing the suit the patient in 
effect says that his ailment was im- 
properly treated by the defendant doc- 
tor. Naturally the court must be told 
what the ailment was and what treat- 
ment was given. A malpractice suit con- 
stitutes a waiver of the plaintiff-patient’s 
right of privileged communications. 

Dr. Rosen pointed out that in a mal- 
practice suit although the defendant- 
doctor knows of information in the 
possession of another doctor who 
treated the same plaintiff-patient, the 


law of privileged communications would 
apply to the fellow doctor’s testimony, 
unless the attorney could cast doubt 
upon the testimony of the plaintiff to 
such an extent that the court would 
grant a petition to permit introduction 
of the testimony. 

In the case of an involuntary patient, 
when the doctor responds to an emer- 
gency call, Dr. Rosen gave the follow- 
ing illustration: An ambulance doctor 
was called upon to treat a man who 
had attempted suicide by taking poison. 
The man admitted his attempt at self 
destruction and refused treatment and 
ordered the doctor away. The doctor 
persisted and finally succeeding in ad- 
ministering a hypodermic injection. It 
was too late, however, and the man 
died. The man’s beneficiaries eventu- 
ally made claim for the life insurance, 
the life company, invoking the suicide 
clause in the policy, attempted to se- 
cure the ambulance doctor’s testimony 
that the poison was self administered. 
The court would not permit the doctor 
to testify, maintaining that a doctor- 
patient relationship existed in the emer- 
gency, even though it was not a volun- 
tary one on the part of the patient. 


Adopts Test-List Plan"in 
Soliciting Planters 





Each locality has its peculiar char- 
acteristics regarding types of risks and 
it is interesting to note that Warner 
Wells, Greenwood, Miss., has adopted 
an insurance test plan published in THe 
NATIONAL UNDERWRITER for soliciting 
business from planters in his commun- 
ity. In the following letter sent to pros- 
pects he calls attention to specific insur- 
ance needs which is obviously more 
effective than a general appeal: 





LETTER TO PROSPECT 





“Insure with Warner Wells Insur- 
ance Agency your 

“1. Cotton and seed, bagging and 
ties around gin and on wagons or trucks 
to compresses. 

“2. Feed stuffs—corn, oats, hay and 
threshed seeds. 

“3. Cotton planting seed. 
“4. Fertilizer. 
“5. Farm implements, 
tors and automobiles. 

“6. Mules, wagons, harness, etc. 

“7, Payroll against robbery. 

“8. Trucks, automobiles and tractors 
—for liability. 

“9. Farming operations for 
liability and employer’s liability. 

“You can sustain a sizable loss under 
any of these items. 

“Values and replacement costs are up. 
We are advised that insurance premi- 
ums for business are deductible from 
income tax. 

“Remember this about insurance— 

“You can buy it only when you ap- 
parently don’t need it... you can’t buy 
it at the moment you obviously do 
need it. 

“Insurance costs may appear high 
when disaster seems remote, but unbe- 
lievably low when a disaster occurs. 

“We specialize in insurance for plant- 
ers. Would appreciate you calling us 
—no obligation.” 

In following up his letters with per- 
sonal calls, Mr. Wells uses the follow- 
ing “insurance test sheet”: 


trucks, trac- 


public 


TEST SHEET 





Fire and Extended Coverage 








ow 
Carry- 
: ing 
nsur- 
Values ance 
$.... Residence seue 
: ete Contents Rinse 
$.... Managers’ residence = 
S.... BOrae—f, .... 
a 
er :: : 
$.... Tenant dwellings—No. 
@ $....each. Bocce 
(Show on back number of 
houses with metal or compo- 
sition roof and number with 
wood shingles). 
Implements, Tractors, ete. 
$.... Tractors, No. Ce | ee 
$.... Trucks, No. (20-0 QS... 
$.... Automobiles, No. (...)@$... 
$. Implements eta 
ae Mules, No. a Seg ae 
Products, Materials and Supplies. 
$.... Cotton & cotton seed See as 
$.... Planting seed 
$.... Grain and threshed seeds 
= Hay 
Bsa Fertilizer 
Liability, Public and Compre- 
hensive, 
Automobiles, trucks, farm op- 
erations, 
Limits 
Automobiles, trucks, farm op- 
erations— 
Acres open..... Woods..... 


Payroll Insurance. 

Covering Robbery— 

Maximum Payroll $.... a 
Employers Liability— 


Day work— 
labor annually $.... 
(Not share croppers) 


Compares “Exemption” Form 
with 80-20 Collision 


The automobile department of Buffalo 
of which W. R. Ruegnitz is manager, 
has gotten out a Pamphlet for agents 
comparing its “exemption collision 
cover” with the 80-20 form which was 


Uses Fire Approach 
to Edge in on 
Life Insurance 


P. R. Stewart, assistant manager of 
the Travelers in Hartford, in “Protec- 
tion” tells about the success of H. 
Pease, Jr., formerly in the cashier’s de- 
partment of the Travelers at its Hart- 
ford office but now with the Fred M. 
Way agency. He has been successful 
in the production of new life insurance, 
the approach being made through fire 
insurance solicitation. 

He selects a locality where there are 
a number of new houses and introduc- 
ing himself makes inquiry as to whether 
sufficient fire insurance is carried both 
on the house and contents. He has 
found a number of people who said that 
they needed more fire insurance. When 
he secures an order for fire insurance 
he immediately makes inquiry regard- 
ing life insurance, getting information 
concerning the number of people in the 
family, how much life insurance is car- 
ried, what kind, etc. This is an easy 
approach and gives Mr. Pease an op- 
portunity to tell something about life 
insurance, 


Comments on Plan 


Mr. Stewart in speaking of Mr. 
Pease’s success says: “To my mind this 
method of approach indicates as clearly 
as anything could what a wonderful ad- 
vantage an agent has when he writes 
all kinds of insurance. Just by the 
simple expedient of using one line to 
develop another and vice versa he is not 
only able to increase his own sales from 
all lines of insurance but he is in a posi- 
tion to be of real service to his clients.” 





approved some months ago by the Na- 
tional Automobile Underwriters Asso- 
ciation for certain middle western states. 
Buffalo is now selling the 80-20 form as 
well as the exemption collision cover 
but Mr. Ruegnitz expresses the belief 
that the exemption plan is far superior 
to the 80-20 plan. 

Under one of the exemption schemes 
losses of less than $25 are no claim just 
as under the ordinary $25 deductible. 
On losses of $25 to $50, however, the 
policy pays just twice what would be 
payable under $25 deductible and losses 
of $50 or more are payable in full. 
Exemption form No. 2 works in the 
same way except that losses of less than 
$50 are no claim, on losses from $50 to 
$100 the assured recovers twice what 
would be payable under a $50 deductible 
and losses of $100 or more are payable 
in full. The cost of the Buffalo’s exemp- 
tion form No. 2 is the same as a straight 
25 deductible, whereas the 80-20 form 
sells at 20% more than the $25 deducti- 
ble. 

Mr. Ruegnitz declares that the Buffalo 
exemption form excludes the minor 
bumps entirely, as being essentially 
wear and tear, whereas the 80-20 form 
pays all such minor losses. 

The Buffalo form, he declares, covers 
the losses of intermediate size, applying 
thereto a deductible which diminishes as 
the amount of loss becomes larger, 
whereas the 80-20 form tovers the 
losses of intermediate size applying the 
deductible of 20% which increases as 
the amount of loss becomes larger. The 
Buffalo form pays the larger losses, he 
states, which by reason of their size are 
properly to be deemed insurable in 
entirety, whereas the 80-20 form im- 
poses upon the heavier losses its maxi- 
mum deduction of $50. 
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Ohio Agents Hold Lively Convention 


Liberty Already Gone, Ohio 
Agents Speaker Charges 


Review Vital 
Topics af the 
Annual Sessions 


Supt. Crabbe and R. P. 
Barbour Discuss 1943 
New York Fire Policy 


COLUMBUS—A varied program 
ranging from consideration of practical 
insurance subjects in technical detail to 
addresses touching on the large issues 
of the day was presented at the conven- 
tion of the Ohio Association of Insur- 
ance Agents here Monday and Tuesday. 
A number of conventioneers arrived Sun- 
day and the trustees had a dinner meet- 
ing that day. Monday morning there 
was a small session on advertising and 
public relations and at noon there was 
a luncheon that was addressed by T. M. 
Gray, the new executive secretary. That 
afternoon J. F. Van Vechten of Akron, 
the new president, held a meeting for 
county chairmen at which the legisla- 
tive record was reviewed. Later that 
afternoon was the torrid session on the 
question of whether to reaffiliate with 
the N.A.LA. with Karl Dakin of Leb- 
anon in the chair. Also that afternoon 
L. U. Jeffries, F. P. O’Connor and A. G. 
Caris of the Ohio department were avail- 
able for any who had questions and 
about 20 sought them out. The ban- 
quet attracted a capacity crowd to hear 
J. F. Lincoln, Cleveland industrialist, 
who has bared his fangs to government 
authorities on the wage stabilization 
issue. 

Clayton Hale Is Moderator 


Tuesday morning, Clayton Hale of 
Cleveland was moderator at a question 
and answer period featuring T. Y. 
Beams, vice-president of Royal Indem- 
nity, who is a favorite with the Ohio 
agents as he performed in a similar ca- 
pacity last year; Baxter Brown, Fidelity 
& Deposit manager at Albany, just lately 
of Kansas City, and E. J. Weiss, secre- 
tary of Reliable Fire of Dayton. 

Then the agents went into closed ses- 
sion for another round of the reaffilia- 
tion issue, to elect officers, etc. At the 
luncheon that day, R. P. Barbour, U. S. 
manager of Northern Assurance, out- 
lined with clarity the provisions of the 
1943 New York standard fire policy, and 
Superintendent Crabbe of Ohio then 
spoke on the attitude of the Ohio depart- 
ment towards the new policy form. He 
said the department favors the policy 
because it is broader. The stock and 
mutual companies have advised that they 
intend to introduce the policy in Ohio 
and he expressed the hope that this 
would be done by Jan. 1, 1944, or as 
soon thereafter as possible. He said he 
appreciates that there are mechanical 
problems involved. He observed that 
the Ohio statutes do not prescribe policy 
forms nor is there a statutory obligation 
placed on the department to act. How- 
ever, it is desirable for all companies 
to introduce the form on the same date 
and he will use his influence to get the 
companies to act in concert. 


Federal vs. State Supervision 


Mr. Crabbe went on to discuss the 
question of federal versus state super- 
vision. He cited the loss of revenue that 
would be suffered by the state should 
Washington take over. Ohio got a net 
profit from insurance in 1942 of $8,120,- 
000. Such a loss would necessitate the 





COLUMBUS —The banquet session 
Monday of the Ohio Association of In- 
surance Agents featured James F. 
Lincoln of Cleveland, president of the 
Lincoln Electric Co., who is in the 
midst of a celebrated clash with the 
government over a wage stabilization 
issue. Mr. Lincoln is a towering figure 
physically, a former football luminary, 
and a confident, straight forward 
speaker. 

Since Mr. Lincoln had to get an early 
train the banquet was served promptly 
at 6 and the program was completed by 
8:15, which probably sets a record for 
convention banquets. 

President E. B. Berkeley presided. 
The head table consisted of two tiers of 
dinner jacketed dignitaries and an over- 
flow table of past presidents. 

Clayton Hale of Cleveland presented 
to J. F. VanVechten of Akron, then but 
a few hours from the presidency, the 
Cleveland trophy for outstanding serv- 
ice. The award went to Mr. Van 
Vechten for his generalship in the re- 
affiliation issue. 


Presentation to Berkeley 


Karl Dakin of Lebanon, the immedi- 
ate past president, presented in behalf of 
the association to Mr. Berkeley a hand- 
some silver tray. 

Mr. Lincoln was introduced by Ralph 
W. Hoyer, Columbus general agent of 
John Hancock Mutual Life, who was a 
college classmate of the speaker and a 
fellow athlete. 

Mr. Lincoln declared that the con- 
trolling of people by rules has been 
much more difficult than the govern- 
ment had hoped. He referred to the 
incentive system of his company that 


had been in effect for years. The aver- 
age man in the shop makes more than 
$5,000 a year. The Treasury, he said, 
took the position that no man could 
earn that much if he works by hand 
and a large part of the wages were 
charged to the company as profit. Mr. 
Lincoln said if Lincoln Electric had 
paid the same amount per unit of work 
performed as Westinghouse paid its men 
would have gotten $10,000. 


Government and the Individual 


The attitude of the government to- 
ward the individual is important, Mr. 
Lincoln declared. He said that the im- 
agination of a few people has brought 
about the great forward steps in the 
mechanical arts in this country and now 
the United States is being called upon 
to supply nations with as great or 
greater natural resources and larger 
populations which have lived under the 
caste system—Russia with 200,000,000 
people, China with 400,000,000 and the 
British Empire with 650,000,000. 

Because of imagination and the ability 
and freedom to give reality to imagina- 
tion the United States is now on the 
winning side, he said. All big industries, 
he declared, have started from one man 
with an idea and that is impossible 
under a caste system. 

The relationship of man to his gov- 
ernment is the great question of the day. 
If the possibility is eliminated of latent 
capabilities developing then a worse day 
has dawned. He contended that as a 
matter of fact the liberty of the indi- 
vidual has already gone, that it won’t be 
restored automatically after the war and 
that the people will have to fight to get 
it back. 





Jottings from Ohio Meeting 





Copies of the “Ohio State Journal” 
were left at the rooms of conventioneers 
through the courtesy of U. S. F. & G. 
by its four Ohio managers. 


John A. Lloyd, now vice-president of 
Union Central Life, who had been a lead- 
ing figure at Ohio conventions during 
the years he was executive secretary of 
the association and then while he was 
insuran¢e superintendent, was not on 
hand this year. 

From Emmeo and Emmeco Casualty 
came H. C. Williams, vice-president, and 
T. F. Shortall, superintendent of agents. 
They went from Columbus to the meet- 
ing of the Indiana Association of Insur- 
ance Agents. 

Harry 0. Wolf of Mansfield had a 
birthday Monday and got a happy birth- 
day salute from the trolling singers at 
the banquet. 

The Royal - Liverpool headquarters 
were presided over by B. T. Duffey, Ohio 
regional manager, who at the death re- 
cently of R. T. Huggard, became the 








imposition of other taxes. Mr. Crabbe 
said the department is withholding a 
new agents’ examination manual until 
the new fire policy is introduced. 

The roundup came that afternoon 
when there was discussion of the amended 
auto financial responsibility clause which 
provides for revocation of license for 
failure to pay a judgment. Paul R. 
Gingher, counsel for the association, 
analyzed the law in its technical aspects, 
and J. C. Hiestand, secretary of Ohio 
Farmers, discussed some of the impli- 
cations from the insurance standpoint. 

For the fiscal year ending Aug. 31 the 
association had income of $10,517 and 
expenses $16,934. The membership stood 
at 1,089, compared with 1,069 the pre- 
vious year. 


dean of Ohio field men. Mr. Duffey 
started in Ohio in 1898 with the old 
Rockford Fire and since 1900 has been 
with Royal. Elmer Voorhis, executive 
regional manager, was on from New 
York, as was T. Y. Beams, vice-president 
of Royal and Eagle Indemnity, who was 
a convention speaker. 


Buckeye Union Casualty was host at 
a cocktail party prior to the banquet, 
as it was last year when the convention 
also was held in Columbus. The head 
office group included I. L. Morris, secre- 
tary and general manager; F. A. Burgess, 
treasurer; Alex Dombey, general coun- 
sel; S. W. Schellenger, sales promotion 
manager; John A. Dodd, Jr., assistant 
secretary Buckeye Union Fire, and B. J. 
Mertz, comptroller. Lt. F. A. Jones, 
U.S.N.R., president of Buckeye Union, is 
now on sea duty. 


Emil Hepp attended from the Chicago 
western department of Springfield F. & 
M. After the convention he started out 
on an Ohio field trip with Howard Smith. 
They plan to land in Cleveland Saturday 
for the Navy-Notre Dame game. 


Featured at American Automobile 
headquarters were Lt. Col. Cameron 
Sanders of the Ohio State Guard, who 
is otherwise in charge of American 
Auto Ohio operations and his right hand 
man, L. A. Masterson, agency supervisor. 
From the head office came R. E. Me- 
Cullen, vice-president in charge of 
claims. 


Ohio Farmers always has a big delega- 
tion at the meeting of its home state 
agents. Secretary J. C. Hiestand was 
on the program this year. Others at 
Columbus from the head office were 
Cc. D. MeVay, president; Dana Jones, 
agency superintendent; Charles Bishop, 
casualty department, and Loyd Smucker, 
casualty field man. Mr. McVay and Mr. 
Jones left Tuesday for the Indiana 
agents meeting at Indianapolis. 


Return Question 


of Reaffilation 


fo Trustees 


New Administration 
Indicates Hostility 
to Rejoining N.A.LA. 


NEW OFFICERS ELECTED 


President — J. F. Van Vechten, 
Akron, 

Vice-president—Harry Minister, Co- 
lumbus. 

New Trustees—Edward J. Schmidt, 
Hamilton, third district; E, R. Ran- 
dall, Greenville, fourth district; Clay- 
ton G. Hall, Cleveland, seventh dis- 
trict. 


By LEVERING CARTWRIGHT 


COLUMBUS—After several stormy 
sessions revolving around the question 
of whether the Ohio Association of In- 
surance Agents shall become reaffiliated 
with the National Association of Insur- 
ance Agents, the Ohio organization 
Tuesday morning by a vote of 74 to 17 
changed the code of regulations to give 
the trustees the power to reaffiliate by 
two-thirds vote. The Ohio agents 
pulled out of the N.A.I.A. several years 
ago by action of the trustees and later 





E. B. Berkeley J. F. Van Vechten 


the code was revised to place such de- 
cisions in the hands of the members. 
Now it goes back to the trustees. 

The question first came up at the Co- 
lumbus convention Monday afternoon 
at a session over which Karl Dakin of 
Lebanon, past president, presided. This 
was in the nature of a round table dis- 
cussion at which sentiment was to be 
sounded. The discussion there centered 
not so much around the proposed change 
in the code as in the direct question of 
whether Ohio should again become a 
constituent unit of the N.A.I.A. At one 
point there was a proposal that the 
group then and there vote on reaffilia- 
tion but the taking of such a ballot was 
blocked. 

The debate was vehement and at 
times acrimonious. E. B. Berkeley. of 
Cleveland, the retiring president; J. F. 
Van Vechten of Akron, the new presi- 
dent, and Harry Minister of Columbus, 
vice-president held the line against the 
ardent advocates of reaffiliation. 

The debate was continued at the busi- 
ness session Tuesday morning. A com- 
plicating factor is the attitude of the 
Cincinnati and Hamilton county group. 
The Cincinnatians withheld payment of 
their state dues Sept. 1 as a means of 
hastening the day of reaffiliation. There 
has been a sharp conflict between the 
Cleveland and Cincinnati boards and the 
considerations throughout are clouded 

(CONTINUED ON PAGE 17) 
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Hiestand Asks 
Strong Support 
for Safety Law 


Value of Ohio Statute 
Depends on Strictness 
of Enforcement 


COLUMBUS—J. C. 
tary of Ohio Farmers, in addressing the 


Hiestand, secre- 


annual meeting of the Ohio Association 
of Insurance Agents, expressed the be- 
lief that the amended Ohio automobile 
financial responsibility law will remove 
from the streets and highways the finan- 
cially irresponsible and the drunken and 
reckless driver if the regulations of the 
law and the rules of the Ohio assigned 





J. C. HIESTAND 


risk plan are strictly adhered to. Local 
agents, aS insurance men and as Citi- 
zens of Ohio, should carefully investi- 
gate and select motorists for whom they 
provide policies and they should avoid 
submitting to the assigned risk plan ap- 
plication for any person who might be 
a menace to the health and safety of 
others. 

It is, he said, a fair and equitable law 
and when it is in full operation it will 
go a long way toward reducing auto- 
mobile accidents to a minimum. He 
implored all in the insurance business 
to support the law to the utmost and 
see to it that the provisions are com- 
pletely fulfilled. 

In connection with the law the insur- 
ance agent has the duty of educating 
the public on the provisions of the stat- 
ute and to provide the insurance protec- 
tion. It is an opportunity for every 


W. ry Earls, President 


agent to get in touch with every accept- 
able driver and explain the require- 
ments and penalties of the statute. 

The law has been well publicized, Mr. 
Hiestand said. As soon as it was passed 
there was formed the Ohio safety re- 
sponsibility educational committee on 
which the Ohio agents association was 
well represented, to assist the bureau of 
public relations of the Ohio department 
of highways in educating the public. 
Practically every known means of 
reaching the public was used. The de- 
partment of highways got out much ma- 
terial prior to the effective date of the 
new law, Sept. 20. At the request of 
the highway department insurance com- 
panies did not advertise until after that 
date. 

The entire public has been at least ex- 
posed to complete information regarding 
the law and the agent can profitably fol- 
low up this publicity by personal solici- 
tation. 


Continued Publicity 


The new law is going to receive con- 
tinued newspaper publicity through re- 
ports of actual cases. Mr. Hiestand 
quoted newspaper accounts of two inci- 
dents in Medina county as indicating 
the type of publicity that may be ex- 
pected. 

Because of the new law, practically 
all insurers will liberalize their under- 
writing policies and accept borderline 
cases. Classes which heretofore have 
not been considered acceptable will be 
made eligible to insurance. Even so, 
he pointed out, there will be many mo- 
torists who will be refused insurance by 
agents and companies. To take care of 
these situations a voluntary association 
composed of 111 insurers was organ- 
ized. It is known as the Ohio automo- 
bile assigned risk plan with headquar- 
ters at Hamilton, and with Frank K. 
Vaughn as manager. Under the plan an 
individual who has been refused insur- 
ance by three companies can apply to 
the assigned risk plan and if found “in 
good faith” a policy will be issued by 
one ef the members of the plan. 

Mr. Hiestand discussed some of the 
details of the plan and pointed out the 
circumstances that will disqualify a mo- 
torist from getting insurance even from 
the assigned risk plan. 


Mechanical Devices 


Mr. Hiestand said that special me- 
chanical devices installed for physically 
handicapped drivers should be fully de- 
scribed in the application to the assigned 
risk plan. 

Mr. Hiestand pointed out that an in- 
surer is permitted to appoint an agent 
as an authorized underwriter or agent 
for signing letters of refusal but this 
agent cannot sign and submit to the plan 
more than one letter of refusal on the 
same risk. If an agent does not repre- 
sent three automobile insurers himself 
he can either make application for insur- 
ance to individual companies on a brok- 
erage basis or he should instruct the ap- 
plicant to apply to other insurance com- 
panies personally. Every question in 
the application should be fully answered 
and the answer must include anyone 
who will drive the vehicle as well as the 
applicant. The increase in premium for 
insurance under the assigned risk plan 
is 10% for public passenger carrying 
vehicles and long haul trucks and 15% 
for all other risks. The commission for 


T. W. Earls, 


T. M. Gray on 
Display for First 


Time at Columbus 


COLUMBUS—tThe members of the 
Ohio Association of Insurance Agents 
Monday had their first opportunity to 
see their new executive secretary, Theo- 
dore M. Gray, in 
action before a 
microphone. He was 
the speaker at the 
Monday luncheon. 

Mr. Gray, who is 
serving his second 
term in the state 
senate, is a resident 
of Piqua. He is a 
former school man, 
he has an impres- 
sive command of 
language, yet win- 
ning. He is eager 
to absorb insurance 
lore and invites dis- 
cussion on many questions so as to get 
enlightenment. If the organization can 
keep him he gives much promise of be- 
coming an important figure in the busi- 
ness. 

At this luncheon session, J. F. Van 
Vechten of Akron, at that point in the 
convention the vice-president, presided, 
and Austin McElroy of Columbus gave 
a welcoming talk. 

Mr. Gray said that he intends to visit 
each local board, so as to become inti- 
mately acquainted with local conditions, 
and he will strive to get additional lo- 
cal units organized. A complete net- 
work of local boards, he observed, is 
particularly valuable from a legislative 
standpoint. He predicted that after the 
war will come an avalanche of insurance 
bills in the legislature. 


Ohio Agents Favored 





T. M. Gray 


Mr. Gray said he has observed that, 
due to the strength of the state organ- 
ization, Ohio agents enjoy certain ad- 
vantages that are not possessed by 
agents of other states and are free from 
certain handicaps with which others are 
afflicted. 

Mr. Gray said the organization can be 
especially proud of its record in getting 
the companies to cooperate in propagat- 
ing the automobile financial responsibil- 
ity measure. 

Mr. Gray had prepared a special edi- 
tion of the “Ohio Agency Bulletin” that 
contained an outline of the convention 
program, biographical sketches of the 
speakers, reaffiliation proposal, various 
committee reports and the questions 
that had been framed for the Q. & A. 
period Tuesday morning. 


L. E. Kietzman, secretary of American, 
was on home ground, as he formerly 
traveled the state for his company. 

Osborne Shepheard, vice-president of 
Motor Vehicle Casualty made the trip 
from Chicago. 








the agent is 5% for public passenger 
carrying vehicles or long haul truck 
risks and 10% on all others. Then there 
is a commission of 214% to the coun- 
tersigning agent of the company to 
which the risk is assigned. 


Vice-President 


Stress Today's 
Replacement Costs, 
Agents Advised 


COLUMBUS—“Insurance contracts, 
if repacked in accordance with modern 
merchandising methods, can greatly 
minimize sales resistance. By making 
property Owners conscious of the neces- 
sity for keeping fire insurance coverage 
in ratio to present-day replacement 
costs, insurance agencies can greatly in- 
crease the volume of fire insurance cov- 
erage.” These statements were made by 
Don L. Tobin, executive secretary of 
the Ohio Savings & Loan League, in 
addressing an advertising-public rela- 
tions meeting held in connection with 
the convention of the Ohio Association 
of Insurance Agents. 

“Fire insurance agents who sell a 
three-year policy for a lump sum pay- 
ment, should study the advantages of 
instalment selling,” Mr. Tobin told his 
audience. “It’s the down payment, or 
rather, the smallness of the down pay- 
ment, that interests the greater number 
of buyers today. Greater distribution 
over the life of the policy of the cost 
of fire protection, rather than the pay- 
ment of the cost of the policy in one 
lump sum, is definitely indicated by the 
present trend in instalment buying.” 


Developing Risks on Books 


The speaker stated that agents spend 
too much time looking for new custom- 
ers rather than developing risks already 
on their books. The greater percent- 
age of fire insurance policies today do 
not bear a proper ratio to replacement 
values under the increased building 
costs of this wartime period. Mr. Tobin 
said that insurance agencies, as a rule, 
do too little advertising and, for the 
most part, their advertising technique 
is antiquated and done only spasmodi- 
cally. Continuity of effort is essential 
in the achievement of advertising suc- 
cess.” 

Mr. Tobin pointed out that the mere 
use of an agency’s name together with 
the word “insurance” is not advertising 
that will bring results today. He said 
that fire insurance advertising should be 
educational and identifying. The agency 
should be identified with the public 
mind to the extent that when some one 
asks about fire insurance, the agency 
will be recommended. 

“But that is not enough,” Mr. Tobin 
concluded. “Fire insurance advertising 
should educate the public to the neces- 
sity for adequate insurance coverage. 
The business that considers itself im- 
mune to the necessity for advertising, 
sooner or later finds itself immune to 
business. Few business groups have 
greater opportunities for business ex- 
pansion through advertising than fire 
insurance companies.” 


Roy L. Davis of Chicago, western rep- 
resentative of the Association of Casu- 
alty & Surety Executives, had a busy 
schedule. He attended several of the 
Ohio agents sessions and the meeting of 
the Ohio Casualty Managers Association 
Monday afternoon and Tuesday left for 
Indianapolis for the Indiana agents con- 
vention. 


John V. Earls, Treasurer 


THE EARLS-BLAIN COMPANY 
THE LAWS’ INSURANCE AGENCY CO. 


GENERAL INSURANCE 


1100 Union Trust Bldg. 


Cincinnati, Ohio 
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Ohio Agents Get Valuable 
Tips on Advertising 


COLUMBUS — The curtain raising 
feature of the convention of the Ohio 
Association of Insurance Agents Mon- 
day morning proved to be for many 
agents what might be termed the take 
home pay of the meeting. It was a ses- 
sion on advertising and public relations. 
In the expectation that it would attract 
but a handful of agents, the meeting was 
held in a small room. This was com- 
pletely filled and many craned their 
necks outside the door to get snatches 
of the discussion. 

John R. Hare of Bellefontaine pre- 
sided. Harold S. Bowen, local agent of 
Norwalk whose principal connection is 
with Travelers, gave a lucid and stimu- 
lating talk on the extensive advertising 
program that he has pursued for many 
years. He spends 5% of his net com- 
mission income in this way and he had 
an impressive exhibit of his material. 
He characterizes his activity as “con- 
current insurance advertising and direct 
mail program.” 


Visual Tie-in Lacking 


Mr. Bowen voiced the belief that ef- 
fective national advertising on the part 
of insurance companies for the local 
agent is difficult. There is not the vis- 
ual tie-in with the agent that there is in 
the realm of commodities. 

Mr. Bowen strongly advocates that 
the agent get up his own advertising 
material rather than using what the 
company provides. He believes in em- 
phasizing the agency almost to the ex- 
clusion of the insurer. Mr. Bowen for 
many years has used a trade mark that 
is always of the same design although it 
varies in size. He gets out large calen- 


dars for business houses and_ school 
rooms, smaller ones for homes; he has 
match books and note books, a supply 


of which is always on the counter in the 
agency. He has a record and analysis 
form. He uses a Rough Notes publica- 
tion as a house organ, which is called 
the “Bowen Arrow.” He is now devis- 





Return Question 
of Reatffiliation 


(CONTINUED FROM PAGE 15) 

sentiment of 
to favor re- 
decided to 





by personal clashes the 
the rank and file seems 
affiliation but the members 
leave the matter to the trustees. The 
new administration, it seems clear, has 
a negative attitude towards reaffiliation 
in the immediate future. The program 
of recertification of dues is proceeding 
and this it is expected would enable the 
association to finance N.A.I.A. member- 
ship, but there are other obstacles. 

A number of Cincinnatians came to 
Columbus to assert their views and ob- 
serve, including W. A. Earls, past state 
president; his son, T. W. Earls; Fred- 
erick Raugh, vice-president Cincinnati 
Board, who was here Sunday and left 
that night, and Thomas Bryant. George 
Wilson, Ohio trustee from Cincinnati, 
however, did not attend. 

At the election Tuesday morning 
Cyrus H. Watson of Dayton, who had 
been nominated for fourth district trus- 
tee, declined election. Oscar Olt of 
Dayton, who had been nominated in- 
stead, likewise bowed out, and a special 
committee went out to find a solution. 
They selected E. R. Randall of Green- 
ville. There are nine trustees serving 
three year terms with three coming up 
for election each year. 

One of the resolutions that was 
adopted opposes any attempt to disturb 
the present system of regulation of in- 
surance and supports any proper move- 
ment to uphold the exclusive jurisdic- 
tion of the states. Another memorial 
pledges the members to continue to 
preserve the economic resources of 


ing a policy label with the trade mark 
in miniature. Just recently he got out 
what is called a family victory check on 
war effort, in which a person can grade 
himself on his relative contribution to 


the war effort. Mr. Bowen gave much 
precise detail that was much appreci- 
ated. 


Direct Mail Work 


Mr. Bowen told about his direct mail 
work. He is meticulous on small points 
and he operates on definite principles. 
He said the list must be good and it 
must be continuously revised to elimi- 
nate persons who have died and poor 
credit risks and to include changes in 


address. Attractive stationery should be 
used. Copy should be compelling. It 
should sound like the writer. Long 


words should be avoided. Much atten- 
tion should be given to processing and 
mailing. He favors use of the postage 
meter for the sake of looks. 

Direct mail should be delivered to the 
postoffice Monday or Tuesday, he said. 
Six to eight mailings give 100% of the 


desired result whereas fewer mailings 
will be less productive. 
Auto Insurance Schedule 

On automobile insurance Mr. Bowen 


has one mailing a month from February 
to October. On the personal accident 
line, he sends out from four to six 
weekly mailings before making a per- 
sonal solicitation. 

Mr. Bowen said he has no solicitors 
in his office. He has four efficient girls 
but no male employes. He said it is 
fun to try something and watch it work. 
After a while, he declared, “you can re- 
lax and it will work while you sleep.” 

The other speaker at that session was 
Don L. Tobin, executive secretary of 
the Ohio Savings & Loan League. He 
told some of the advertising and public 
relations endeavors of the building and 
loan organizations. Certain of these 
contain lessons for insurance people. 








agents who are in the armed forces and 
also directs that consideration be given 
to ways and means of assisting in the 
rehabilitation and reestablishment of 
agents upon their return from service. 

Also the association memorialized Su- 
perintendent Crabbe to request the in- 
surers to introduce into Ohio the 1943 
New York fire policy not later than De- 
cember of this year. 


Viewed on Sidelines 
at Ohio Convention 








W. O. MeLelland, vice-president of 
American National of Columbus, is al- 
ways a welcome figure at the Ohio meet- 
ings and he attends the sessions re- 
ligiously and greets his many friends. 

Aviation insurance was represented by 
E. B. Stephenson, Chicago manager of 
the Associated Aviation Underwriters, 
and by F. N. Davey, production manager, 
and J. F. Conner, Chicago manager of 
the Aero group. 

The western department of Hartford 
Fire was represented by Phil C. Beebe 
and Fred L. Sipp. 


F. H. Witmeyer, vice-president of Ex- 
celsior of Syracuse, fraternized with the 
Ohio group and then made a visit in 
Michigan, to which Excelsior was re- 
cently admitted. 


Fidelity & Deposit made a hit by serv- 
ing coffee and doughnuts at its head- 
quarters. It was especially popular 
Tuesday morning. Herbert L. Dunn, vice- 
president, was on from Baltimore. Baxter 
Brown, vice-president at Albany, was one 
of the convention speakers. F. J. Rolle, 
Cincinnati manager, and Carl Kuhn, were 
among the Ohio F. & D. men dispensing 
hospitality. 

The America Fore western department 
was represented by C. R. Williams and 
Mac Speth. 


Fire Mark 
Collection Is 
Reproduced in Color 


To commemorate the rearrangement 
of its historic American fire marks in its 
museum at the head office, North Amer- 
ica is sending to its agents a striking 
reproduction, in colors, of the 117 ex- 
hibits in its collection. With the repro- 
duction goes a brochure explaining the 
history and significance of each of the 
fire marks. 

These fire marks are, with one ex- 
ception, original specimens. They date 
from 1752 and make up the most com- 
plete collection known. The earliest ex- 
ample dates from 1752, when the first 
American fire insurance company was 
formed, under the inspiration of Ben- 
jamin Franklin. This company was 
known as the Philadelphia Contribution- 
ship for the Insurance of Houses from 
Loss by Fire. Only five weeks after its 
organization, 100 fire marks were or- 
dered from John Stow who a year later 
recast the historic Liberty Bell. The 
mark consisted of four leaden hands, 
clasped and crossed, to “make a seat” 
as the children used to say, to carry 
“My Lady to London”. This was 
mounted on a wooden shield. Prior to 
this time there had been a British use 
of a fire mark, issued beginning in 1680, 
by London Fire Office. It was a metal 
plate in the form of a Phoenix rising 
from the flames. Philadelphia founded 
its first paid fire department in 1871. 
Fire marks then lost their significance 
and usefulness and were discontinued. 


How Rare Specimen Was Found 


The lengths to which the ardent col- 
lector will go to acquire a single rare 
specimen, is exemplified in the case of a 
unique example in this museum. The 
company was formed in 1792, in the 
Declaration Chamber of Independence 
Hall, and its first fire mark, adopted 
Dec. 8, 1794, was a wavy star of six 
points, cast in lead and mounted on a 
wooden shield. As recently as 1914, an 
authority on such marks gave it as his 
opinion that no specimens of this star 
were in existence. Later, the company 
adopted the “eagle” fire mark of lead on 
wood, of which not more than two speci- 
mens have survived. 

In 1915, another authority wrote: “The 
only specimens of fire marks of this 
company now existing are those of the 
‘eagle’ variety.” While in 1928, it was 
stated: “No specimens of this mark 
(the star) are known to exist, the last 
one located having appeared on the 
building at 229 South Front street, 
Philadelphia, in 1879.” 

Despite these discouraging statements, 
the company’s researchers were not 
daunted, and they are now able to pre- 
sent this. brief, but triumphant record: 
“Mark adopted, 1794; last seen, 1879; 
in 1929, just a half century later, a per- 
fect ‘star’ heads the collection of the 
company.” 


Tell-Tale Stain Discovered 


A noted collector and authority dis- 
covered a tell-tale stain on a brick house 
on Race street, near Second, in Phila- 
delphia. This stain was of the same 
shape as the shield of the lost star mark, 
as shown on an old etching of the com- 
pany’s first office building, the artist 
having outlined the mark above the 
doorway. Tracing back from the owner 
of the Race street house to his father 
and grandfather, the wooden shield was 
at last located in the possession of a 
carpenter. This shield was of the right 
shape and age, but nailed on it was the 
by no means rare “fire-plug” mark of 
Fire Association. Closer examination 
revealed under this more recent mark, 
a faint outline which proved that the 
shield had originally carried the long- 
sought star. 

Memories then stirred in the mind of 
the grandfather mentioned. He recalled 
somewhat vaguely that he had sold the 
metal star to a second-hand dealer from 
Baltimore. So, in that city, the quest 


Question Arises 
as to Deferment 
of Firemen 


The National Fire Protection Associa- 
tion announces that while blanket de- 
ferment of firemen is still unlikely there 
is prospect of a more understanding 
handling of the situation by selective 
service officials. A committee of west 
coast fire chiefs recently spent some 
time in Washington, D. C., placing the 
matter before the selective service war 
and manpower offices. The committee 
consisted of J. W. Stevens, secretary 
Pacific Coast Association of Fire Chiefs, 
Chief William Fitzgerald of Seattle, and 
Chief John H. Alderson of Los Angeles. 
With the assistance of the California 
delegation in Congress, the subject was 
laid before J. F. Byrnes, director of war 
mobilization. He made a suggestion to 
General Hershey on a course of action 
which selective service agencies may be 
expected to follow. 


California Service System 


In California the state selective serv- 
ice system is to observe the following 
policy: (a) Where a fire department has 
convinced a local board that a particular 
fireman should properly be deferred, 
state selective service will allow the de- 
ferment to stand; (b) in the case of fire- 
men in service prior to Pearl Harbor, 
an appeal may be taken from action of 
a local board ordering the induction of 
a man and state selective service is ex- 
pected to grant deferment on such ap- 


peal; (c) in the case of any fireman de- 
ferred for occupational reasons, state 
selective service has instructed local 


boards that the man will not be released 
for voluntary enlistment or the accept- 
ance of commission unless he presents a 
letter of release from his own fire chief. 


Finds No Oral Contract Made 


In Questa et al. vs. Milwaukee Me- 
chanics, the U. S. circuit court of 
appeals, 9th circuit, reverses the decision 
of the lower court. This involves an 
oral contract of insurance. The plain- 
tiffs brought the suit to recover for the 
loss of a barn in Washoe county, 
Nevada, which was destroyed by fire. 
They claimed that the agent, Frank 
Hassett, agreed to insure it for $7,500 
from Aug. 1, 1941, for three years. The 
trial court found that the company was 
liable for the sum of $4,000 for the loss 
to the barn, since the oral contract was 
for a sum not less than $4,000. On 
appeal the higher court concluded that 
the finding was clearly erroneous be- 
cause the plaintiffs did not allege, prove, 
or attempt to prove that the company 
made the agreement described in the 
finding. Therefore, judgment for the 
plaintiff was reversed. 


Samuel B. King, assistant secretary 
Underwriters Laboratories, died at his 
home in Winnetka, Ill. Monday. His 
grandfather was Samuel Bowles, who 
founded the ‘Springfield, Mass., “Re- 
publican.” Mr. King joined the Under- 
writers Laboratories staff in 1936 and a 
year later was appointed assistant secre- 
tary. 








was then continued. Every antique and 
second-hand shop wos thoroughly 
combed, but still this star, now con- 
sidered one of the first magnitude, 
proved elusive. The searchers then be- 
gan examining shops on the city’s out- 
skirts and at length they found a dealer 
who said: “Sure, there’s a star here. 
Been here for years—long before I 
bought the shop.” 

Chemistry was utilized to determine 
the age of the lead and this test was met. 
Equally satisfactory was the fact that 
the star fitted the old wooden shield 
precisely—nail hole for nail hole, line 


for line. The quest was ended; North 
America had gained a_ long-missing 
prize. It is the star of this collection. 
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American States Lines Offer These PLUS 
Advantages to your Agency... 


* BROAD COVERAGES 

* STREAMLINED POLICIES 

* SIMPLIFIED MANUALS 

* CAPABLE HOME OFFICE{STAFF 

* ATTRACTIVE RATES 

* IMMEDIATE ADJUSTMENT SERVICE 
* LIBERAL COMMISSIONS 


The Casualty Lines listed below (left) and the Fire and Inland Marine Lines listed below (right), are based on the same principle 
of writing select risks at lower rates which has been responsible for American States’ outstanding success in the Automobile 


insurance field. 
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Record Crowd for Indiana Meeting 


Hunter Brown Gives Thought Will Petition 
Provoking Suggestions 


Don’t Sell Insurance 
Short, Ellis 
Tells Agents 


In Fight Against Federal 
Control, They Should Stand 
Up for Rights 


The most important problem con- 
cerning the country today aside from 
the war is the issue of whether the fed- 
eral government or the state shall reg- 
ulate the insurance business, Hubert S. 
Ellis, former agent at Huntington, W. 
Va., and former secretary of the West 
Virginia Association of Insurance 
Agents, who is now in Congress, said 
in addressing the Indiana Association 
of Insurance Agents Wednesday. 


The history of the question and the 
manner in which it has been precipitated 
at this time are highly significant, he 
said. The insurance business has been 
regulated by the states for 90 years or 
more, and in that time the insurance 
commissioners have come to be num- 
bered among the country’s most im- 
portant public officials. Insurance, he 
said, is clearly recognized as being dis- 
tinctly affected with a public interest. 
The states have worked out careful and 
comprehensive systems of regulation, 
he said. The rates which companies can 
charge for coverages, forms and con- 
tracts and even typography of policies 
are prescribed by state statutes or by 
rulings of insurance department and 
properly so. 


Should Assert Rights 


The insurance business and the pub- 
lic officials under whom it functions 
have done an admirable job, Mr. Ellis 
said, They should not sell themselves 
short or permit any self seeking bureau- 
crat or politician to do so, he declared. 
Insurance is one of the finest and most 
useful businesses known and it should 
be respected. Agents should respect 
themselves as conscientious servants of 
that business and be unafraid in assert- 
ing their rights as free and independent 
Americans, 

Mr. Ellis asserted that the policy- 
holder respects his policy, the company 
which stands behind it and the agent 
who sold it to him. He also declared 
that the average policyholder is well sat- 
isfied with the supervision of the busi- 
ness by state insurance commissioners 
and does not desire to see that form of 
supervision scrapped in favor of a cen- 
tralized federal bureaucracy controlling 
the business. He pointed out that as a 
result of the Supreme Court’s opinions 
beginning with Paul vs. Virginia that 
insurance is not commerce, insurance 
people, state officials and every one else 
except a few legal theorists who would 
like to see all government centralized in 
Washington, have always considered the 
regulation of insurance strictly within 
the province of the states and not within 
the power of Congress. Congress itself 
on several occasions has expressed the 
same view. 


TNEC Investigation 


The TNEC investigation was an ef- 
fort to get the federal government into 
the insurance picture, he declared. Mr. 
Ellis said that he did not believe any 
other business in the country, including 
those subject to the most complete fed- 
eral regulation, could have shown as 

(CONTINUED ON NEXT PAGE) 





INDIANAPOLIS—tThe first respon- 
sibility and obligation of the agent is to 
those who pay premiums and his second 
is to the companies he represents, Hun- 
ter Brown of the Fisher-Brown agency 
at Pensacola, Fla., a director of the Na- 
tional Association of Insurance Agents, 
said in his talk to the Indiana associa- 
tion convention. He presented some 
stimulating observations and sugges- 
tions on the business of being an agent 
and on the insurance business generally 
and its present problems. 

The agent has unlimited opportunities 
of service, he said, and there is no busi- 
ness that will respond more readily to 
treatment. The best approach to build- 
ing an agency is through selective solici- 
tation, backed by personal service, he 
said, a service beyond that which is 
commonly expected. He said that every 
agency needs an over-all plan under 
which the office is staffed to do the bus- 
iness it should be doing, and then has 
the energy and ideas to do it. This pro- 
duces more income and gives the policy- 
holder better service. 


Insurance Has Been Self Satisfied 


The unfriendly attitude toward insur- 
ance and toward the insurance agency 
as a part of the insurance system is not 
entirely unexplainable, although those 
in insurance believe it is unjustifiable. 
What, he asked, has the insurance in- 
dustry, company and agent alike, done 
to educate and enlighten the man who 
does not know and understand the bus- 
iness and its place in the economic pic- 
ture? The business has been self 
satisfied, and this has dulled the faculty 
of self appraisement and capacity for 
seeing ahead. The public is not always 
the best judge of its own interests, he 
said, but if those in the insurance bus- 
iness put public interest first as they 
see it, they will have no trouble at that 
point. 

The public relations program of the 
National association, important as it is, 
is not the whole story. The program 
must have more than financial support. 
It has been possible for insurance to 
grow and prosper all these years with- 
out constant regard for public relations 
because of two things, the foundation 
on which insurance is built consists of 
trust, confidence and fair dealing—it 
was right in the beginning and except 
for a few rough spots it has remained 
that way; and the business has had pub- 





FRED C. RICHARDT 
Retiring President 


lic relations of the home-made variety 
for a long time because every agent in 
every village, town and city has been 
doing good public relations work among 
his own customers. The difficulty is that 
this job has not gone far enough and 
cannot go far enough by individual ac- 
tion alone to accomplish what is needed 
today. The present public relations pro- 
gram should go a long way to discover 
the faults and weaknesses of the busi- 
ness, and agents and others in the 
business must use these as stepping 
stones to greater activity and efficiency 
in serving the insuring public, he said. 

“he public relations program should 
also prove to be a bridge over the 
stream now dividing agents and com- 
panies, and thus lead the way to develop- 
ing improvements in agency and com- 
pany procedure, both in the conduct of 
the business and in underwriting. 


Suggestion on Adjustments 


He suggested that the companies may 
be attracted to the need and the value 
of an improved, modernized method of 
loss adjustment, particularly fire loss 
adjustment. Adjusters and adjustment 
bureaus are doing the same good job 
they have done for many years, but the 
processes of loss adjustment are the 
same as they were 25 years ago. A 
policyholder’s loss to the agent and the 
adjuster is a common everyday occur- 
ance, but to the policyholder in all prob- 
ability it is the event of a lifetime, and 
the treatment he receives then from 
agent, adjuster, and company leaves an 
indelible impression, good or bad. 

What have companies done about 
training adjusters in public relations, he 
asked. He wondered if the average ad- 
juster, working for a bureau or inde- 
pendently, has any consciousness in his 
negotiations of the highly competitive 
nature of the insurance business. The 
successful physician cives the patient 
the impression that there is nothing in 
the world more important that the pa- 
tient and the job of making him feel 
better. There are not many adjusters 
who try to cultivate such characteristics. 
Mr. Brown suggested it would be a 
good step in the direction of public re- 
lations if the companies undertook such 
an educational program as soon as the 
war is at an end and in the meantime 
do what they can to get the idea across 
to adjusters now on the job, all of 

(CONTINUED ON NEXT PAGE) 





HARRY E. McCLAIN 
Executive Secretary 


Congress on 
Anti-Trust Bills 


H. C. Wolff Elected 
President at 
Busy Session 


NEW OFFICERS ELECTED 
President: Herman C. Wolff, Indi- 
anapolis. 

Chairman of the 
Richardt, Evansville. 

First Vice-president: H. J. Gescheid- 
ler, manager, Hammond National Co., 
Hammond. 

Second Vice-president: 
Monticello. 

National Director: 


Board: Fred C. 


H. C. Phend, 
Fred C, Richardt. 


INDIANAPOLIS—Several hundred 
members of the Indiana Association of 


Insurance 
and guests 
present 
opening session 
when President 
Fred C. Richardt 
called to order the 
annual meeting 
Tuesday morning. 

G. R. Pritchett, 
American of New- 
ark, led in the 
singing of “Amer- 
ica.” 

Mayor Robert 


Agents 
were 
at the 





H. C. Wolff Tyndall extended a 
; welcome from the 
city. Commissioner F. J. Viehmann ex- 


tended a welcome for the state. He ex- 
pressed appreciation of the helpful coop- 
eration his department has always been 
accorded by members. He emphasized 
the importance of a strong and effective 
public relations program on the part of 


the insurance business in all _ its 
branches. 

“Your support of your national or- 
ganization in its campaign of good will 
is another commendatory action,” he 
said. “To my mind, and I have ex- 


pressed it several times, the public rela- 
tions of insurance companies is practi- 
cally nil. I was pleased to see the life 
companies, through the Institute of Life 
Insurance, work out a program of pub- 
lic relations; I am pleased that your Na- 
tional association is starting on such a 
program. I hope through your sugges- 
tions, you can convince the companies 
to truly tell the great story of insur- 
ance to the public and show to it that 
not all of the premium dollar goes into 
officers’ salaries, dividends and commis- 
sions, but that a goodly portion is spent 
each year in fire and accident prevention 
through regularity of inspections and 
tests made for improvements which have 
reduced losses and accidents in this 
country.” By word of mouth and con- 
structive articles in newspapers and 
magazines the word should be passed 
along. 


Petition to Congress 


Harry McClain announced that a pe- 
tition had been prepared for submission 
to members of Congress asking for sup- 
port of the legislation introduced to 
have insurance declared not subject to 
anti-trust attack. Copies were distrib- 
uted for signatures and those present 
were urged to take these back to their 
home towns to get as many signatures 
as possible. These will be returned to 

(CONTINUED ON NEXT PAGE) 
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en t Sell Insurance 
Short, Ellis Urges 


(CON’T FROM PRECEDING PAGE) 


good a record. When it was demon- 
strated that life insurance was not vul- 
nerable and that there was little hope 
of engendering in the minds of the peo- 
ple any demand for federal control of 
insurance in that quarter, the TNEC 
investigation was dropped like a hot 
potato. 

The Atlanta anti-trust proceeding is, 
Mr. Ellis feels, simply the second phase 
of the offensive against state regulation 
which TNEC originated. It is probable, 
he said, that if the courts now hold in- 
surance is commerce they would give 
such holding effect only tor the future 
and not apply it so as to make criminal 
things dong in the past. 

If the Sherman anti-trust act is held 
applicable to insurance, much of the in- 
surance codes in the various states would 
be rendered invalid, Mr. Ellis stated. 
The insurance companies and agents 
would be under a requirement of state 
law to do certain things and under a 
prohibition of the Sherman act against 
doing them. Not only do the TNEC and 
the Atlanta case stem from the same 
purposes but also in general from the 
same people, he declared. The under- 
lying. purpose, he believes, is to sup- 
plant the more effective and desirable 
elements of state regulation and _ to 
bring about such chaos in the business 
that even those connected with it will 
turn to federal regulation as a solace. 


Neither Necessary Nor Beneficial 


Mr. Ellis does not believe that any of 
this is necessary or would be of notice- 
able benefit to the American people. As 
presently administered, he said, the bus- 
iness is not perfect and state supervision 
is of course not ideally administered, 
but both are not only equal but superior 
to most federally supervised businesses 


Sinnatidinid Work 
to Be Emphasized 


Interest manifested in the Indiana 
programs that are now available in the 
state indicated that there will be a large 
total enrollment throughout the state. 
H. W. Mullins, state agent National of 
Hartford, member of the joint commit- 
tee of agents and field men, outlined the 
provisions that have been made for put- 
ting on courses at any point in the state 
where a class of at least twelve is en- 
rolled. Instructors will be provided by 
the committee. Prof. J. Edward Hedges, 
Bloomington, announced that the Uni- 
versity is planning another school in 
Indianapolis, such as was held last year. 


and to the administrative branches of 
the federal government, measured by 
any fair and reasonable standard. 

Mr. Ellis said that it is too bad that 
the issue of state vs. federal regulation 
of insurance should have been raised 
during the war, but the federal authori- 
ties have raised it and it must be re- 
solved. 


Hunter Brown Gives 
Some Suggestions 


(CON’T FROM PRECEDING PAGE) 


whom, by the way, he added, are doing 
two men’s work and doing it well under 
the circumstances. 

Mr. Brown suggested that it would be 
a matter of good business principle and 
of better service to the policyholder if 
insurance found some way to improve 
or broaden the policy contract so as to 
give more in return for the premium 
dollar and not follow the procedure of 
leaving the contract unchanged and re- 
ducing the rate. The objective of insur- 
ance should be in the direction of con- 
stantly broadened and improved cover- 
age, he said. 
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Will Petition 
Congress on 
Anti-Trust Bills 
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the Indianapolis office where it is 
planned to paste them together in a long 
string that will be taken to W ashington 
and submitted to the proper commit- 
tees. “We want a string a mile long,” 
said Mr. McClain as he directed that the 
blanks be distributed. 

Hubert S. Ellis, representative in Con- 
gress from the 4th District of West Vir- 
ginia, painted a grim picture of the des- 
tination toward which the nation is 
swiftly moving because of administra- 
tion policies in Washington. 

J. Raymond Berry, general counsel of 
the National Board, was introduced by 
H. E. McClain, executive secretary of 
the association. Mr. Berry justified his 
topic, “A Stranger Looks at the Fire 
Insurance Business,” by the fact that he 
has been identified with it for a com- 
paratively short time, since the first of 
last year. He is a rapid fire speaker 
and expressed his amazement at the rec- 
ord that has been made by the fire in- 
surance business. In face of this he said 
his attention had been compelled to note 
the “singular modesty” of the business. 

He offered this as criticism rather 
than praise. “This modesty has been 
carried to an extreme verging on the 
ridiculous,” he exclaimed. “The fire in- 
surance business seems to have a posi- 
tive talent for self-depreciation and a 
conscience that seems to be increasingly 
sensitive every time it is examined. 

“The attitude of the public in the con- 
fidence it places on the representatives 
of the business is a high tribute to the 
integrity with which it fulfills its obliga- 
tions. The public does not worry about 
the details, it leaves that to the agent. 
The policyholder soon forgets the name 
of the company in which he is insured, 
even if he did take note of it before put- 
ting the policy in his deposit box. 

“IT cannot remember more than two 
little closings where the seller could tell 
the names of the companies in which 
he was insured,” Mr. Berry said. “Now 


that is a great tribute to this business, 
in that very forgetfulness. 
“We have been far too complacent,” 





LANDERS & LANDERS 
INSURANCE 


814 Merchants Bank Bldg. 
Telephone Lincoln 2407 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
AMERICAN BONDING CO. OF BALTIMORE 
PHOENIX INDEMNITY CO. OF NEW YORK 
COLUMBIA INSURANCE CO. OF NEW YORK 

THE MANHATTAN FIRE AND MARINE INS. CO. 
APPLETON & COX, INC.—MARINE UNDERWRITERS 
THE UNION MARINE & GENERAL INS. CO., LTD. 


Personal and careful attention given to the business of our 


agents and their clients. 


he said and warned that the time has 
come for an opposite attitude if this 
business is to be preserved. 

“If ever a business needed a public 
relations campaign this business does,” 
he declared emphatically. He regards 
the American agency system as the 
most marvelous of any with which he is 
acquainted. He says it is of “grass- 
roots” type and “typically American.” 

He commented on the fact that the 
fire insurance business spends over a 
million a year to reduce hazards which 
directly reduces the volume of income 
from premiums. 


Robert Cawthon’s Address 


Last speaker on the Tuesday morning 
program was Robert T. Cawthon, man- 
ager of the Tennessee Association of 
Insurance Agents. He spoke on “The 
State Association at War.” He re- 
ferred to the trying conditions under 
which this meeting was held and com- 
mended the interest manifested by the 
large attendance. He also referred to 
the crisis that confronts the business 
and how necessary it is for each individ- 
ual in the business to use his influence 
with congressmen. 

He quoted the views of an informed 
and wide-awake agent to the effect that 
as a class insurance is behind other in- 
dustries in recognizing changing busi- 
ness methods. 

“Insurance is the only big business 
that insists on mandatory forms and a 
fixed procedure that is not under na- 
tional government control. 

“It must be remembered that the prop- 
erty owner pays the freight and is en- 
titled to consideration.” 

Mr. Cawthon recommended that the 
insurance business should have a re- 
search bureau similar to those main- 
tained by big industries such as General 
Motors, United States Steel and others. 

He also favored bringing together 
company and bureau managers to meet 
with agents, underwriters and actuaries 
for the purpose of developing a common 
understanding. 

There should be no place for errors 
and ommissions insurance if business is 
properly written. High agency qualifi- 
cations should be maintained. 

In his presidential report, Fred C. 
Richardt of Evansville urged the In- 
diana association to supplement the 
National association’s public relations 
program by creating a strong and ac- 
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tive committee on this subject to fol- 
low through at the state and local level. 
Such a committee must have represen- 
tatives from each local board and from 
each of the 92 counties in the state to 
be effective, he said. 

The association has reached an all 
time high in membership of 866 and has 
had the smallest number of losses in its 
history. Finances are in excellent con- 
dition, he said. Indiana is 12th in pop- 
ulation and fifth in membership in the 
National association. He urged appoint- 
ment of a post-war committee to out- 
line plans under which the association 
and its members would take an active 
interest in post war economic rehabili- 
tation. 


Warns of Government Encroachment 


The insurance industry must be on 
guard against encroachment of the gov- 
ernment, Ray Murphy, assistant general 
manager Association of Casualty & 
Surety Executives, said in his talk. He 
cited Senate bill 26, which would cre- 
ate by an appropriation of $500,000 a 
federal fund for the purpose of issuing 
fidelity bonds to any officer or employe 
of the United States or its agencies. 
Social insurance should be employed 
only when the possibilities of private in- 
surance are exhausted, he said. 

Of the bills in Congress to exempt 
insurance from the anti-trust laws, Mr. 
Murphy said the insurance companies 
are wholly within their rights in sup- 
porting the pending legislation and de- 
serve the help of every form of private 
insurance, of business, of companies and 
agents. 


REPORTS MADE 


H. E. McClain, executive secretary, 
presided at the Tuesday afternoon ex- 
ecutive session at which were discussed 
details of the association’s operations 
and relationships as well as local prob- 
lems that were presented from the floor. 

Reports of standing committees were 
made. The work of the membership 
committee was effective in pushing 
membership to a new high point ap- 
proaching 900. Dan Gibson, Plymouth, 
and E. G. Loebig, New Albany, were 
co-chairmen. 

H. C. Wolff, Indianapolis, as chair- 
man, reported for the legislative com- 
mittee. He gave credit to the coopera- 
tion of the membership the fact that 
good results were obtained by the com- 
mittee. 

H. W. Bradshaw, Delphi, reported for 
the rural agents’ committee and dis- 
cussed some of the details relating to 
the recently promulgated policy provid- 
ing public liability insurance on farm 
risks. 


Would Divide Committee 


Ralph Bolin, Brazil, chairman of the 
fire and accident prevention committee, 
suggested that the committee be divided 
into two committees, one on fire and 
the other on accident prevention. 

A. W. Jenkins, Richmond, as chair- 








man made a report for the casualty 
committee. 


BANQUET FEATURES 








President Richardt at the annual din- 
ner Tuesday evening introduced past 
presidents who were present, including 
E. H. Forry, Indianapolis; J. D. Milten- 
berg, Muncie; J. W. Stickney, Indianap- 
olis; Atwood L. Jenkins, Richmond; 
Fred H. Jannasch, Gary; G. B. Wood- 
ard, Bloomington; Ralph G. Hastings, 
Washington; Chris Zoercher, Tell City; 
Dean H. Swadener, Mishawaka; Ross 
E. Coffin, Indianapolis, and W. C. 
Myers, Evansville. 

Governor Henry F. Schricker was in- 
troduced and extended a welcome on 
behalf of the state. He spoke under- 
standingly of some of the problems con- 
fronting the insurance business. He 
was emphatic in his denouncement of 
the attempts that are being made to 
take supervision of insurance from state 
control. It wold be a serious mistake, 
he declared, to place the center of su- 
pervision in Washington. 

Determined in Indiana 


“I believe that the closer we keep it 
to the people the better it will be for 
the people,’ he said. “We are deter- 
mined to maintain direction and super- 
vision of the insurance business in In- 
diana,” he said emphatically. “I am per- 
suaded we can obtain the most satisfac- 
tory results. There is no more sacred 
trust than the care of insurance funds 
and we are deeply concerned.” He paid 
tribute to those who framed the insur- 
ance code which serves its purpose well 
in Indiana and spoke in praise of the 
good job that is being done by Insur- 
ance Commissioner Frank J. Viehmann 
and his staff in administering it. 

Lieutenant Governor Chas. M. Daw- 
son was introduced and complimented 
the membership of the association on 
their diligence when it comes to legisla- 
tive matters. 

Hunter Brown, Pensacola, Fla., mem- 
ber of the executive committee of the 
National Association of Insurance 
Agents, representing the committee ap- 
pointed to award the William C. Myers 
Trophy to the local board which made 
the most outstanding record during the 
past year, announced the Fort Wayne 
Board as being entitled to the honor. 
William M. Thomas, president of the 
board, received the trophy on which 
its name will be engraved as winner 
for 1942-43. South Bend and Lafayette 
got honorable mention. 

Jas. E. Gheen, of New York, enter- 
tained with his address on “It Is to 
Laugh.” Nine ladies were awarded door 
prizes. 

Howard W. Bradshaw, chairman of 
the rural agents’ committee, presided 
at a well attended breakfast session 
Wednesday morning. The recent de- 
velopment of public liability coverage 
for farm risks was the main subject of 
discussion. Mr. Bradshaw reported on 
the similar session in which he partici- 
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pated at the annual meeting of the Na- 
tional association held recently at Pitts- 
burgh. Fire prevention for rural risks 
was also discussed. 

A resolution was unanimously adopted 
endorsing bills in Congress designed to 
save state supervision of insurance. 





NEWS BRIEFS 


Among those who donated door prizes 
were the Travelers, Indiana, Illinois Na- 
tional Casualty, Loyalty group, Ameri- 
can States, American Automobile, the 
Indiana Association of Insurance 
Agents, the Insurance Field, the Local 
Agent, Rough Notes Company and W. 
P. Ray & Co. Each registrant found a 
1944 year book in his envelope, gift of 
Fidelity & Deposit. 

Among out-of-the-state company men 
present were Hugh W. Donnan, Hart- 
ford, Chicago; Chas. Watkins, New 
York Underwriters, Chicago; Dana L. 
Jones, Ohio Farmers, Le Roy, O., and 
Earle Vogt, Millers National, Chicago. 





United States Casualty maintained a 
headquarters room in the Claypool hotel 
and dispensed hospitality. T. E. Bar- 
ton, Jr., resident manager in Chicago; 
R. S. Swan, Indiana field supervisor, 
and Clifford Reese, claim manager, In- 
dianapolis, served as hosts. 


Post-War Boom in 
Auto Cover and 
Building Indicated 


Although it has been commonly as- 
sumed that there will be a substantial 
increase in automobile premiums after 
the war when the production of new 
cars has been resumed, the U. S. Cham- 
ber of Commerce has completed a sur- 
vey substantiating this assumption with 
facts and figures. It is estimated that 


84% of Americans are accumulating 
post-war reserves which will bolster 
their buying ability. Approximately 


64% of the families intend to buy vari- 
ous things as soon as they are able to 
after the war, of which 3,675,000 are 
planning to purchase automobiles vat- 
ued at $3,307,500,000. 

A post-war building boom is assured 
with 1,540,000 families planning to build 
or buy homes, spending $7,184,800,000. 
This is a 50% increase in potential home 
owners as compared to a similar survey 
eight months ago. In addition, 39% of 
American home owners expect to im- 
prove their property within six months 
after the war is ended and 67% of farm- 
ers who own their farms intend to im- 
prove their property. 
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. for the splendid example you have 
set in rendering tireless service to assureds in these 


hectic days of wartime. Illinois National Casualty 


“ee (i. policy is one of cooperation 
and constructive planning to help you carry the 
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shoulders. Get in touch with C. L. Morris, Secre- 
tary and General Manager, for information regard- 


ing our wartime sales program for live wire agents. 
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More Important Than Mr. Biddle Thinks 


“The most important in 100 years” is 
the way U. S. Attorney-general Biddle 
looks on his prosecution of the South- 
eastern Underwriters Association com- 
panies for alleged violations of federal 
anti-trust statutes, according to Walter 
Winchell. However, judging from sen- 
timents that have been expressed on 
Capitol Hill recently it might well turn 
out that Mr. Biddle’s estimate was some- 
thing of an understatement and that the 
case’s importance may far transcend the 
insurance business and to an extent that 
Mr. Biddle might not particularly 
relish, 

For this is the first time that the Jus- 
tice department has gone ahead and tried 
to apply a federal statute to a field which 
has clearly been outside of federal jur- 
isdiction for generations, and through 


successive administrations, Democratic 
and Republican, liberal’ and conserva- 
tive. Senator Ferguson of Michigan 


stressed this point at last week’s hearing 
on the Bailey-Van Nuys bills before the 
subcommittee of the Senate judiciary 
commiitee. On learning that Attorney- 
general Biddle would appear at the next 
hearing of the committee on these bills, 
which would exempt insurance specifi- 
cally from the federal anti-trust laws, 
Mr. Ferguson expressed the hope that 
the attorney-general would explain why 
he had proceeded with his prosecution 
in the face of all the precedents to the 
contrary. 

At the same hearing Senator McCar- 
ren of Nevada expressed concern over 
the necessity of Congress keeping watch 
to see that a government department did 
not go counter to the policy of Congress 
on a question which the courts have de- 
cided time and again. 

It may be that the federal authority- 
stretchers have for once gone too far, 
for they have presented to Congress, the 
council of governors and the nation at 
large a perfect specimen of the big-gov- 
ernment theory that the states don’t 
know enough to look after their own 
affairs and hence that without any bet- 
ter excuse than that the federal laws 
should be applied even though it is nec- 


essary to assume that the Supreme 
Court judges in past years were a bunch 
of well-meaning dreamers who didn’t 
really understand the issues they were 
passing upon. It would not be surpris- 
ing if so clear and unashamed a case as 
the S.E.U.A. prosecution caused a wide- 
spread revolt against the steady process 
of federal encroachment into the domain 
of the states, a process which is usually 
so gradual and subtle that no one of the 
small single steps creates enough oppo- 
sition to cause very many people to get 
excited. 

The S.E.U.A. case is the epitome of 
all efforts to extend the power of the 
federal government. In most cases the 
agitation for extension of federal power 
has some basis. It is usually possible 
to contend that the matter involved cuts 
across state lines to an extent that 
makes the states powerless to regulate 
the activity in question. No such ex- 
cuse exists in the case of insurance. As 
Senator Bailey pointed out in last week’s 
hearing, the states have ample police 
powers and are actually in a better po- 
sition to regulate the insurance business 
than the federal government would be. 

In the S.E.U.A. case there is nothing 
to confuse the issue. It is a clear-cut 
example of the federal government at- 
tempting to extend its powers for no 
better reason than that it feels that the 
states arr aot doing as good a job as 
would result if the federal statutes were 
applied. There was never a better rally- 
ing point for the increasing number of 
citizens who are disturbed about the 
ever-increasing centralization of all gov- 
ernmental functions in Washington. 

If so stark a case as this fails to 
arouse the voters and their representa- 
tives as to what is going on in the way 
of substituting federal for state author- 
ity, then it must indeed be assumed, as 
many discouraged people have felt, that 
the trend toward centralization is a 
great natural force, working slowly but 
inescapably, slowed down at times, but 
too strong ever to be held back for long 
and impossible to push steadily back- 
ward for any length of time. 


Trend of the Day Is Seen 


The announcement that National Fire 
of Hartford will promote a casualty 
company to add to its already strong 
fleet again is an indication of the trend 
of the times in bringing fire and cas- 
ualty insurance into closer alliance, even 
though the coverages are written by 


different companies. The most impor- 
tant groups now have fire and casualty 
companies in alliance. There are a few 
exceptions but as a general rule the 
road leads to a definite alliance in or- 
der that agents may have full facilities. 
A company in entering an agency is 


thus able to give the office complete 
fire, marine and casualty coverage. 
The time will probably be near at 
hand when the prevailing practice in 
this country may be overturned so that 
one corporation with proper financial 
ballast will write complete coverage and 
thus not require two companies or more 
as at present. The main factor, of 
course, to be observed will be to have 
sufficient financial ballast and strength 


to meet all obligations. This method 
of operation is successfully carried out 
in Great Britain. Companies there even 
write life insurance. In this country it 
is hardly likely that we will go as far 
as to place life insurance in the same 
category as property and casualty in- 
surance. However, there is a great de- 
mand for complete coverage so that an 
assured will not have to have many dif- 
ferent policies to meet his several needs. 


Insurance at a Strategic Point 


The insurance business is standing at 
the parting of the ways. For 75 years 
it has been conducted with the under- 
standing that it is not commerce and 
therefore is not subject to prosecution 
under the federal anti-trust laws which 
forbid conspiracy or monopoly in af- 
fairs relating to commerce. The action 
against the fire companies at Atlanta 
was based on the complaint that com- 
panies were stifling competition and 
were in conspiracy to maintain rates. 
Judge Underwood of the federal district 
court there in a very forceful and far 
reaching decision held that insurance is 
not commerce and therefore it is not 
subject to the application of the Sher- 
man anti-trust act. 

The famous United States Supreme 
Court decision of Paul vs. Virginia has 
become through the years the very 
backbone of the insurance business and 
its foundations have been constructed 
and aligned according to the enuncia- 
tion of the highest tribunal. 

There have been from time to time 
hints and suggestions that the United 
States Supreme Court might reverse its 
decision and declare insurance com- 
merce. The thought that such a step 
might be taken has become more 
articulate during the last two or three 
years when the tendency at Washing- 
ton has been to concentrate activities 
that heretofore have been under the 


control and supervision of the states. 
Many attorneys have been dubious 
about having the case go to the United 
States Supreme Court on account of its 
present complexion. They undoubtedly 
felt that some of the justices were im- 
pregnated very strongly with modern 
new dealism and were in favor of 
greater federal over-sight not only of 
insurance but other industries. 

If the high tribunal rules that insur- 
ance is commerce then the entire state 
regulation machinery will ultimately fall 
because the way will then be paved for 
the federal government to take into its 
own hands the handling of insurance. 
Therefore it is seen that the business is 
facing a tremendous issue. There is 
something ominous and_ horrendous 
about the possibilities. Insurance has 
gone along its wonted way, now and 
again attacked but never has been face 
to face with such a potential calamity 
as now awaits it along the road. 

The insurance leaders themselves un- 
doubtedly felt the possibilities of an ad- 
verse decision when the Bailey-Van 
Nuys bill was introduced in Congress 
exempting insurance from the anti-trust 
statutes. They saw what might be the 
result of the decision that insurance was 
commerce and they were endeavoring 
therefore to be forehanded. All in the 
business will watch and wait with 
anxiety and yet with hope. 








PERSONAL SIDE OF THE BUSINESS 





R. B. Innis, local agent at Kansas 
City, Mo., has been elected president of 
the Kansas City chapter of the Sons of 
the Revolution. 

H. H. Woodsmall, Indianapolis gen- 
eral agent, is confined to his home be- 
cause of a serious injury to his right 
eye when a tree fell on him and twigs 
penetrated the eye. Favorable recovery 
is expected. 

Edward W. Elwell, U. S. manager 
Royal Exchange, is making a tour of 
the middle west and was a Kansas City 
visitor last week. 

Bert R. Walinder, manager of the 
farm and hail department of America 
Fore, Chicago, and Mrs. Walinder will 
leave next week for New Haven, Conn., 


to visit their son, Staff Sergeant R. B. 
Walinder, who is an instructor in the 
air corps at Yale. The Walinders will 
be gone a week. 

Harry A. Karr of Des Moines, special 
agent of the farm department of Han- 
over and historian of the Iowa Blue 
Goose, is in the Iowa Methodist hospi- 
tal at Des Moines for a physical check- 
up. His condition is not serious. 


George Landers, Kansas state agent 
of Northwestern Fire & Marine and 
Twin City Fire at Wichita, is returning 
to the field Nov. 1, following a six 
months illness, having effected a mir- 
aculous recovery from an attack of mul- 
tiple neuritis, followed by a slight heart 
attack which confined him to a Wichita 
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hospital for many weeks. While many 
pounds lighter, Mr. Landers is looking 
and feeling fine and expects to be as 
active as ever in the Kansas field. 


Miss Emily Smith, daughter of Mr. 
and Mrs. Ledoux Smith, and W. D. 
Sterling, aviation cadet, were married at 
Bakersfield, Cal. Ledoux Smith is office 
manager of Service Mutual of Waco, 
Tex. 

John S. Cutter, Shenandoah, Ia., vet- 
eran secretary of the Iowa Association 
of Insurance Agents, has been reap- 
pointed as United States commissioner 
for the southern district of Iowa. It is 
the fourth time he has been named since 
1931. 

Harold L. Wells, examiner in the au- 
tomobile department of the Phoenix- 
Connecticut group, has just completed 40 
years with that organization. He started 
in the eastern underwriting department 
and in 1926 was transferred to the au- 
tomobile department. He received 
flowers, a brief case and a fountain pen 
from his office associates. 

J. Dan Talbott of Bardstown, Ky., 
who some years ago while serving as 
state auditor had supervision of the in- 
surance department, is announced as 
2 candidate for Congress, to succeed 
the late Congressman Creal of Hodgen- 
ville, who died a few days ago. 

Philip D. Reed, former Milwaukeean, 
whose father, William D. Reed, was 
president of Northwestern National at 
= time of his death, has been named 

President Roosevelt as chief of the 
United States mission for economic af- 
fairs in London, succeeding Averell 
Harriman. Mr. Reed became chairman 
of the board of General Electric in 1940 
at the age of 40, and resigned a $120,- 
000 job in 1941 to serve the govern- 
ment. 

Ralph Bergstrom, fire examiner in the 
Philadelphia office of Pacific National, 
and Patricia Healy, formerly of the Chi- 
cago office of that company, recently 
were married. Mr. Bergstrom was in the 
Chicago office until recently. 

Stanley H. Stamaty, whose cartoons 
appear frequently opposite the editorial 
page of THE NATIONAL UNDERWRITER, is 
one of 188 artists that are featured in 
“Meet the Artist” exhibition at the M. 
H. DeYoung Memorial Museum, San 
Francisco. Each artist submitted a por- 
trait of himself and Mr. Stamaty depicts 
himself lounging with his feet on his 
drawing board the day after a cartoon 
due date going through humor mag- 
azines in search of an idea. This bio- 
graphical note is included in the cata- 
logue of the exhibit: 

“Born May 21, 1916, in Dayton, O. 


Age 27. Age at first cartoon sale 20. 
First sale was to Saturday: Evening 
Post. Have been free lancing gags and 


cartoons ever since. Began just a few 
months ago drawing things for the gov- 
ernment here in Dayton. Fighting 
for time in which to keep up a few 
free lance contacts. Three years ago 
the easy way to create gags dawned on 
me... for four years I had worked, 
worried and struggled for each idea... 
then came an awakening by way of a 
nervous breakdown . . so now I make 
myself comfortable with pad, pencil and 
a ‘stack of magazines ... if gags don’t 
begin popping I get up ‘and do other 
work or take a walk ... most of the 
time when I make myself comfortable 
with pad, pencil and a stack of maga- 
zines, gags pop. 

“More or less formal art education 
was at Cincinnati Art Academy for 4% 
years.” 

W. R. O’Neal of the Curtis-O’Neal 
Co. agency, Orlando, Fla., is regarded as 
the dean of the insurance men of that 
state, having engaged in the business 
at Orlando in 1886, after being licensed 
four years before by Phoenix of Hart- 
ford at his boyhood home, Belpre, O. 
Several of the agencies then active 
are still in existence, but their heads in 
1886 have gone on. 

John O’C. Jackson, chairman of the 
executive committee of the Alabama 
Association of Insurance Agents, has 


been appointed lieutenant in charge of 
the Coast Guard Volunteer Port Secur- 
ity Force for the city of Mobile. He is 
a former president of the Mobile Board. 

Frank N. Julian, superintendent of in- 
surance of Alabama and former presi- 
dent of the National Association of In- 
surance Commissioners, is reported seri- 
ously ill at his home in Montgomery. 
Although slightly better his condition is 
still regarded as grave. He has been 
insurance superintendent for three terms 
and prior to that was secretary of state. 
He organized and for several years was 
president of Bankers Fire & Marine of 


Birmingham. 
DEATHS 








was killed in the crash of a training 
plane at Ottumwa, Ila. He was a naval 
aviation cadet. He entered service last 
March and had trained at Muncie, Ind., 
and Iowa City before reporting to Ot- 
tumwa. He was an outstanding athlete 
in high school in LaGrange, IIl., where 
his parents reside. 


Walter N. Hill, 61, Dallas local agent, 
died in a hospital there. A native of 
Georgia, Mr. Hill had been a local agent 
29 years. He was a charter member of 
the Dallas Insurance Agents Associa- 
tion and had served several terms as a 
director. A son, Melvin, will continue 
the agency, with which he has been as- 
sociated for several years. 


John A. Wright, 62, local agent at Wa- 
tertown, Wis., died ‘at a hospital there 
after a brief illness. 





A. G. Beaman, 59, president of the 
Beaman Agency of Los Angeles, died 
after four months illness. He was a 
prominent Mason and the author of 
sexeral publications on Masonry. He 
opened his agency in 1929. Before that 
he was with the Santa Fe Railway in 
Chicago. 


J. Dickson Burtner, 78, associated 
with L. E. Aldrich in the agency of 
Aldrich & Burtner, Waterloo, Ia., for 
20 years, died in a Waterloo hospital 
from a heart attack. He had served 
on the council for 12 years and was 
active in other civic work. 


Louis C. Grossman, 70, for a number 
of years with the Brown & Martin 
agency, Louisville, died there. 

Mrs. Joseph C. Meyers, wife of the 
senior member of the agency firm of 
Meyers, Whitty & Hodge of New Or- 
leans, died there after a long illness. The 
Meyers family went to New Orleans 21 
years ago from Helena, Ark., where 
Mr. Meyers grew up in the insurance 
business in the office of his father, the 
late Aaron Meyers. Upon the death of 
his father he continued in the business 
in Helena on his own account. 

Frank D. Smith of Muskegon, Mich., 
who had been in the insurance business 
nearly 50 years at the time of his re- 
tirement in 1939, died in Ford Hospital, 
Detroit, at the age of 77 

He entered the agency business in 
Muskegon in 1890 and shortly there- 
after formed a partnership with his 
brother, Lee B. Smith. In 1907 Frank 
Smith took over the business in his own 
name and when he retired in 1939 there 
was a consolidation that resulted in the 
formation of the Smith, Easton & Quick 
agency. His son, Dudley H. Smith, is 
vice-president of that agency. 

For 15 years Mr. Smith traveled for 
several insurance companies in Missouri, 
Kansas and Nebraska with headquar- 
ters in Chicago and later returned to 
Michigan as state agent for Union Cas- 
ualty. 

Mrs. Helen M. Parker, 79, mother of 
Raymond D. Parker, president of 
Parker, Allston Associates, advertising 
agency, New York, died suddenly at her 
home in Cambridge, Mass., where pri- 
vate funeral services were held. 

Harold E. Leopold, well known bro- 
ker with offices in the Insurance Ex- 
change, Chicago, died there after an ill- 
ness of some 14 months. He is sur- 
vived by his wife who resides at the 
Drake Hotel. He had been in the in- 
surance business since 1906, starting as 
an office boy in the Loeb Insurance 
Agency. Then he became a broker with 
Newberger & Co. and later with Marsh 
& McLennan and then the Continental 
Casualty. In 1936 he opened his own 
office. Eleanor C. Burns, secretary to 
Mr. Leopold for 30 years, will continue 
the business. 

Clarence H. Cranz, 67, president of 
the Bruner-Goodhue-Cooke-Cranz Co. 
agency, Akron, O., died there after a 
long illness. He was associated with 
the agency for more than 40 years and 
was well known among insurance men 
throughout the state. 


Byron A. Hedin, 19-year-old son of 
Edward F. Hedin of Stanton-Hedin & 
Co., Chicago, insurance contracting firm, 





INU. S. WAR SERVICE 


Kenneth Ross, secretary of the Ar- 
kansas City, Kan., Insurance Board, is 
reporting in November for army serv- 
ice and will leave his agency in the 
hands of Mrs. Ross. 

George L. Hampton, Jr., state agent 
of Phoenix of Hartford in Wichita, 
guardian of the Kansas Blue Goose, will 
report at Tucson, Ariz., Nov. 15 for 
naval officer training, having received a 
commission as lieutenant (j.g.). Special 
Agent Noble Birmingham recently took 
his preliminary physical examination on 
order of the Wichita draft board and is 
awaiting call to Fort Leavenworth for 
further examination. 

Howard Fullington, partner in Du- 
laney, Johnston & Priest agency, Wich- 
ita, has left for induction into the army 
at Fort Leavenworth and hopes to be 
assigned to the internal security branch. 

W. E. Studebaker, Miller-Studebaker 
general agency, and C. E. Stiehl, Lon- 
don & Lancashire, are two more Kansas 
field men who have been called for pre- 
liminary physical examinations by the 
Topeka draft board. 

John R. Martindale, 
Stone, Stafford & Stone of Indianap- 
olis, has been promoted from major to 
lieutenant colonel. He is assigned to an 
infantry unit at Camp Robinson, near 
Little Rock, Ark. 

Glenn E. Carter, associate editor of 
the “Pacific Northwest Underwriter,” 
who has been serving as public rela- 
tions officer at Fort Lewis, Wash., has 
been transferred to Seattle and assigned 
to new duties. 

Sanford H. Lederer, son of 
Lederer, secretary of Stewart, 
Kessberger & Lederer, 





formerly with 


Emil L. 
Keator, 
Chicago agency, 


was commissioned an ensign in the 
navy at ceremonies in Columbia Uni- 
versity which were attended by Mr. 


Lederer. The father, an amateur movie 
photographer, took pictures of the cere- 
monial. Ensign Lederer is a graduate 
of University of Illinois school of busi- 
ness administration, specializing in in- 
surance. He is 2 22. 


~ Convention Dates 


Oct. 28, Kansas “gone pute annual meeting, 
Topeka, Jayhawk 

Oct. 28-29, * alas ‘aiesiiie Milwau- 
kee, Hotel Schroeder. 

Nov. 3, Connecticut 
Hartford, Hartford Club 

Nov. 2, New Hampshire Association of 
Insurance Agents, Manchester, Hotel 
Carpenter. 

Nov. 4-5—Illinois agents, 
Abraham Lincoln Hotel. 

Nov. 15-17, California Association of 
Insurance Agents, San Francisco, Whit- 
comb Hotel. 

Nov. 17, Casualty Actuarial 
New York, Hotel Biltmore. 

Nov. 19, Southeastern 
Association semi-annual 
lanta, Biltmore Hotel. 

Nov. 28-Dec. 1, National 
of Insurance Commissioners, 
meeting, New York City, 
Hotel. 

Dec. 7, Western Hail & Adjustment 
Association, annual meeting, Chicago. 

Jan. 11-12, National Association of Ac 
cident & Health Underwriters, winte: 
meeting, Des Moines, Hotel Fort Des 
Moines. 





Local Agents, 


Springfield, 


Society, 


Underwriters 
meeting, At- 


Association 
midyear 
Commodore 


Excelsior ene to , Add 
to Its Capital Stock 


Stockholders of Excelsior voted an 
increase of capital from $250,000 to 
$300,000 by the issuance of 10,000 new 
shares at par $5 each. Stockholders 
have the right to subscribe for one new 
share for each five shares held. Ap- 
proximately 31.2% of the present out- 
standing stock is held by Virginia F. 
& M., which recently became a mem- 
ber of the Royal-L. & L. & G. group. 
The balance is largely held by agents, 
officers and directors. 











THE QUALITY 
of seasoned age which 
grows from decades 


of an honorable busi- 


ness career stands firm 





today . . . giving added 
support to Agents of 


The Caledonian Group. 
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“PREFERRED”... 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


‘THE record of “PREFERRED” performance 
for 58 years has made this a living definition. 


Since 1885 The Preferred Accident of policyholders and has cemented the 


Insurance Company has defended its mutually profitable relationship ve- 


policyholders against loss. Through tween the Company, its Agents and 


good times, wars and depressions—it Brokers—a large majority of whom 


has always lived up to its slogan of 


“PROMPT PAYING PRE- 
FERRED” a long period of years. 


have been “Preferred Producers” for 


Prompt settlement of claims has You, too, should place your busi- 


made the “Preferred” the preferred ness with “PROMPT PAYING 
company of an ever increasing number PREFERRED” 


80 MAIDEN LANE, NEW YORK 


Edwin B. Ackerman, President 


Automobile « Accident « Burglary « Plate Glass « Liability « Compensation 


— Branch Offices — 
Boston e Buffalo « Chicago e Los Angeles e Philadelphia « Pittsburgh e San Francisco e Newark 
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Presents Spirited 
Defense of Case 
for Insurance 


H. S. Moser Answers 
Opposition to 
Bailey-Van Nuys Bill 


The Bailey-Van Nuys bill in Congress 
does not establish “a dangerous prece- 
dent” because it was introduced while 
the Supreme Court has before it the At- 
lanta case against the fire companies in 
which the govern- 
ment charges the 
companies with 
violation of the anti- 
trust laws, Henry 
S. Moser of the 
Chicago law firm of 
Sonnenschein, Berk- 
son, Lautmann, 
Levinson & Morse, 
said in a talk be- 
fore the Insurance 
Club of Chicago, 
Tuesday. The prece- 
dent, he said, pre- 
viously had been 
established on sev- 
eral occasions. Mr. Moser presented a 
very able case for the insurance business 
and its support of the insurance legisla- 
tion pending in Congress. 

W. F. Kuffel, assistant manager 
Phoenix of Hartford, head of the club, 
presided, and W. A. Osgood, manager 
of Indemnity of North America, intro- 
duced Mr. Moser. A. ¥. Graham, chair- 
man of the Insurance Institute commit- 
tee, made a brief talk on that organiza- 
tion’s educational work, and presented 
three diplomas to graduates of the 
classes. 

The Bailey-Van Nuys bill simply re- 
deems the platform pledges of both 
political parties made in 1940, Mr. Moser 
declared. Not only the Supreme Court 
but Congress as well, before and after 
passage of the Sherman anti-trust act 
and preceding the passage of the Clay- 
ton anti-trust law repeatedly and defi- 
nitely rejected the theory that insurance 
is commerce and turned down proposals 
to bring insurance under federal con- 
trol. 


Times Have Changed 


Mr. Moser pointed out that the trans- 
fer of insurance from state to federal 
control today would be a vastly differ- 
ent thing from what it would have been 
before 1900 when the insurance business 
was small, when state supervision had 
not developed to any great extent, and 
when premium taxes paid to the states 
were negligible. He added that federal 
supervision of financial institutions has 
not been nearly so successful as state 
supervision of insurance, on the basis 
of national bank failures compared with 
failures of insurance companies, and con- 
sidering the amounts involved in each 
case. He said that the country is now 
faced with a crisis that seriously affects 
not only the business of insurance but 
the country as a whole in the basic 
struggle between states rights and fed- 
eralism. 

Almost before the ink was dry on the 
platform of the Democratic party in 1940 
containing the plank, “we favor strict 
supervision of all forms of insurance of 
the insurance business by the several 
states for the protection of policyholders 
and the public,” there were introduced 
in Congress the McCarren bill, propos- 
ing to establish a federal bureau of 
insurance to write fidelity bonds on gov- 





H. S. Moser 


Grady New Head of 
Insurance Institute 


Secretary Hardy 
Reports Trends at Meet- 
ing in New York 


NEW YORK—tThe Insurance Insti- 
tute of America elected John H. Grady, 
U. S. manager and attorney of General 
Accident, as president at the annual 
meeting here. Vice-presidents are John 
J. King, president Hooper-Holmes Bu- 
reau and J. Arthur Bogardus, vice-presi- 
dent Atlantic Mutual. U. S. Manager 
F. ’. Koeckert, Commercial Union, 
and President H. P. Jackson, Bankers 
Indemnity, were elected on the board of 
governor with terms expiring next 
year. 

Governors whos terms expire in 1946 
are George C. Long, Jr., president Phoe- 
nix of Hartford; J. H. Macfarlane, sec- 


retary Niagara; James A McLain, 
ue sident Guardian Life; Harold F. 
Mills, manager Pacific department, 


Aetna Fire; John A. North, vice-presi- 
dent Phoenix of Hartford; Austin J. 
Lilly, assistant general counsel Mary- 
land Casualty, and E. C. Stone, U. S. 
manager and attorney Employers Lia- 
bility. 

Secretary Hardy Reports 


Secretary-treasurer E. R. Hardy, who 
was reelected, said in his annual report 
there has been a sharp drop in registra- 
tions in institutions where business 
training is taught. For instance, regis- 
tration for examinations in the institute 
this year numbered 1,199, a decrease of 
1930 from the registration two years 
ago. He said while women have re- 
placed men in many offices, they have 
not replaced from the educational stand- 
point. Experience of the institute has 
shown that young women are not par- 
ticularly interested in serious study. 
This is a nationwide condition, Mr. 
Hardy said, and is not confined to one 
section. It is partly due to the large 
turnover in help which exists in most 
insurance offices. He asserted develop- 
ment of correspondence courses may 
lead to a growth in the number of stu- 
dents, who will be the reliable insurance 
men and women of the future. 


Many Take Correspondence Course 


Correspondence course students may 
receive the entire course in one mailing 
on the weekly basis, Mr. Hardy said. 
This enables new students to start work 
at any time during the year. Examina- 
tions are given in January, May and 
September. A total of 367 students en- 
rolled in the correspondence courses 
this year. 

Membership in the institute is becom- 
ing more stable, according to Mr. Hardy, 
particularly among associate members 
of long standing. There are 159 mem- 
bers in the armed services. 

The names of prize winners for this 
vear already have been announced in 
THE NATIONAL UNDERWRITER. 

pasteles ada ON PAGE 36) 


ernment cuidlinaiie the Lea bill, propos- 
ing that the civil aeronautics authority 
provide a number of aviation insurance 
coverages, and the Wagner-Murray bill, 
proposing what amounts to the abolish- 
ment of the private practice of medicine. 
The secretary of the Treasury only re- 
cently proposed an increase in tax rates 
and urged that a portion of the increased 
taxes be returned to taxpayers after the 
war in the form of annuities, thus pro- 
posing to establish the government in 
the life insurance business. If this leg- 
islation is enacted and the secretary’s 
suggestion followed, the supervision of 
insurance by the states would be mean- 
ingless, he said, since there would soon 
be nothing to regulate and the govern- 
ment itself would be in the business. 
(CONTINUED ON PAGE 33) 





Employers Group 
Makes Promotions 


Gay Gleason Becomes 
General Counsel and 
Deputy U. S. Manager 


Gay Gleason, general counsel of Em- 
ployers Liability and vice-president and 
general counsel of American Employers 
and Employers Fire, has been made 
general counsel and deputy manager of 
the United States branch of Employers 
Liability. 

Mr. Gleason, after graduation from 
Dartmouth and from Harvard law 
school, tried cases for many years for 
several insurance companies, including 
the Employers Liability. He acted as 





GAY GLEASON 


counsel for the three companies in the 
Employers group for several years. He 
entered the employ of Employers Li- 
ability as general counsel March 1, 1942. 


Four Assistant Deputy Managers 


J. W. Blackham, E. A. Larner, J. C. 
Mullen and R. C. Schwab have been ap- 
pointed to be assistant deputy managers 
of Employers Liability and vice-presi- 
dents American Employers. Messrs. 
Blackham, Mullen and Schwab have 
also been elected vice-presidents of Em- 
ployers Fire. Mr. Larner continues as 
vice-president of that company. 

Messrs. Blackham, Mullen and 
Schwab have all been with the Employ- 
ers for over 30 years and occupied vari- 
ous responsible positions until in 1936 
they became assistants to the managers 
and assistants to the president for the 
two American companies. Mr. Larner 
went with the Employers Fire in 1926 
and was made vice-president in 1929. 
In 1942 he was made one of the assist- 
ants to the managers of Employers’ Li- 
ability and one of the executive assist- 
ants for the American Employers. 


Others in Organization Control 


Under this new executive organiza- 
tion, headed by E. C. Stone as United 
States general manager and attorney for 
Employers Liability and president of the 
two American companies, F. P. Horton 
continues as treasurer and deputy man- 
ager of Employers Liability and secre- 
tary and treasurer American Employers 
and Employers Fire. K. E. Fritts con- 
tinues as assistant to the general man- 
ager and attorney. 

Carver V. Williams, who has been act- 
ing resident manager of the Employers 
group for Oklahoma with headquarters 
in Oklahoma City, has been made resi- 
dent manager. 


National Fire Will 
Have Casualty 
Organization 


New Company to Enter 
the Field with T. A. Long 
as the Manager 


HARTFORD—National Fire of this 
city will organize a casualty company 
as soon as proper arrangements can be 
made. T. A. Long, vice-president of Paci- 
fic Indemnity, has been added to the ex- 
ecutive staff of Na- 
tional Fire and will 
manage the new 
casualty company. 
President F. D. 
Layton announced 
that the casualty 
company will oper- 
ate on a conserva- 
tive basis, writing 
certain classes of 
business only, the 
primary purpose 
being to furnish 
agents of the 
National Fire 
group with casualty 
facilities. Mr. Long 
is a native of Iowa, having attended 
Drake University Law School, and was 
admitted to the Iowa bar. He joined the 
home office staff of Southern Surety at 
Des Moines in 1923, later becoming ad- 
juster and underwriter. He continued 
with Home Indemnity when that com- 
pany took over Southern Surety in 1932. 





T. A. Long 


Had Varied Experience 


He served those companies in various 
important capacities, including that of 
assistant manager of the southeastern 
field at Atlanta; as assistant agency su- 
perintendent at St. Louis and later as 
field supervisor and in the legal depart- 
ment in New York City. In 1933 he 
joined the staff of Employers Reinsur- 
ance of Kansas City, later becoming its 
resident vice-president in San Francisco. 
In 1941 he became vice-president of Pa- 
cific Indemnity at its home office in Los 
Angeles, which position he has held up 
to the present time. 

National Fire has had more or less 
casualty training in its affiliation with 
Continental Casualty of Chicago in the 
operation of National Casualty of De- 
troit. In 1927 both Continental Casualty 
and National Fire bought large blocks 
of stock in National Casualty, which up 
to that time had been writing only acci- 
dent and health insurance. Its financial 
ballast was strengthened and it became 
a general casualty and surety writing 
company under Continental Casualty 
management for the casualty lines. 


Layton National Casualty Director 


President Layton of National Fire be- 
came a director, as did George H. Bell, 
then western department manager. Pres- 
ident Layton is a director of Continental 
Assurance, life company auxiliary of 
Continental Casualty. H. A. Behrens, 
Continental Casualty board chairman, 
and president of Continental Assurance, 
is a member of the board of Franklin 
National and Transcontinenal, both 
affiliated with National Fire. 

Some years ago National Fire and 
Continental Casualty joined in the or- 
ganization of Transcontinental, which 
was first operated as a fire company by 
Continental Casualty. 

The two groups have been closely af- 

(CONTINUED ON PAGE 35) 
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Sandie. Rating of 
Auto Fleets 
Is More Fexible 


Occasionally the question comes up as 
to use of experience rating on automo- 
bile fleets as compared with the equity 


rating. The latter is the general practice 
in all but the six or seven “closed” 
states. Those companies that use the 


equity rating method regard it as much 
more flexible than experience rating. The 
latter takes into account claim experi- 
ence and size of risk discounts, but does 
not reflect special conditions and cir- 
cumstances which might appreciably in- 
fluence the ratio of an individual 
risk. 

Equity rating is in effect judgment rat- 
ang. It is immediately responsive, its 
proponents hold, to such current con- 
ditions as reduced traffic on streets and 


loss 


Righways. Thus under equity rating 
rates might now be 10% or more under 
what they were a year or two ago, 
other conditions being equal. Equity 


rating would take. into account the dif- 
ferences represented in seasonal opera- 
tions, where assured does not put up 
any of his trucks but keeps them all in 
use on a rotating basis. Or a laundry 
because of tire and gasoline restrictions 
is forced to curtail its total fleet oper- 
ations but it does not take any of its 
trucks completely out of circulation. The 
experience of the laundry under such 
cimcumstances would certainly be better 
than in normal times. 

The question is raised as to the safety 
factor if a company should abuse the 
flexibility which is a characteristic of 
equity rating. It is argued that those 
companies that are experienced in hand- 
ing fleet coverage are not going to take 
a lot of risks that would impair their 
financial structure; that they check twice 
a year or oftener on the overall experi- 
ence of equity rated fleet risks, analyze 
the experience of the offices and by lines, 
and are constantly on top of the situ- 
ation. The method requires sound un- 
derwriting, and for the most part gets 
it. If there are some abuses in the inter- 
est of competition, these are averaged 
out, and there are probably fewer in- 
equities to assured than under experience 
rating, it is claimed. 


Claim Situation 
Has Improved in 
Prosperous Days 


One of the leading adjusters finds 
that in these days when more people 
are making more money there are fewer 
claims being made. Evidently most 
employes do not want to be off their 
jobs because they can make more work- 
ing than they can loafing and getting 
benefits from an insurance company in 
the way of payment of a claim. He 
cited the days of 1930 and ’31 when 
there was so much unemployment, say- 
ing that the number of claims reached 
new heights at that time. There was 
not only a far greater number but they 
were based on larger amounts. 

When people are employed and get- 
ting good wages, he declared, there is 
very little malingering. People now 
overlook small claims because they have 
not time to go through the machinery 
of collecting them. They are anxious to 
be at work and getting their daily. wage 
which now is very liberal. People, 
therefore, in his opinion, are not nearly 
as claim. conscious as they have been in 
days gone by when there was consider- 
able unemployment. 





State Auto of Ia. Meeting 


Field men of State Automobile of Iowa 
will meet in Des Moines Oct. 29-30. 
Special emphasis will be laid on the 
rapidly expanding new fields of farm 
liability and accident and health insur- 
ance. 


Haug Gives Sales 
Ideas on Residence 
Thett Form in R. I. 


PROVIDENCE — Calling the new 
residence and outside theft policy a con- 
tract “which goes places,” literally and 
figuratively, J. P. Haug, New York, un- 
derwriter American Surety, told the 
Rhode Island Association of Insurance 
Agents here that the mysterious disap- 
pearance coverage and the protection 
outside the premises of the assured 
make it possible to sell this contract in 
smaller communities where the burglary 
hazard has never been regarded as seri- 
ous. He also said that wartime condi- 
tions, resulting in serious dislocations 
of normal neighborhood populations and 
frequently with the heads of households 
away in the armed services or absent 
for long periods on war work, have ag- 
gravated the burglary hazard in almost 
every locality and make the need for 
this broad protection acute. 

The big uncertainty is what the mys- 
terious disappearance clause is going to 
do to loss ratios, Mr. Haug said. He 
asked agents to do their part by con- 
sidering possible moral hazard when 
they solicit the policy. 


Sell Adequate Amounts 


Mr. Haug urged the agents not to 
concentrate on $1,000 policies, but to 
suggest amounts of insurance in keep- 
ing with the values of the assured. Peo- 
ple are inclined to think first of all of 
jewelry, silverware and furs, forgetting 
that other articles, such as clothing, 
rugs and furniture are equally attractive 
to thieves. Mr. Haug showed by exam- 
ples from the Rhode Island rates how 
little additional insurance costs and said 
no person will be insulted if an agent 
over-estimates his financial status. 

After reviewing the changes in the 
policy, particularly the mysterious dis- 
appearance feature, Mr. Haug pointed 
out that an assured carrying personal 
effects floater coverage can secure a 
50% reduction in premium for this con- 
tract if it is endorsed to exclude the 
hazards covered bv the residence theft 
policy and thus avoid duplicate premium 
and coverage. This reduction, however, 
does not apply to the personal property 
floater or householders comprehensive 
policy. 





Court Approves Assessment 

Against Canton Mutual's 

15,000 Policyholders 
BOSTON—Judge Stanley E. Qua of 


the Massachusetts supreme court has 
given Commissioner Harrington author- 
ity to levy an assessment upon the 15,000 
one time policyholders of the defunct 
Canton Mutual Liability which failed 
in December, 1938, with outstanding lia- 
bilities, at the present time, of $423,- 
174. 

The first receiver, Lafayette R. Cham- 
berlain, withdrew two years ago after 
informing the court that it would cost 
more than could be obtained to assess 
the policyholders. Commissioner Har- 
rington went before the court and main- 
tained that he was of a different opinion 
and consequently was named receiver. 

Commissioner Harrington will seek to 
collect an average of $28 from each pol- 
icyholder. 





Join Claims Intelligence 


Abraham Miller, administrative assist- 
ant to the commissioner, Federal Com- 
munications Commission, Washington, 
retired from the service of the govern- 
ment with 30 years service and has 
joined the staff of the Insurance Claims 
Intelligence of New York. 

Alex H. Engel has joined the staff of 
Insurance Claims Intelligence after 
many vears with insurance companies. 
He will supervise liability and compen- 
sation claims investigation in the met- 
ropolitan area. Mr. Engel had been 


Howe Clarifies 
Stand on Hill 
Rating Plan 


Ralph W. Howe of Richmond, chair- 
man of the casualty and surety commit- 
tee of the National Association of In- 
surance Agents, takes exception to cer- 
tain aspects of the article on page 53 
of the Oct. 14 issue reporting the meet- 
ing of that committee at the Pittsburgh 
N.A.I.A. convention. 

“When the headline ‘Committee Raps 
Hill Plan’ was written, someone bor- 
rowed right heavily on his powers of 
imagination or deduction,” Mr. Howe 
writes. 

“It was certainly not the intention of 
our committee to in any wise rap the 
Hill plan in any manner. 


Plan Has Been Successful 


“The Hill plan was a result of quite 
complete studies and was designed to 
accomplish certain results, and in this 
it has been preeminently successful. 

“At the time of the plan’s formation, 
no agent nor company man to our 
knowledge liked the idea of separation 
between company and agent, but this 
was only a part of the whole, and for 
the plan to be successful, this par- 
ticular item could not be left out very 
well, 

“In our opinion no better plan has 
ever been worked out to do the job, and 
we certainly do not want to criticise the 
overall plan just because of our not 
liking one necessary part. 

“In bringing up the question of sepa- 
ration of company and agent we were 
looking to the future, and in no wise 
would we want it thought for one mo- 
ment we were gunning for the War 
Project Comprehensive Rating Plan. 

“The article goes on to state that I 
like retrospective rating for small risks. 
This comment is incorrect, as I do not 
favor retrospective rating for small 
risks.” 


Michigan Law Drops 
State Immunity in 
Negligence Suits 


LANSING, MICH.—Under a statute 
becoming effective Nov. 1, the state of 
Michigan becomes subject to damage 
suits for wrongful acts by state em- 
ployes or officials in connection with 
their public duties. Thus the state gov- 
ernment will abandon the common law 
defense of “governmental function” un- 
der which many damage claims have 
been instituted in the past. 

Under this act, suits against the state 
must be brought in the state court of 
claims, which has been functioning for 
several years but whose jurisdiction was 
limited by a supreme court decision that 
the law creating this court did not waive 
the defense of governmental immunity. 
An earlier case had been interpreted as 
sanctioning suits against the state and 
governmental subdivisions but the later 
case specifically reiterated the old doc- 
trine. Under this rule, the claims court 
was limited to cases involving impair- 
ment of contracts and to contract suits 
and appeals from the state board of tax 
appeals. All damage suits were auto- 
matically dismissed for lack of jurisdic- 
tion. 

The new law still bars suits for injury 
or .death of a prisoner or because of a 
service rendered an inmate of a penal 
institution, any claimed liability arising 
from medical or surgical treatment of 
state hospital patients and injury or 
property damage from activities of state 
troops or national guard while function- 
ing in the state’s behalf. 








with Travelers, Globe Indemnity and 
UU. &. &. a o. 


Auto P. L. First Aid 
Clause Doesn't Pay 


for Rehabilitation 


CHARLESTON, W. VA.—Holding 
that there must be a dividing line be- 
tween “immediate relief’ and rehabili- 
tative treatment to establish insurance 
company liability under the first aid 
clause in an auto P.L. policy, the West 
Virginia supreme court has reversed an 
$835 Mercer county verdict against 
American Casualty. 

The case arose from a collision near 
Harrisonburg, Va., in October, 1940, in 
which one of the injured was Mrs. Edna 
Goldstein, sister-in-law of Ezra Gilbert, 
driver of the car. Mrs. Goldstein was 
in a hospital several weeks and Gilbert 
sued for the hospital and medical 
expenses. 


Line Hard to Draw 


After pointing to a clause in the policy 
to the effect that the company would 
pay expenses “for such immediate medi- 
cal and surgical relief to others as shall 
be imperative at the time of the acci- 
dent,” the opinion by Judge Rose, or- 
dering a new trial, said: 

“A mathematical line may be difficult 
to establish. The change from emer- 
gency to restorative treatment is not 
sudden or distinct. There will necessar- 
ily be a twilight zone where the treat- 
ment for a short period will partake of 
the character of both, but in a careful 
trial of such a case there ought to be 
little difficulty in establishing this mar- 
gin within reasonable and practical 
lines. 

“The burden, of course, is on the 
plaintiff to do so. Here he attempted 
to fix this line at the discharge of the 
patient from the hospital, in this we 
think he has clearly failed.” 


Predicts Use of 
Sound Film in 
Agent's Selling 


A prediction that the post-war days 
may see many agents making use of 
sound motion pictures as a sales aid 
was made by W. W. Ellis, field super- 
visor of Aetna Casualty, at the meet- 
ing of the Maine Association of Insur- 
ance Agents in Augusta. 

Mr. Ellis urged agents to solicit a 
minimum of 15 persons a day, and to 
leave the detail work for clerks. Peo- 
ple, he said, are the “raw material” of 
the agency business. 

The agent should make his approach 
with confidence in his knowledge and 
ability, should be well posted on the 
contract and the reasons for buying it, 
and should make an enlightening ex- 
position. The presentation after the war 
may be aided by the use of sound 
movie projectors that can be set up on 
a prospect’s desk. These sets, he pre- 
dicted, will be within the means of the 
average agent and sound films will be 
produced dramatizing the necessities for 
various forms of coverage. Aetna Cas- 
ualty is set to go on this as soon as 
film becomes available. 

Enthusiasm is important and it comes 
from actually knowing the benefits 
which insurance provides. 

It is important to ask the prospect to 
buy. Any close is better than no close 
at all, even a blunt request. However, 
there are more subtle means that take 
advantage of the power of suggestion. 
The agent might suggest that the auto- 
mobile insurance be put into force im- 
mediately so that if the prospect were 
to have an accident that evening, he 
would be covered. He suggests that 
the residence policy be written for three 
years. He suggests that the prospect 
answer his questions on the application, 
giving the impression that he knows the 
prospect to be a normal, healthy risk. 





Every suggestion should lead to action. 
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Fidelity Bond Line 
Is on Advance 
Due to New Help 


Employers See the Need 
of Protection Due to 
Changed Conditions 


NEW YORK—tThe fidelity bond 
business is thriving at present because 
there are thousands of new employes 
being placed in positions of trust each 
day and they are bonded. However, 
surety men believe that there will be an 
aftermath in a vast number of undis- 
covered losses which will not appear 
until after the war is over. 

There are demands made on people 
today which stretch their pocketbooks 
beyond their limits and it would be un- 
natural if some of them did not help 
themselves to what, in their estimation, 
may be a “few dollars” compared to the 
billions of dollars so casually mentioned 
in the newspapers every day. 


Post-War Possibilities 


Consequently, underwriters fear they 

may face a situation in the postwar pe- 
riod similar to that in the last depres- 
sion. During the boom days of 1929 
employes who had access to company 
funds “borrowed” them to play the 
market and when the crash came, they 
were unable to restore what they had 
taken. Some of those losses were not 
discovered until 1931 and 1932 although 
they had actually occurred in 1929. 
_ If a fidelity bond is cancelled, there 
is a time limit of one, two or three 
years in which the loss can be reported, 
but where a bond is a continuing one, 
several years may elapse before a loss 
is discovered and the company must pay 
the claim. 





Kelly with Atlanta Agency 


Ed S. Kelly has been appointed 
agency manager of Spratlin, Harrington 
& Thomas, Atlanta, in charge of the cas- 
ualty department. He has been claim 
manager of Globe and Royal Indem- 
nity for several years. He helped to 
start the Atlanta Claim Association, was 
its secretary for many years, and served 
one term as president. He will speak 
at the school conducted by the Atlanta 
association Nov. 1 on “Workmen’s Com- 
pensation Insurance.” 


National L. & A. Stock Dividend 


National Accident & Health of Phila- 
delphia has increased its capital to $300,- 
000. A stock dividend of $100,000 is 
being distributed to its stockholders, to- 
gether with a cash dividend of 3%. 


Cal. Medical Payments Ruling 


SAN FRANCISCO—Deputy Attor- 
ney-general Cunningham has given an 
opinion that accident or medical pay- 
ments insurance in connection with au- 
tomobile liability insurance may not 
provide for a flat sum payment to the 
assured or to an injured person in case 
of accident arising out of operation of 
an automobile other than that described 
in the policy, but that the usual medi- 
cal payments coverage may follow the 
drive-other-cars provision of the auto- 
mobile liability policy. 











Charles E. White, Houston, Tex., 
general agent for the railroad depart- 
ment of Provident Life & Accident, 
died there. A native of Illinois, he had 
resided in Houston 22 years, having be- 
gun his insurance work at Smithville, 
Tex. 


Number of People 
in Life Insurance 


The Institute of Life Insurance latest 
study of the number of people engaged in 
life insurance finds that there are 212,500 
including home and branch office organ- 
izations and full time agents. This rep- 
resents a decrease of 13.6% as compared 
with the pre-war conditions. The em- 
ployment of women has increased sub- 
stantially but the number added to com- 
pany and agency staffs has not been 
sufficient to compensate for the decrease 
in the number of men engaged in various 
branches of the business. One of the sig- 
nificant personnel changes in life insur- 
ance is the increase in women agents. 
It is stated that 5,900 women today are 
servicing and selling life insurance, an 
increase of 118% compared with prewar 
days. Of this number 1,900 are in the 
industrial life insurance field. 





Points for Pedalers 
Put Out by Aetna Life 


“Points for Pedalers,” a new sound 
motion picture designed to help more 
than 12,000,000 American cyclists to get 
greater pleasure and mileage from their 
bicycles, has been produced and re- 
leased by the Aetna Life affiliated com- 
panies. Approved by the Bicycle Insti- 
tute of America, the picture shows the 
vital part that bicycles are playing in 
relieving wartime transportation prob- 
lems but warns that unless bicycles are 
maintained and handled properly, acci- 
dents will occur. 


Stress Observing Traffic Rules 


Strict observance of traffic rules is 
just as important to cycling as it is 
to safe driving or walking, and “Points 
for Pedalers” shows specific safe-cycling 
pictures, including proper hand signals, 
control of bicycles in slow traffic and 
methods of crossing busy intersections. 


Safety Council Divisions 

The activities of the industrial safety 
engineering division of the National 
Safety Council have been reorganized to 
provide more practical and specific as- 
sistance with accident and health prob- 
lems in industry. Walter S. Paine, vice- 
president of Aetna Casualty, is the vice- 
president of the council for industrial 
safety. Each safety engineer on the 
staff of the council has been appointed 
staff contact man for one or more of 
the industrial sections. 

The executive committee of the engi- 
neering section of the American Society 
of Safety Engineers has now been 
elected. H. R. Bixler, personnel di- 
rector of Mutual Life of New York, is 
general chairman; W. D. Keefer, second 
vice-president Lumbermen’s Mutual 
Casualty, a vice-chairman; Herman 
Behr, director of safety, Lumbermen’s 
Mutual Casualty; and Frank G. Cos- 
grove, manager of the safety department 
of Employers Reinsurance; B. A. 
French, safety engineer of Marsh & 
McLennan, Minneapolis, and E. C. Mc- 
Fadden, chief engineer Texas Employ- 
ers, are chapter representatives. 








Bankruptcy Held Not to 
Wipe Out Judgment 


MADISON, WIS.—Bankruptcy pro- 
ceedings, the attorney-general stated in 
an opinion, will not absolve a motorist 
from payment of a judgment awarded 
a claimant in a case where negligent 
driving caused injury, death or prop- 
erty damage, so that his driver’s license 
can be restored before he has made full 
payment of the award. Even though 
the insolvency declaration may relieve 
him from all his other debts, he will be 
unable to drive his car under a legal 
license until he has made full restitution 
in connection with the outstanding 
judgment. 

The opinion was rendered to the 
state motor vehicle department. It held 


Blue Cross Spokesman’s Views 
on Federal Health Cover 


The following message was received 
from Arthur M. Calvin, executive di- 
rector of Minnesota Hospital Service of 
St. Paul: 

“Your editorial in the Sept. 16 issue 
entitled ‘Help for Local Medical and 
Expense Plans’ is very timely and wel- 
comed by Blue Cross Plans and medical 
plans developed by the non- profit associ- 
ations throughout the United States. 
The Minnesota Blue Cross Plan, which 
was developed in 1933, had immediately 
upon its inauguration the support of the 
commercial insurance companies. 
great majority of these insurance com- 
panies are supporters of the Blue Cross 
Plan here, even commercial insurance 
companies who are offering hospitaliza- 
tion in their policies. We have always 
had a great respect for the fine spirit of 
cooperation that has existed between the 
commercial plans, as a whole, and the 
Blue Cross Plans. As one executive 
mentioned only recently, if it were not 
for the Blue Cross Plans the commercial 
companies would not be selling as much 
insurance of all other types as they are 
today. It has been due to the Blue 
Cross Plans, which have developed the 
interest of the low wage earner as well 
as the middle income class to become 
more insurance minded, that more life 
insurance, more health and accident in- 
surance has been sold, that because of it 
would never in any way unjustly criti- 
cize the Blue Cross Plan for their partici- 
pation in this field. It is not always 
remembered that the Blue Cross Plan 
was developed long before commercial 
insurance companies were willing to 
provide hospitalization in their insurance 
policies. As we all know, the Blue 
Cross led the way in this respect and 
has done a very fine job. 


Federal Compulsory Cover 


“Blue Cross directors of 78 plans in 
the United States, which are now cover- 
ing 12% million people, only recently 
returned from the American Hospital 
Association convention in Buffalo where 
the subject of federal compulsory insur- 
ance was proposed and presented again 
by Mr. Altmeyer, chairman of the so- 
cial security board, and Dr. Parran, 
United States surgeon general of public 
health. Mr. Altmeyer, speaking in be- 
half of the social security board, claims 
that the Blue Cross Plans and insurance 
companies are not able to provide the 
necessary coverage to 130 million people 
in the United States for both hospital 
and medical benefits and the only way to 
secure this coverage is for a compulsory 
method provided through the govern- 
ment. E. A. van Steenwyk, former di- 
rector of the Minnesota Hospital Serv- 
ice Association, whom I have succeeded, 





Boiler Insurers Renew 
Conferences in New York 


Representatives of boiler and machin- 
ery insurers in New York state have 
been holding conferences, making an- 
other effort to get together on a single 
manual if this is at all possible. Similar 
conferences were going several months 
ago but were dropped after Hartford 
Steam Boiler in a suprise move filed its 
own manual without the insurance de- 
partment’s approval, as it was privileged 
to do under the New York law, and 
made it immediately effective. The Na- 
tional Bureau of Casualty & Surety 
Underwriters and other boiler insurers 
then followed the same course and at 
present there are four manuals and rate 
levels in effect. 








the motorist may avoid payment of the 
claim but is precluded from having his 
driver’s license restored until he pays 
the judgment in full. The department 
sought the opinion because of recent 
cases where the motorists did not carry 


and who is now executive director of the 
Philadelphia plan, gave a counter-propo- 
sal to the federal plan stating that the 
Blue Cross Plans and insurance compa- 
nies were now covering approximately 
17% million people and that the Blue 
Cross Plans are now situated in areas 
in which over 100 million of the citizens 
have the privilege of securing coverage 
if they desire it. 

“Dr. Parran, who appears to be more 
sympathetic with the Blue Cross Plans, 
the medical plans and commercial com- 
panies, stated that such plans must be 
developed further if any compulsory 
method is to be averted, that the Blue 
Cress Plans had accomplished a great 
advance but that medical plans are still 
in a minority position. g greater em- 
phasis must be given towards both of 
these plans to cover more people. He 
also advised that if the Wagner bill was 
not satisfactory, that it should be 
amended by the hospital and medical 
people in order that there might be com- 
plete cooperation between the govern- 
ment and hospital and medical profes- 
sions. 

“Dr. Agnew, secretary of the Cana- 
dian Hospital Association and the Med- 
ical Association, stated that in Canada 
they are now at a point where they will 
have a compulsory health insurance pro- 
gram which has been approved by the 
medics and hospitals in Canada. He 
also pointed out at this meeting that had 
the Blue Cross Plans and medical plans 
been further advanced in Canada it 
might have been possible not to have 
required a compulsory health plan as 
is now being proposed and carried out. 
One doctor from Canada stated that he 
believes while the present plan for the 
Canadian health insurance is agreeable 
as far as the medical and hospital pro- 
fessions are concerned, all are not in 
accord with the program and that within 
three years he expects this will lead to 
complete socialized medicine. 

“The Blue Cross Plans are doing 
everything they possibly can to avert 
any possibility of a compulsory health 
insurance plan in the United States and 
we know that commercial insurance 
plans are cooperating likewise. It is 
generally believed that any proposal of 
this nature is a forerunner of complete 
socialization of all insurance. Your 
timely editorial advocating the coopera- 
tion of commercial insurance plans with 
the Blue Cross Plans and medical plans 
of non-profit associations endeavored to 
avert passage of the Wagner-Murray- 
Dingell bill or any other type of health 
insurance in the United States and 
should be most welcomed by all inter- 
ested in maintaining the American way 
of life and free vnvaai_vineel 





Pacific Mutual ' ‘Non-Can” 
Decision Is Affirmed 


LOS ANGELES—The California su- 
preme court has handed down a de- 
cision approving the measure of dam- 
ages to dissenting “non-can” policyhold- 
ers of the old Pacific Mutual Life 
awarded by Superior Judge Vickers. The 
decision fully sustains the action of 
former Commissioner Caminetti in fix- 
ing the amounts to be awarded both 
accepting and dissenting policyholders 
on exactly the same basis. Eighteen 
dissenting policyholders filed action in 
superior court, but only two appealed to 
the supreme court. Unless a petition 
for a rehearing is filed, this decision 
brings to an end all litigation under the 
rehabilitation agreement. 








liability and property damage insurance 
and subsequently went through bank- 
ruptcy to avoid payment of damage 
claims entered against them by the 
courts. i 





23 CASUAL sailed 
ACCIDENT 

Beneficial Casualty 

Names Porter 


Louis Porter, successful Chicago busi- 
ness man, has been appointed exclusive 
general agent of 
Beneficial Casualty 
for Illinois, includ- 
ing Chicago, and 
has established of- 
fices at 120 South 
LaSalle street. Mr. 
Porter will de- 
velop a sales force 
for accident and 
health lines. 

D. Mitchell, 
a aailcel and J. C. 
Earle, executive 
vice - president of 
Beneficial Casu- 
alty, have been in 
Chicago the past few weeks arranging 
with Mr. Porter for the company’s ex- 
panded operations in the midwestern 
territory. 


Active in Many Fields 


Mr. Porter for the past 
been general sales manager for the L. 
Fish Furniture Co., which operates a 
chain of furniture stores in Chicago. He 
is also president of the Furuiture Sales 
Service Corp. and president of Porter 
Investments. He is a director of the 
Main State Bank, a director of the 
Army Council, an organization of civil- 
ian aides to the Sixth Service Command, 
and he was chairman of the U.S.O. and 
Red Cross drives, and is vice-chairman 
of the current war fund drive in Chi- 
cago. 








Louis Porter 


11 years has 


Donley Leaves Gen. Accident 


D. W. Donley, superintendent of pro- 
duction of the accident and health de- 
partment of General Accident, has re- 
signed. Mr. Donley has gained a wide 
reputation as a developer of new sales 
ieas. He was manager of the Travel- 
ers’ life and accident department in Pe- 
oria, Ill., before going to Philadelphia 
in a similar capacity for Travelers. 
Nine years ago he joined General Acci- 
dent’s home office staff. He is tempo- 
rarily located at 5515 Wissahickon ave- 
nue, Philadelphia. 


Blue Cross Enrolls Entire Town 
NEW LONDON, N. H.—The Blue 


Cross is undertaking a new experiment 
here, of covering an entire town on its 
non-profit hospitalization plan. New 
London, with a population of a little 
over 1,000, has been selected for the ex- 
periment and all residents will be en- 
rolled. 





Morrison Hartford Claim Head 


Douglas N. Morrison, Aetna Life, has 
been elected president of the Hartford 
Claims Conference. Lesiie F. Tucker, 
Hartford Accident, was elected vice- 
chairman and William Reid, Travelers, 
secretary. The conference is made up 
of home office life, accident and health 
claims men. 
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business at the old rates and at the old 
commission scale. Companies are sur- 
prised that this is being done as they 
feel that the agent is leaving the door 
open for a competitor to walk in and 
offer to accept the reduced commission 
that is provided in the new program and 
give the assured the benefit of the lower 
rate. Of course, it is possible that the 
agent has explained to his clients what 
is available and the assured puts such 
value on the agent’s service that he se- 
lects the old fashioned scheme. 


To Name Minn. Special Committee 
ST. PAUL—President Armand Har- 


ris of the Minnesota Association of In- 
surance Agents announced this week 
that he will soon appoint a committee 
to study the new rating plan of the Na- 
tional Council on Compensation Insur- 
ance. At the annual meeting of the 
Minnesota association in September, 
opposition to the new plan was ex- 
pressed and it was decided to have a 
committee make a study of it before ap- 
proving the plan. 

Rate proposals for 1944 will be sub- 
mitted to the Minnesota Compensation 
Insurance Board late in November. 





More Women Injured in Mich. 


LANSING, MICH.—The number of 
compensable accidents involving women 
workers is on the rise in Michigan, ac- 
cording to the department of labor and 
industry. Its September report shows 
a total of 3,177 compensable injuries and 
27 fatalities, compared with 2,812 injur- 
ies and 20 fatalities for the same month 
in 1942. More than 70% of the injuries 
occurred in manufacturing industries. 
The report showed 14.4% of the injur- 
ies were suffered by women, compared 
to 10% in June. The percentage of in- 
juries to women in manufacturing was 
15.9, compared with 13.3 six months 
ago. 


N. H. Approves New Rating Plan 

CONCORD, N. H.—Commissioner 
Knowlton has approved the new work- 
men’s compensation retrospective rating 
plan submitted by the National Coun- 
cil on Compensation Insurance. 
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Effect of New W. C. Program 
in the Open States 


In the so-called open states, the new 
workmen’s compensation rating  pro- 
gram is being treated as merely four ad- 
ditional ways to write the business. In 
the closed states the assured must select 
one of the four plans that is embraced in 
the program but in the open states the 
agents seem to regard the program 


merely as something in addition to the 
Some of the agents in the 
continuing 


-old system. 


open states are to handle 


American Casualty Names 
Gould & Gould for Bond 
Lines; Grinstead in Charge 


SEATTLE—Gould & Gould, North- 
west general agents, have been ap- 


pointed to represent American Casualty 
for fidelity and surety lines in Washing- 
ton, Oregon, Idaho and Alaska. 

Tileston Grinstead, formerly special 
agent here for American Bonding, has 
been named manager of Gould & 
Gould’s surety department. Mr. Grin- 
stead has had long experience in the 
surety field. Starting with Fidelity & 
Deposit, he attended its home office 
training school and was assigned to Los 
Angeles. He went with American Bond- 
ing in 1936 at Seattle. In 1939 he 
opened its Spokane service office, later 
returning to Seattle as special agent. 

Mr. Grinstead’s new headquarters 
will be here with the fidelity and surety 
facilities of American Casualty also be- 
ing available through Gould & Gould’s 
offices at Spokane and Portland. 


Walker, Mitchell Shifted 
by Aetna Casualty 


W. Paul Walker, underwriter at 
Minneapolis for Aetna Casualty has 
been assigned to Boston as superintend- 
ent of the compensation-liability depart- 
ment, succeeding Thomas K. Mitchell, 
who is transferred to St. Paul to be in 
charge of the underwriting of all cas- 
ualty lines. Mr. Mitchell succeeds E. C. 





Nelson, who recently entered military 
service. 
Mr. Walker attended the University 


of Minnesota and went with Aetna Cas- 
ualty at Minneapolis in 1922. 

Mr. Mitchell was educated at Beloit 
College and Tufts College. He joined 
Aetna in 1934 and served in the Min- 
neapolis office until 1935 when he went 
to Boston. 


Ivers Hartford Manager 


Manufacturers Casualty and Manu- 
facturers Fire have appointed Fred L. 
Ivers as manager of the Hartford office, 
which supervises the state of Connecti- 
cut. He succeeds J. F. Whelehan, who 
resigned to return to New York. 

Mr. Ivers, who is a graduate of Mar- 
quette University, has been for 12 
years with the Loyalty group, the past 
six years in Connecticut, handling both 
casualty and fire lines. 





Donahue with Jackson Agency 


C. G. Donahue, special agent in De- 
troit for Travelers Indemnity, has con- 
nected with the Hall & Kennedy agency 
in Jackson, Mich. 


Blackmar Independent Adjuster 


A. E. Blackmar, for six years adjuster 
for Leon Irwin & Co., New Orleans, is 
entering the independent casualty ad- 
justing field, with offices at 421 Caron- 
delet building. Before joining the Ir- 
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win agency, Mr. Blackmar was executive 
secretary of the Louisiana insurance 
commission. 


United Pacific Field Shifts 


E. H. Haffner, who has resigned as 
Oregon manager of the C. B. DeMille 
General Agency, has_ been appointed 
special agent of United Pacific in Port- 
land under N. W. Macduff, manager of 
the central division. 

George Rourke, Jr., has been assigned 
to field duties with headquarters in Se- 
attle. He will travel northwest Wash- 
ington. Following transfer of Earle 
Evans to Los Angeles as a special agent, 
Ralph Lewis has been assigned to 
handle his former duties in Seattle. 


Taheny to Swett & Crawford 


Jerome P. Taheny has joined the Los 
Angeles office of Swett & Crawford as 
depart- 


manager of the compensation 

ment. He has been with the Associ- 
ated companies in San Francisco for 
14 years. 





Johnston to Globe Indemnity 


Richard S. Johnston, who has been 
with Maryland Casualty in its Los An- 
geles bonding department has joined 
Globe, Royal and Eagle Indemnity in 
the same capacity. 
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VICTORY 


will NOT be won by accident 


Loss of man hours through layoffs due to common acci- 
dents continues to produce distressing bottlenecks in our 
war production program. It has been conservatively esti- 
mated that total time lost this year will amount to the 
equivalent of a complete shut down of every plant in this 
! United States for one solid week! 


i Vitally concerned with accident prevention measures is 
Bituminous Casualty Corporation which has long main- 
tained a Safety Engineering and Inspection Service singu- 
larly effective in the location and elimination of accident 
hazards. But the qualifications of safety engineers, how- 
ever experienced, are not enough. Their success depends 
very greatly upon the helpful collaboration of plant man- 
Here lies an opportunity for agents to boost 


We appeal to them to work more and more for the active 
and sustained cooperation of management and safety 
engineer. VICTORY will not be won by accident, but by 
PRODUCTION, greatly increased by the alert applica- 
tion of every device known for the prevention of acci- 
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Pa. Casualty Will 
Be Strengthened 


The Commercial Credit Company of 
Baltimore is contributing approximately 
$2,000,000 to Pennsylvania Casualty, 
which it owns, and is planning to put in 
additional money. It purchased Penn- 
sylvania Casualty in August, 1942. Evi- 
dently the Commercial Credit has de- 
cided to bolster Pennsylvania Casualty, 
building up its reserves and surplus. 
Since it purchased Pennsylvania Cas- 
ualty the Commercial Credit has put 
$1,250,000 in it. Last year its capital 
was increased from $500,000 to $1,000,- 
000 and $600,000 was contributed to the 
surplus. Early this year it paid in $250,- 
000 more. 


Reserves Are Increased 


Pennsylvania Casualty loss 
at the beginning of the year 
040,139 compared with $971,420 at the 
end of the year before. Premium re- 
serve was $1,121,734 as compared with 
$802,980 the year before. Policyholders 
surplus was $1,253,602 as compared with 
$731,029. Evidently Pennsylvania Cas- 
ualty, greatly strengthened, will become 
a bigger factor in the field. 


reserves 
were $1,- 


Ohio Casualty Report 


Examiners 


who have made a report 
on Ohio Casualty have increased the 
surplus by $66,248. Ohio, Michigan, 


Oklahoma and Oregon made the con- 
vention report. The assets are $11,843,- 
052, capital $1,200,000, surplus $2,861,- 
637. The report shows $1,434,580 in 
liability loss reserves. The examiners 
show on an aggregate case basis an esti- 
mate of only $900,425 for all unpaid lia- 
bility claims. 


Texas Lloyds in Field 


Texas Lloyds, with offices in the Pro- 
fessional building at Waco, Tex., which 
was licensed in May, is now writing full 
coverage automobile liability and fire in- 
surance. It has a guarantee fund of 
$80,000. 


Reinsurance Deal Made 


American Independent Mutual Casu- 
alty of Philadelphia has _ reinsured 
American Independent Beneficial of that 
city, which has been under the same 
management. The new company was 
licensed in April. 


Monarch Mutual Reinsured 


Reinsurance of Monarch Mutual of 
Cedar Rapids by Iowa Mutual of De- 
Witt has been approved by the Iowa de- 
partment. Monarch Mutual had assets 
of $13,289 and premiums in 1942 
amounted to $43,716. 


Security Mutual Casualty, 


Chicago, 
has been licensed in Oregon. 





CASUALTY EXECUTIVE 
AVAILABLE 


Desires eastern connection. 
27 years home office, 
branch office and general 
agency experience. Thor- 
oughly trained in all man- 
agerial and underwriting 
phases. Age 49. Available 
on short notice. All replies 
strictly confidential. In reply 
Address T-39, care The Na- 
tional Underwriter Co., 175 
West Jackson Blvd., Chi- 
cago 4, Ill. 











Fields to Lead Forum 
Pro-Rating Surety Losses 
NEW YORK—E. W. Fields, United 


States Guarantee, will conduct the dis- 
cussion on “Pro-ration, Contributing and 
Concurrent Insurance” at the meeting of 
the Surety Company Claim Men’s 
Forum, Nov. 17. When an insured has 
a loss covered by more than one policy, 
the question of sharing the loss between 
companies frequently arises. 

At the first fall meeting it was decided 
to limit the discussions in future meet- 
ings to problems that concern the claim 
men in their daily work and with a view 
toward assisting the insuring public in 
the settlement of claims. 

Walter L. Flynn, National Surety, 
who has served as forum chairman for 
some time, announced his new appoint- 
ment manager of the research de- 
partment at his home office. He sub- 
mitted the question of electing a new 
chairman but was urged to continue. 


as 





Promote Surety Courses 
The Surety Association of Chicago has 
appointed a committee to promote in- 
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terest in the surety courses of the In- 
surance Institute of America. The mem- 
bers will seek to induce surety managers 
to get their men and women employes 
to take the courses. The committee 
consists of E. J. Moroney, U. S. F. & G., 
chairman; E. E. Dantonet, Starkweather 
& Shepley, and Joseph I. Johnson, Aetna 
Casualty. 


PERSONALS 


D. W. Pierce, Sr., resident vice-presi- 
dent of Globe Indemnity in Los An- 
geles, is on a month’s trip to New York. 

G. A. L’Estrange, vice-president and 
agency director of Wisconsin National 
Life, has been elected president of the 
Chamber of Commerce, Oshkosh, Wis. 

Walter S. Barton, vice-president, and 
H. J. McCloskey, manager burglary de- 
partment of Globe Indemnity’s home 
office, were in Chicago attending the 
American Trucking Association’s an- 
nual meeting. 

Ralph Davis, former deputy commis- 
sioner of insurance of Florida and more 
recently executive secretary to Governor 
Holland, has been named _ provisional 
state director of unemployment com- 
pensation by Chairman Boyce A. Wil- 











liams of the state industrial commission. 
While deputy commissioner, Mr. Davis 
had much to do with the bureau of 
workmen’s compensation and_ repre- 
sented the insurance department in con- 
tacts with the National Council on Com- 
pensation Insurance. 

Lynne D. Upham of Omaha will 
complete 48 years in insurance Oct. 29. 
He entered the business at Cedar Rap- 


ids, Ia., in 1895, and in 1900 organized 
the Upham Bros. agency in Des 
Moines, becoming state agent for Pre- 


ferred Accident. In 1907 he sold his 
interest in the agency and went to Cali- 
fornia. He returned to the middle west 
to establish Lynne D. Upham Co. in 
Omaha in 1909, still representing Pre- 
ferred Accident. He is regarded as the 
dean of general agents of that company. 
During his entire insurance career he 
has specialized in accident and health 
insurance, and in the last 30 days per- 
sonally has sold in excess of $1,000 in 
new A. & H. premiums. 


DEATHS” 


William F. Moffatt died at his home 
in Muskogee, Okla., after an illness of 
several years. For more than 10 years 
he had been a partner in the Moffatt- 
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American Glass Company 
is in the Service, too 


Every minute counts in these war-busy days. 
Every one of us has a bigger job to perform. 
Ours is to help protect business and materials 
vital to the war effort by rendering an even 
faster plate glass replacement service. 
ness and industry must go on uninterrupted. 


Now, more than ever before, we are proving 
to thousands of Chicago business and indus- 


For speedy, dependable plate glass replace- 


never failed—it constantly guards the enviable 
reputation it has earned through 27 years of 
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Whatever happened to 


Rob Nichols? 


i‘. you're anywhere near middle age—one way or 


the other—you surely remember the old wheeze: 


Straight Man: You ought to see our new 


street car conductor, Rob Nichols. 
Comedian: They all do. What’s his name? 


That one always got a big laugh from everybody— 
with the exception of street car conductors. The reason 
for the exception is easy enough to understand. No 
man whose work entails financial responsibility likes 
being under the shadow of suspicion, even the sort of 
suspicion that emanates from the spirit of fun. 


That’s why, back in the early ’teens, when the 








fa} 





modern fare box was invented, the nation’s street car 
conductors, instead of resenting the new contraption 
as a reflection on their integrity, welcomed it with un- 
reserved enthusiasm. It put an end to irksome humor, 
embarrassing innuendoes and that feeling of always 
being watched. It put their work on a basis that is 
business-like . . . efficient . . . dignified. 

It’s the same with Fidelity Bonds. The bonded em- 
ployee welcomes the business-like virtues of the bond- 
ing arrangement. He prefers its efficiency. He appre- 
ciates the dignity imparted to his position by a system 


which implies confidence in him as a person worthy 


of trust. 


ALL FORMS OF FIDELITY, SURETY AND FORGERY BONDS 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 
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Roberts agency of Muskogee and later 
went to California. Upon his return he 
became associated with U. S. F. & G. in 
Oklahoma and was subsequently trans- 
ferred to Kansas City, as branch man- 
ager. In 1940 he retired from active 
business because of ill health and re- 
turned to Muskogee to make his home. 
He was a brother of J. J. Moffatt, 
Muskogee, past president of the Okla- 
homa Association of Insurdnce Agents. 


Jay Ten Eyck, 78, father of Barent 
Ten Eyck, former head of the claims 
department of the Association of Cas- 
ualty & Surety Executives, died at 
Memorial Hospital, New York City, af- 
ter a short illness. He retired as asso- 
ciate counsel of Mutual Benefit Life 10 
years ago. Previous to that time he had 
served as president judge of the Essex 
County court of common pleas at 
Newark. 

Mr. Ten Eyck was a direct descend- 
ant of Coenraedt Ten Eyck, who came 
to this country from Amsterdam in 
1651. Jay Ten Eyck was born in Co- 
hoes, N. ¥Y. He was admitted to the 
bar in 1888 and became a partner in the 
firm of Coult & Howell at Newark. He 
was a former member of the New Jer- 
sey board of bar examiners and was a 
member of the Association of Life In- 
surance Counsel. 

Charles E. Kennedy, 68, president of 
Commercial Travelers Mutual Accident 
of Utica, N. Y., died Oct. 25. He was 
a native of Watertown, N. Y., and 
joined Commercial Travelers in 1904. 
He became a director in 1920 and presi- 
dent i in 1937. 





nag Tox Talk ; in Des Moines 


DES MOINES—Arch L. Kreidler, 
Des Moines real estate agent, spoke be- 
fore the Des Moines Casualty & Surety 
Club on taxes, explaining how the tax- 
payer’s dollar is spent. 

E. V. Proudfoot, Travelers, president 
of the club, announced his committee ap- 
pointments. 





Cartoon Booklet 
Gives Points on 


Automobile Care 


NEW YORK—tThe National Conser- 
vation Bureau has published jointly 
with the National Association of Manu- 
facturers a cartoon booklet entitled “If 
Your Car Could Talk.” It points out 
that the average car is seven years old 
and warns that about 1,500, 000 cars will 
be junked this year. It gives seven 
specific ways to prolong the life of a 
car. An animated automobile pleads, 
“I’m getting old—treat me _ kindly.” 
“You won’t get a new one for a long 
long time.” “It’s going to get tougher 
to secure replacement parts for me” 
“Speed simply wears me out.” “Give 
me lots of attention and I'll keep rolling 
—'til victory.” It implores, “For gosh 
sakes, take care of me!” 

The booklet is hand lettered in red 
and blue ink on white paper and space 
is provided on both covers for imprint- 
ing. Complimentary copies may be ob- 
tained from the National Conservation 
Bureau, 60 John street, New York City. 


E. H. O’Connor to Tour West 


E. H, O’Connor, executive director of 
the Insurance Economics Society, will 
make eight addresses to various groups 
in the Rocky Mountain and Pacific 
coast territory in November. 

Following his address before the IIli- 
nois Association of Insurance Agents 
at Springfield, Nov. 4, Mr. O’Connor 
will speak in Denver Nov. 5, Salt Lake 
City Nov. 8, Los Angeles Nov. 12, San 
Francisco Nov. 15 and 17, Seattle Nov. 
19 and Portland, Ore., Nov. 22. 

He will confer with chairmen of the 
society's state committees along his 
route. 





Write more A. & H. premiums with the 
“Pictograph,” only $3.00. The A. & H. Bul- 
letins, 420 E. 4th St., Cincinnati 2, Ohio. 





Insurance salesmen get around— 
hear a lot of stories! 


















* Here's a wartime job we all can do. 
It's simply this: Be a rumor-warden. 
Every time you hear a story that 
sounds like it originated in Mr. 
Goebbel's Berlin lie machine, squelch 
it then and there. 


Urge whoever repeated the bit of 
rumor, “hot tip" or "they say’ variety 
\ of story not to pass it on. Insurance 
\ men make a wide variety of contacts 
among men in all lines of business. If 
all of us keep our ears open for stories 
which might in any way benefit our 
enemies, and stop those stories from 
spreading, we can do a great service 
for our country. 


Rh. N. CRAWFORD «CO., Inc. . 


. La Salle St., Chicago. Tel. Randolph 0750 
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Certainly, Sir... 


Often, it is wiser to custom-make in- 
surance to the client’s need, than to 
try to fit the risk to a ready-made policy. 


Aside to Agents: When you are confronted 
with an unusual risk, bring your problem to 
North America. It has the background and 
facilities to give you complete cooperation 
on out-of-the-ordinary types of insurance, to 
meet almost every situation. Next time, try 
North America. 


Indemnity 
Insurance Company of 


NORTH AMERICA 


a PHILADELPHIA © 





and its affiliated companies write practically 
every form of insurance except life 


SERVICE OFFICES LOCATED IN PRINCIPAL CITIES 


COMPLETE NATION-WIDE INSURANCE FACILITIES 
FOR AGENTS AND BROKERS 
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Presents Spirited Defense of Case 


(CONTINUED FROM PAGE 25) 





Then came the department of justice’s 
anti-trust suit against the fire companies. 
Now legislation has been introduced in 
Congress specifically exempting insur- 
ance from the application of the anti- 
trust acts. 

Mr. Moser examined some of the 
arguments advanced against this legisla- 
tion. One member of Congress stated 
that he deemed it a dangerous precedent 
for Congress to consider the passage of 
legislation whose avowed purpose was 
to prevent a case passing through the 
court in a normal manner. Granting for 
the sake of discussion that the purpose 
was described correctly, Mr. Moser went 
on to point out that this procedure is 
not new in American history. In 1859, 
Mr. Moser said, the famous case of 
United States vs. Booth, involving the 
fugitive slave law, was decided. Dur- 
ing the pendency of the case a bill was 
introduced and passed in the 35th Con- 
gress to abolish the jurisdiction of writs 
of error to state courts, which was the 
legal technicality by which the Supreme 
Court made its decision. 

During the pendency of Paul vs. Vir- 
ginia, which was decided Nov. 1, 1869, 
there was introduced in the Senate a 
national corporation act providing that 
insurance companies like national banks 
could become federal institutions and 
thus be free of state supervision. Since 
1863, he added, there has been in force 
a federal statute authorizing citizens to 
bring so-called informer’s suits in in- 
stances where the government has been 
defrauded. With the advent of war con- 
tacts a number of such suits have been 
brought. On April 1, 1943, the house 
passed a bill repealing the statute au- 
thorizing such actions, the bill was 
amended and passed in the Senate, and 
it is now in the hands of a conference 
committee. Among the witnesses ap- 
pearing before the committee consider- 
ing the bill and urging its passage 
was Assistant Attorney-general Tom C. 
Clark, the same individual in charge of 
the anti-trust proceedings against the 
fire insurance companies. This certainly 
brings out the fallacy of the argument 
that the Bailey-Van Nuys bill will estab- 
lish a dangerous precedent. 


Many Such “Precedents” 


_ There have been a number of other 
instances where bills were introduced in 
Congress affecting pending legislation, 
including the Norris- LaGuardia act, 
Frazier-Lemke act, mortgage moratoria 
acts, etc. 

The appeal of the government from 
the Atlanta decision involves to a large 
extent the strict legal quéstion of 
whether insurance is “trade or com- 
merce.” The Supreme Court will merely 
further define these terms. Much broader 
questions of public policy, however, must 
be apparent, Mr. Moser said. Is it to 
the national welfare that insurance be 
supervised by the federal government? 
he asked. What was the legislative in- 
tent of Congress in adopting the Sher- 
man and Clayton acts? Should the ex- 
isting scheme of state supervision in 
effect for nearly a century and with most 
creditable results be upset or endan- 
gered or undermined? These questions 
are not for the Supreme Court to de- 
cide but for Congress to determine, and 
this it may do and should do by a con- 
sideration of the Bailey-Van Nuys bill. 

The first legislation proposing to 
provide federal supervision for insur- 
ance was introduced in Congress in 
1868. At that time there were only four 
state insurance departments, New 
Hampshire, Massachusetts, Rhode 
Island, and Vermont. In a few other 
states companies were required to file 
financial statements with different state 








AVAILABLE 


‘7. claim adjusting. Now supervising 
aa claim men in many states. H & A, Hos- 
pital, compensation and auto experience. Am 
at the top of this ladder. Single, age “. Grew 
up in H & A business. . ~~ T-38, The Na- 
tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 


officers. The companies did not seek 
to escape supervision but actually 
sought it, as evidenced in their attempt 
in Paul vs. Virginia to have insurance 
declared to be commerce. 

In 1892, he said, the Pattison bill was 
introduced, providing for a system of 
national regulation of insurance com- 
panies engaged in interstate commerce. 
Companies were to report to a national 


bureau of insurance and would be 
exempt from all other requirements ex- 
cept those which Congress or the state 
from which they had secured their char- 
ter might see fit to impose. In 1897 a 
Platt bill, modeled closely after the 
Pattison measure, was introduced. In 
1905 and 1906 Senator John F. Dryden, 
then president of Prudential, introduced 
the Dryden bill providing for a super- 
intendent of insurance to be appointed 
by the president and be placed in 


charge of a bureau to be known as the 
division of insurance. 
sisted by a 


He was to be as- 
national actuary. Policies 


BACK THE ATTACK—WITH WAR BONDS 


FIDELITY AND SURETY BONDS 
BURGLARY, ROBBERY, FORGERY 
AND GLASS INSURANCE 


of insurance were declared by the bill 
to be articles of commerce and the de- 
liveries of contracts of insurance for the 
transmission of premiums between 
states were declared transactions in in- 
terstate commerce. Each company was 
to file a copy of its charter with the su- 
perintendent and deposit funds with the 
United States or other securities in the 
sum of $100,000 unless the superintend- 
ent accepted a certificate of deposit 
from a state in which the company was 
operating. Each company was to ob- 
tain a federal license, and the bill con- 
tained a retaliatory provision against 

















FIDELITY AND DEPOSIT COMPANY 


of Maryland... Baltimore, Md. 


WITH WHICH 


1S AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 








34 CASUALTY 


FieNATIONAL UNDERWRITER 


October 28, 1943 











———_— EE 
alien companies. Only companies op- 
erating in one state and fraternals were 
exempted from the act. 

In the meantime the Supreme Court 
reaffirmed its holding in Paul vs. Vir- 
ginia in several cases because state sov- 
ereignty laws still regarded as sacred 
and _ was not overshadowed by the mon- 
ster of centralized government, he said. 
Supreme Court decisions were limited 
to a construction of and not devoted 
to rewriting the constitution, and the 
bills federalizing insurance which were 
introduced in Congress failed of pass- 
age. — 

The Sherman act was passed in 1890. 
The Supreme Court in Paul vs. Virginia 
in 1868, in Doyle vs. Continental in 
1876 and in Fire Association vs. New 
York in 1886 and again in another case 
in 1892 reaffirmed that insurance is not 
commerce. 

Mr. Moser explained that the courts 
held the Sherman act was not applicable 
to persons dealing in articles for which 
patents had been issued. To remedy 
this ituation and to outlaw certain 
other unfair methods of competition in 
1914 Congress passed the Clayton act. 
Ten months before its passage the Su- 
preme Court again held insurance not 
to be commerce in New York Life vs. 
Deer. This decision must have been on 
the desks of the drafters of the Clayton 
act when the act was drawn. 

Mr. Moser asked why, if the insur- 
ance industry in the early days of its 
history urged federal supervision, the 
unanimity of opinion in the industry for 
state regulation today. He said that a 
change from state to federal supervis- 
ion in 1870, 1890 or even at the begin- 
ning of the century would have caused 
little disruption, but today would cause 
an economic upheaval of a magnitude 
almost impossible to visualize. When 
federal supervision was first urged not 
more than four states had insurance 
commissioners or departments, premium 
taxes were almost unknown, standard 
provisions for policies had not been 


heard of, etc. Administrative control 
over rates and premiums is of compara- 
tively recent origin, the Supreme Court 
upholding the constitutionality of a 
statute authorizing an insurance super- 
intendent to fix insurance rates in 1914. 

The business gradually matured and 
grew so that in 1940 the combined as- 
sets of insurance companies represented 
nearly 15% of estimated national wealth, 
and premiums paid life companies alone 
represented nearly 6% of national in- 
come. There is today more life insur- 
ance in force in the District of Colum- 
bia than the aggregate of all life insur- 
ance in force in the United States in 
1879. In 1940, he said, the premium 
taxes, licenses and fees collected by 48 
states and the District of Columbia to- 
taled $113,812,940. The transfer of such 
income from state to federal govern- 
ment would have a very disturbing ef- 
fect, he said. In Illinois nearly 4% of 
total general revenues in 1940 consisted 
of insurance premium taxes and fees. 
It is hardly believable that the federal 
government with a deficit approaching 
$200 billions would take over the insur- 
ance business without taking over this 
source of revenue. 

Mr. Moser cited figures showing that 
in the 10 years ended Dec. 31, 1939, 141 
life companies failed with an estimated 
loss to policyholders of $130,000,000, 
which was % of 1% of the average 
amount of life insurance assets exposed. 
The 1935 report of the U. S. comptroller 
of the currency showed, Mr. Moser 
said, that in 1930-34 inclusive, 1,246 na- 
tional banks were suspended. They had 
aggregate deposits in excess of $2,700,- 
000,000, and on the basis of average 
dividends, the loss to depositors was 
more than $1,500,000,000. From 1921 to 
1932 national bank failures represented 
21% of the average number of annually 
active national banks, while their depos- 
its represented over 6% of the average 
amount of annual active deposits. 

Even if there is some virtue in cen- 
tralization there comes a time when the 
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subject assumes such gigantic propor- 
tions that decentralization is a neces- 
sity, Mr. Moser declared. The business 
of insurance has become so enormous 
that supervision of all insurance com- 
panies involving such gigantic financial 
interests and embracing a multitude of 
different branches is well nigh beyond 
the ability of a single department. 


National Fire Will 
Have Casualty Mate 


(CONTINUED FROM PAGE 25) 


filiated in the casualty and fire fields for 
a number of years. 

Mr. Long was the guest of honor at 
a farewell party tendered him by the 
officials and office staff of Pacific In- 
demnity and Swett & Crawford, under- 
writing managers of that company. 

Frazee Burke, attorney and claims 
head of Pacific Indemnity, presided. 
President M. L. Johnson of Pacific In- 
demnity and C. H. Crawford of Swett 
& Crawford spoke. Mr. Long was pre- 
sented a number of gifts. 











Employers Re Passes 
$10,000,000 Milestone 


KANSAS CITY—Employers Rein- 
ance’s capital and surplus, including 
market value of securities, exceed 
$10,000,000 for the first time at the end 
of the third quarter. Voluntary special 
reserve on Sept. 30 was $3,726,838, in- 
crease $1,916,590 in the first nine months. 
In the same 1942 period the reserve in- 
creased $718,249. 

Premiums written continued to decline, 
reflecting the reduced business of direct- 
writing companies, particularly on auto- 
mobile and construction. Premiums writ- 
ten in the nine months were $5,976 ,455, 
compared with $7,736,035 a year ago. 

Net investment income was $332,797, 
compared with $318,139 a year ago. 

Unearned premium reserve decreased 
$1,294,401 to $3,549,826 during the nine 
months. Reserves for state and federal 
taxes were $1,287,816, compared with 
$717,559 nine months earlier. 

Directors today ordered a dividend of 
40 cents a share on the capital stock, 
payable Nov. 15 to holders of record 
Oct. 31. 





Lower Compensation 
Rates for New Jersey 


The Compensation Rating & Inspec- 
tion Bureau of New Jersey sends out a 
bulletin stating that the governing com- 
mittee has adopted and the commis- 
sioner of insurance has approved a re- 
duction of 2.7% in level of workmen’s 
compensation rates, effective Dec. 31. 
Vessels, chemical and per capita classi- 
fications are not affected. The reduc- 
tion in rate levels includes an increase 
of 1% in the expense ratio to give 
consideration to the payment of the se- 
curity funds which will be necessary to 
1944. The new level will contemplate a 
permissible loss ratio of 58.3%. 





Are you too busy to make calls? Let 
the Insurance Buyers’ Digest do it for 
you. Write National Underwriter for 
samples. 
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General Agents’ 
W. C. Overriding 
Is Explained 


NEW YORK—Some who have 
studied the four-option workmen’s com- 
pensation plan developed by the stock 
companies have wondered why the gen- 
eral agent’s overriding is graduated more 
sharply than the commission to the pro- 
ducer. This was done in an effort to 
make the formula fit the actual cost of 
each function as nearly as possible, look- 
ing at the equities rather than merely 
following the precedent that the general 
agent’s or branch office overriding al- 
lowance should bear a constant per- 
centage relation to the producer’s com- 
mission. 

The old New York graduation formula 
kept this constant ratio—four-sevenths 
for the producer and three-sevenths for 
the general agent—in the division of 
the acquisition cost, no matter how 
large the risk. However, in framing 
the new plan it was desired to produce 
a formula that would produce more 
exact equity. Thus it works out that 


the general agent under the new plan 


gets $2,650 on the first $100,000 of pre- 
mium but gets 1%, or $1,000 on the 
next $100,000 of premiums. Thus, though 
the general agent gets 75% as much 
commission as the producer does on the 
first $1,000 of standard premium, he 
gets 20% as much as the producer on 
the portion of the premium above $100,- 
000, for the producer’s commission re- 
mains at 5% on all the premium above 
the first $5,000. 

While it was possible to work out the 
cost of handling the branch office or 
general agent’s probable expense for 
field supervision on a basis that would 
apply equitably to all those handling 
this work, it is obviously more diffi- 
cult to set an exact basis for the pro- 
ducer, since there is bound to be quite 
a wide variation in the cost of obtain- 
ing and holding one risk as compared 
with the next, and not necessarily in 
proportion to the size of the risk. How- 
ever, it was felt that the producer’s 
commission should not be cut below 
5%, no matter how large the risk. 





The Sioux Falls, S. D., Association 
of Insurance Women at its second meet- 
ing of the year Oct. 19 heard Captain 
Sigler of the Sioux Falls fire depart- 
ment speak on “Fire Prevention.” 
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use our Service to help boost your in- 


come by reducing your plate glass 


loss ratio. 


PETERSON GLASS C 


CASUALTY 35 





Talon Horton Feted 
on His 40th Year 
with Aetna Group 


On Tuesday evening John F. Horton, 
casualty manager in Michigan of the 
Aetna Life companies, was tendered a 
party by the employes, on his 40th an- 
niversary with the company. The home 
office was represented by C. G. Hallo- 
well, vice-president; H. S. Snow, as- 
sistant secretary, and N. W. DeNezzo, 
assistant superintendent of agents of the 
life department. 


Receives Many Tributes 


During the day, Manager Horton was 
the recipient of many floral tributes, in 
addition to a number of letters of con- 
gratulations. 

At the dinner given in his honor, he 
was presented a bound volume of appli- 
cations for business which had been 
sent in as a tribute from the agency 
force. In keeping with the spirit of 
the times, his associates presented him 
a war bond and he was facetiously re- 
minded that it would come to its full 
maturity on his golden anniversary. 





PETERSON GLASS COMPANY'S 
SURVEY SERVICE GIVES YOU VALUABLE 
INFORMATION ON 20,000 STORES 


Peterson Glass Company's Detroit Survey Service helps 
you in 3 important ways: 


1. Gives valuable data on plate glass replacements in 
over 20,000 stores in metropolitan Detroit. 


2. Helps your underwriter to spot risks with bad experi- 


3. Helps boost your profits by reducing your plate glass 
loss ratio to the minimum. 


Each report is a complete case history of plate glass re- 
placements made by us. We invite companies writing 
plate glass coverage in the Detroit area to make prof- 
itable use of the exclusive Peterson Survey Service in 


WRITE OR PHONE Cadillac 3 707 


2833 JOHN R $7, DETROIT 
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Blanchard E yes” 
Beveridge Report 


The ultimate effect of the Beveridge 
report will be in the nature of broaden- 
ing and intensifying interest in social 
insurance rather than in inducing a 
copying of Beveridge’s model, said R. H. 
Blanchard, professor of insurance at Co- 
lumbia University, in his talk before the 
International Association of Industrial 
Accident Boards & Commissions at 
Harrisburg, Pa. He said that in the 
specific field of workmen’s compensa- 
tion insurance he looked for little imme- 
diate effect, largely because “we have al- 
ready advanced so much further than 
Great Britain in liberality of benefits, 
specialized administration and require- 
ment of security.” He said that perhaps 
the principal opportunities for develop- 
ment are in the extension of compensa- 
tion benefits to classes of employes not 
now covered and in the improvement of 
rehabilitation practice. 

Professor Blanchard 
Beveridge 


said that if the 
plan were to be adopted in 


toto as a national plan in this country 
or Canada, an event which he termed 
in the highest degree improbable, its 


principal effect would be realignment of 
benefits with emphasis on long contin- 
ued disability, substitution of national 
for state or provincial administration, 
substitution of national responsibility for 
private insurance and state or provincial 
funds, and merging of services and 
benefits for shorter temporary disabil- 
ity and medical care in the general 
scheme. 


Pittsburgh Insurance Club Elects 
New officers of the Insurance Club of 
Pittsburgh are: President, Edward A. 
Logue, state agent Insurance Company 
State of Pennsylvania; vice-presidents, 
Thomas P. Lowry, Tener Lowry Co., 
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and Jet Parker, American Automobile; 
secretary, Paul M. Simmerman, U. S. 
Casualty; treasurer, Charles J. Hammer, 
Fidelity & Casualty. New directors are 
T. J. Beagan, National Union Fire; 
Dewey Clark, Frank E. Lauinger Co.; 


W. C. Fiand, Crum & Forster; J. B. 
Ladley, W. L. Ladley Sons; V. E. 
Schott, Aetna Casualty; E D. Sweet, 


Massachusetts Bonding; R. A. Tucker, 
Tucker & Johnston; N. H. Weidner, 
Reliance Life, and W. J. Zwinggi, 
Logue Bros. 


General Re Is Advertising 
Companies’ Public Services 


General Reinsurance Corporation has 
opened an advertising campaign in 
newspapers to help create a wider ap- 
preciation of the public services ren- 
dered by insurance companies in the 
daily conduct of their business. Presi- 
dent E. H. Boles pointed out that if 
these messages can help win a few more 
friends for the definite support of pri- 
vate capital in the insurance business 
“we will feel that we have made a use- 
ful contribution to a most worthy 
cause.” The first copy to appear calls 
attention to the effort of fire insurance 
companies to rid cities of fire hazards 
as a result of which the average cost of 
fire insurance has been reduced by 35% 
in the last 30 years. Doremus & Co. 
is the advertising agency handling this 
account. 


Grady Is New Head 
of Insurance Institute 


(CONTINUED FROM PAGE 25) 


Retiring President E. C. Stone called 
attention to the responsibility of the in- 
stitute to furnish facilities of education 
to women, to disabled soldiers, and to 
men who return from service who need 


Premium volume indicates not only 


the progress of an insurance com- 


pany but its popularity with pro- 


ducers and preferment by insureds. 


PEIC PROGRESS 


Net Earned Premiums 


JANUARY | to JUNE 30, 
January | to June 30, 1942 


GAIN 


1943... .$7,260,838 


4,359,472 
$2,901,366 


PACIFIC EMPLOYERS 
INSURANCE COMPANY 


VICTOR MONTGOMERY, President 


Home Office 





LOS ANGELES 


Company Loses Case 
in Issue Over 
Sickness Claim 


In Shaw vs. Universal Life & Acci- 
dent, the Texas court of appeals, Dallas, 
affirms «he lower court, the issue being 
the cancellation of policy. In this action 
to recover sick benefits, the evidence 
showed that the Universal wrongfully 
cancelled the insured’s policy after pay- 
ing disability benefits for a number of 
weeks. At the time of the cancellation, 
premiums had been paid several months 
in advance. No further premiums were 


paid and suit was started four years 
later. 
The supreme court on _ review, de- 


clared that the statute of limitations was 
applicable but started to run each week 
from the time each weekly benefit was 


to brush up on their insurance knowl- 
edge. He said that the business must 
depend more on intelligent resourceful 
and ambitious women and that the in- 
surance business will get better public 
support when it is realized what oppor- 
tunities are offered to women to better 
themselves in the business end. 


October 28, 1943 








due and not from the date of repudiation 
of the contract. The court also directed 
the trial court to enter judgment for 
plaintiff for the weekly benefits accrued 
less the amount of premiums due. The 
lower court denied the Universal a new 
trial and now on appeal, the higher 
court declares that there is no merit in 
the contention that the policy lapsed be- 
cause the insured failed to tender pre- 
miums after the date to which she had 
paid premiums in advance. 

Wrongful termination of a policy, ac- 
companied by declarations that the com- 
pany will refuse to accept premiums if 
tendered, excuses further tender by the 
insured, the higher court held. Ques- 
tions asked the jury as to whether plain- 
tiff was confined to her bed, and the 
length of such confinement were not 
evidentiary, but required the jury to find 
ultimate and controlling facts. Since 
there was no error, the judgment for the 
plaintiff was affirmed. 


Survey on Mailing Lists 


A special 
mailing list 
been issued by the 
Digest department of THE NATIONAL 
UNDERWRITER. Copies may be secured 
by writing the Chicago office, 175 West 
Jackson boulevard. 


survey on local agency 
maintenance practices has 
Insurance Buyers’ 








Rendering a CLAIM SERVICE 
that reflects credit upon its Agents 


* 


FULL COVERAGE AUTOMOBILE 
SPECIAL AUTOMOBILE ACCIDENT 
FIDELITY & SURETY BONDS 
PLATE GLASS—LIABILITY 
COMPENSATION 
BURGLARY 
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Capital Surplus Assets 
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Wisconsin Agents 
Meet This Week 
in Milwaukee 


MILWAUKEE-—Streamlined to two 
sessions, the annual meeting of the Wis- 
consin Association of Insurance Agents 
will get under way at the Hotel Schroe- 
der here Thursday afternoon. There 
will be no banqut or other entertain- 
ment. Friday’s session will start with 
a breakfast and will end by noon. 

“Were it not for the fact that certain 
constitutional amendments must of ne- 
cessity be considered by the member- 
ship of this association,” President Au- 
gust Lutze, Sheboygan stated, “there 
would have been no meeting this year. 
The entire afternoon of the first day 
will, therefore, be confined to matters 
relating to the welfare of this associa- 
tien. The national public relations pro- 
gram and state and national legislative 
matters are of urgent importance to our 
members and their business. These and 
other problems brought a decision to 
hold our annual meeting as one qualify- 
ing under present regulations or desires 
of the government agencies.” 

The Wisconsin agents cancelled their 
usual spring insurance school and mid- 
year meeting in response to an ODT re- 
quest. 

Executive Committee Meets 


Officers and members of the execu- 
tive committee will hold a parley 
Thursday morning. At the regular ses- 
sion in the afternoon, President Lutze 
will preside. Greetings will be extended 
by T. Z. Clayton, president Milwaukee 
Board of Fire Underwriters, and Carter 
A. Baker, president Milwaukee County 
Board of Casualty & Surety Under- 


writers. Grover F. Miller, Racine, 
chairman executive committee, will re- 
spond. 


President Lutze and A. A. Veiten- 
haus, Milwaukee, treasurer, will report. 
Progress on the National association’s 
public relations fund drive in Wiscon- 
sin will be reviewed by R. C. Pittel- 
kow, Milwaukee, state chairman. 

Constitutional amendments will then 
be considered as well as the’ Wisconsin 
agents’ license bill, which was intro- 
duced in 1943 but was not disposed of 
before the recess. Committees on res- 
olutions, audit and nominations will be 
appointed. 


Program for Friday 


On Friday, “Aviation Insurance,” will 
be discussed by E. L. Stephenson, As- 
sociated Aviation Underwriters, Chi- 
cago; “A Deadly Destructive Enemy to 
Business,” Urban Krier, 5. F. & G. 
Milwaukee; “Public Relations,’ W. Ray 
Thomas, Pittsburgh, vice-president Na- 
tional association; “What Price—Social 
Security,” E. H. O’Connor, executive 
director of Insurance Economics So- 
ciety. 

W. B. Calhoun, Milwaukee, will re- 
port as national director for Wisconsin, 
the resolutions and nominating com- 
mittees will report and election held. 





New Peoria Fire Ordinance 


PEORIA, ILL.—A 45-page fire pre- 
vention ordinance came up for first read- 
ing before the Peoria city council. It 
would establish a bureau of fire preven- 
tion under the supervision of the fire 
marshal, providing for two inspectors 
and prescribe regulations for prevention. 
Adoption was urged in a communication 
from Charles B. Adams, president Pe- 
oria Association of Insurance Agents. 


Kansas Agents in 
Annual Muster 
at Topeka 


TOPEKA, KAN.—The annual meet- 
ing of the Kansas Association of Insur- 
ance Agents got under way here this 
week. There was a golf tournament at 
the Topeka Country Club Wednesday. 
The past presidents held a dinner that 
evening. There was a smoker at which 
work of the Underwriters Laboratories 
was demonstrated by moving pictures. 

E. S. Nellis of Topeka is president 
and presided. On Thursday morning, 
Milton Mays, head of the Business De- 
velopment Office, conducts a forum 
headed “Bridging the Commission Gap,” 
participated in by Paul Daw, manager 
Hartford Accident at Kansas City; G. 
L. Hampton, Jr., Wichita, state agent 
Phoenix of Hartford, and P. J. Leen, 
manager of the inland marine depart- 
ment of Fireman’s Fund, Chicago. There 
are three group luncheons Thursday, B. 
J. Weldon presiding over the study 
class group; R. G. Voss over the HOLC 
session, and Alex H. Case, Marion, 
Kan., over the farm section. 

J. C. Higdon, vice-president Business 
Men’s Assurance of Kansas City, dis- 
cusses the Wagner bill which would en- 
large the social security act to cover ac- 
cident, disability and hospitalization in- 
surance. } 

On Thursday afternoon, L. A. Magill 
of the Kansas Inspection Bureau will 
discuss new forms, rates and rules at 
the forum. Mr. Mays will again appear, 
commenting on the new New York 
standard fire policy. Dr. D. L. Mac- 
Farlane, chairman state board of social 
welfare, will be the banquet speaker. 
George Staebler, Jr., of Topeka, is gen- 
eral chairman of the local arrangements 
committee. Edwin Keller of Topeka is 
president of the Topeka Insurors, the 
local host. 


Illinois Agents Program 
for Springfield, Nov. 4-5 
Is Completed 


The complete program of the Illinois 
Association of Insurance Agents annual 
meeting in Springfield, Nov. 4-5, in- 
cludes a talk at the annual dinner by 
Gov. Dwight H. Green of Illinois. A 
week ago he endorsed the Van Nuys 
bill. Insurance Director Paul F. Jones 
will attend the dinner. 

In order to streamline the meeting for 
the war emergency, reports of all com- 
mittees and officers will be incorporated 
in the president’s administration report 
which will be given during the first for- 
mal session Thursday afternoon. Allan 
I. Wolff, Chicago, past president Na- 
tional Association of Insurance Agents, 
will speak on “When the Devil Was 
Sick” at the morning breakfast session 
Nov. 5. Sgt. Edward F. Long is to ap- 
pear on the Friday morning program to 
tell what happens when the Marines 
have landed. He enlisted in the marines 
Jan. 12, 1942, received “boot” training 
at San Diego, and has seen action in 
the south Pacific as a ground crew me- 
chanic in a fighter squadron and re- 
ceived the silver star for outstanding 
duty under fire and Purple Heart. 

The Springfield committees have 
been doing an excellent job and the de- 
tails for the meeting are now practically 
completed. Rooms have been very dif- 
ficult to obtain but everyone seeking 





reservations has been cared for through 
the able efforts of J. Oliver Orr, chair- 
man of the housing committee. 

Lyle H. Gift, Peoria, board chairman, 
will preside at the luncheon Nov. 4. 
In the afternoon flag ceremonies will be 
conducted by Troop Seven, Boy Scouts 
of Springfield, and nominating and 
resolutions committees will be named. 

McCullough Winters of Quincy, presi- 
dent, will preside at the banquet that 
night at which Director Jones will ex- 
tend greetings, Governor Green will 
speak, and Dr. W. J. Hale, director or- 
ganic research Dow Chemical Company, 
New York City, will talk on “The Shape 
of Industries to Come.” 

Friday, at the breakfast, Merle A. 
Read, executive vice-president, Joliet, 
will preside and Allan I. Wolff will give 
his talk. McCullough Winters will pre- 
side Friday and Sergeant Edward F. 
Long of the marines, will speak. Wil- 
liam H. Jennings, Jr., Rockford, will 
award the membership cup. 





Mich. Executive Committee 
Will Meet in Detroit 


LANSING, MICH.—A meeting of 
the executive committee of the Michi- 
gan Association of Insurance Agents 
has been called by President Arno R. 
Schorer, Kalamazoo, for Nov. 3 in De- 
troit, to which presidents of all 31 lo- 
cal boards in the state are being invited. 
Directors of the Detroit association also 
will attend and a wide variety of timely 
matters will be discussed, including 
particularly a report on the National as- 
sociation’s Pittsburgh meeting, with 
special stress on the public relations 
program. 

Waldo O. Hildebrand, secretary-man- 
ager of the state association, said some 
of the other subjects on the agenda for 
the Detroit session include a newly 
launched rural schools insurance sur- 
vey sponsored by the association; a 
discussion of the feasibility of holding 
a mid-year meeting, consideration of a 
suggested new dues formula, a report 
on contact work with the Michigan 
congressional delegation in behalf of 
the bills which would exempt fire insur- 
ance from the anti-trust laws, and con- 





Honor Manitowoc Agent, 
in Business 50 Years 





MANITOWOC, WIS.—W. C. Ka- 
dow, 70, owner of the Franz-Schmitz- 
Kadow Co. agency here, who is 
completing 50 years in the insurance bus- 
iness, was honored at a testimonial ban- 
quet by state agents and managers of 
companies represented in the agency. 
Mr. Kadow started as an office boy in 
1893 in the agency founded by the late 
John Franz in 1875, and became a mem- 
ber of the firm in 1900, the third mem- 
ber being Louis A. Schmitz, who died 
in 1937. -Mr. Kadow then became sole 
owner and since 1925 has had his son, 
Eugene, as an associate. The agency 
has occupied the same office since it 
was founded. Mr. Kadow is still active 
in the business and is a member of the 
Manitowoc Insurance Board. 

G. F. Risley, Milwaukee, state agent 
of Great American, was master of cere- 
monies at the dinner, and E. O. Spink, 
state agent of London Assurance, pre- 
sented a gift from the 25 state agents 
and managers of fire and casualty com- 
panies represented by the agency. Brief 
talks were given by A. G. Gabrielsen, 
Chicago, America Fore; F. L. Weineck, 
Milwaukee, state agent Sun; Mr. Ka- 
dow, his son, Eugene, and Miss Anna 
Kotowski, agency secretary. Other 
members of the Kadow family also 
were guests. 


Wisconsin Mutuals Hold 
Regionals for Agents 





MILWAUKEE—A regional agents’ 
conference for the Milwaukee area will 
be held here Nov. 8, under the joint 
sponsorship of the 1752 Club of Wis- 
consin and the Wisconsin Association 
of Mutual Insurance Companies, J. L. 
Henderson, American Mutual Fire, has 
announced. This will be the fourth of 
a series of regional meetings for agents. 
L. R. MacDonald, Milwaukee, Cream 
City Mutual, is president and Charles 
Vande Zande, Campbellsport Mutual, 
is secretary of the club. 

At the conferences held at Beaver 
Dam, Green Bay and Sheboygan, Ron- 
ald Barton, Schiffer Adusting Co., 
Milwaukee, spoke on “Do You Tell All 
of the Story?”; Roy Budde, Badger 
Mutual, “Survey Selling’; Robert Bar- 
ber, West Bend Mutual, “Effect of War 
on Fire Insurance;” John Lau, state 
agent Union Mutual Fire of Providence, 
“Your Agenqy Tomorrow.” Members 
of the panel at a round table session 
were Gary Kamper, executive vice- 
president Badger Mutual and president 
of the state association; Junius 
Pleuss, secretary Manitowoc Mutual 
Fire, and Theodore Schmidt, secretary 
of Kewaskum Mutual Fire and of the 
state association. 

The annual agents’ convention which 
is usually held in Milwaukee in Novem- 
ber was canceled and regional meetings 
are being held instead. The annual 
meeting of the Wisconsin Association 
of Mutual Insurance Companies, com- 
prising city and village mutuals, will be 
held in Milwaukee early in December 
with a streamlined session. 








sideration of the special session of the 
Michigan legislature scheduled for early 
in 1944. 

Under the proposed change, the 
dues rate would be fixed at $1 for each 
$1,000 in fire and casualty premiums. 





Mich. to Deny Licenses 
to All in War Jobs 


LANSING, MICH.—To assist the 
war effort and ease the manpower short- 
age in Michigan’s war _ industries, 
Commissioner Forbes is notifying all 
carriers licensed in the state, that li- 
censes will not be issued to applicants 
engaged in essential war activities. 

The only exception will be in the 
cases of persons who, at the time of 
taking war plant jobs had licenses in 
effect. Those wishing to reinstate li- 
censes will not be permitted to do so 
and no applications will be entertained 
from persons in war jobs who have not 
been licensed in the past. 

The ruling, department officials said, 
has the complete approval of the War 
Manpower Commission. 





Liquidating Dividends in Ohio 

A second liquidating dividend is being 
distributed by the Ohio department to 
policyholders and other creditors of 
American Underwriters Mutual Casualty. 
It represents 25% on all allowed claims 
and amounts to $21,205. This brings 
the total dividends paid in this liquida- 
tion to $63,617, or 75% of allowed claims. 

A first dividend representing 30% of 
all allowed claims and amounting to 
$6,739, is being paid to creditors of Mu- 
—_ Hospitalization Association, Cleve- 
and. 


Honor Fisk for 30 Years Service 


GREEN BAY, WIS.—Earl E. Fisk, 
head of the Fisk Insurance Agency 
here and also at Appleton, Neenah and 
Menasha, Wis., was honored at a dinner 
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Wednesday night, on completion of 30 
years in the insurance business, by field 
men of companies represented in the 
agency. W. W. Ferguson, Milwaukee, 
state agent of Queen, was toastmaster, 
and Otto Gaedke, Milwaukee, Maryland 
Casualty, presented a gift from the 16 
field men in attendance. Guests also 
included Mrs. Fisk, his father and 
mother and Miss Kathryn Doty, agency 
secretary. 

Three of the four generations of 
Fisks which have been connected with 
the business were represented through 
G. Wallace Fisk, his father, and Wil- 
liam Fisk, his son. 

A. G. Gabrielsen, assistant secretary 
of Continental, Chicago, attended. Mr. 
Fisk’s contributions to insurance have 
been many. His efiorts for years on be- 
half of state and National Associations 
of Insurance Agents, including author- 
ship of the local agents’ code of ethics, 
are well known. 


Des Moines School Board 
Cover Is Renewed 


DES MOINES—Premiums of $8,444 
representing $1,845,573 of fire and $1,- 
794,943 of tornado insurance were appor- 
tioned among 49 Des Moines agents 
and agencies by the Des Moines board 
of education. Except for increases of 
$35,500 for six items of property and 
decreases of $1,250 on two, the action is 
the usual renewal of approximately one- 
third of the total fire and tornado insur- 
ance’ outstanding on school property. 
Coverage is under an 80% co-insurance 
arrangement. 

Members of the engineering sub-com- 
mittee which determines needs are 
M. Evans, B. C. Hopkins, A. J. Verran 
and Nelse C. Hansen. These four and 
Fred Olmsted, Ted Flynn, Kenneth 
May and Tom Moore compose the dis- 
tribution committee. Because of the 
work handled by the engineering com- 
mittee, the distribution committee al- 
loted 25.7% of the total premium to its 
members. 





Women Operate Minn. Agency 


ST. CLOUD, MINN.—One of the 
oldest and largest local agencies in cen- 
tral Minnesota is now being managed 
by two women. Following the death 
early in September of Walter Niskern, 
Mrs. Louise Eickenbrock and Mrs. 
William F. Niskern took over the man- 
agement of the agency and are conduct- 
ing it successfully. W. F. Niskern, son 
of Walter Niskern, is serving in the 
armed forces somewhere in the Pacific. 
He was associated with his father in 
the business for several years and upon 
his return from war is expected to re- 
sume his place in the agency. In the 
meantime the two women are doing a 
good job. 





Parsons, Kan., Agency Sold 

Louis V. Wallen, local agent at Par- 
sons, Kan., for about 20 years, has pur- 
chased the Noyes agency there, follow- 
ing the sudden death of Alfred H. 
Noyes, Sr., and it is understood will 
retain all companies. As Mr. Noyes’ 
son, George M., is in the army, the fam- 
ily deemed it advisable to dispose of the 
agency. 





School Winners Are Honored 


Winners of the Hutchinson school 
essay poster and speech contests in the 
Fire Prevention Week program there 
were honor guests at the Oct. 26 meet- 
ing of the Hutchinson (Kan.) Associa- 
tion of Insurance Agents. Reuban 
Miller of the Wade Patton ayency, fire 
prevention chairman, was in charge of 
the program. 

M. W. Webster of the McNaghten 
agency, a past president of the Hutchin- 
son association, addressed the Oct. 27 
dinner meeting of the Hutchinson As- 
sociation of Insurance Women. 


Nebraska Correction 


THe NATIONAL UNDERWRITER regrets 
that in a recent news story concerning 





a suggestion that a state hail insurance 
fund be set up in Nebraska, it was mis- 
informed as to Howard repre- 
senting Homestead Fire through the 
Cavanaugh Company general agency of 
Omaha. Mr. Howard does not repre- 
sent Homestead Fire. 





Jones Active in Fire Prevention 


Laurin W. Jones, Dodge City, past 
president of the Kansas Association of 
Insurance Agents, who won the Rosse 
Case Memorial Cup when first offered 
last year for the Kansas agent contri- 
buting most to fire prevention activities 
during the year, was again especially 
active during Fire Prevention Week this 
year, not only in his own city but also 
addressing the Kiwanis Club in Garden 
City. 


Hail Men Meet Nov. 4-5 


MINNEAPOLIS—Hail claims in 
this territory have been pretty well 
cleaned up and hail men will meet here 
Nov. 4-5 to review the season’s business 
and to consider any changes in rates 
deemed necessary for 1944. Because of 
the heavy losses in some parts of Min- 
nesota this past season, an upward re- 
vision in rates is forecast. The extraor- 
dinary number of claims, many of them 
late in the season, have delayed final 
reports. 


Seek to Cut Milwaukee Hazard 


MILWAUKEE—An army of 650 Mil- 
aukee city firemen, working on their off 
days, have started a canvass of every 
home in the city, seeking out fire haz- 
ards to forestall the rising increase in 
fire loss through carelessness. All in- 
formation given will be kept in confi- 
dence, but owners or tenants will be 
advised of steps necessary to prevent 
fires. Fires loss the first six months 
of 1943 showed an increase of about 
55%. 











Fischer in Cincinnati Election 


CINCINNATI—John J. Fischer is a 
candidate for member of the board of 
education in the coming election here. 
He has been in the insurance business 
for 30 years and maintained his own 
agency for the past 10 years. He is a 
member of the Cincinnati Fire Under- 
writers Association and a former direc- 
tor of the Cincinnati Casualty & Surety 
Association. He is waging an aggres- 
sive campaign. 





Hear N. A. I. A. Convention Report 


C. J. Slawson, Dulaney, Johnston & 
Priest, president of the Wichita Asso- 
ciation of Insurance Agents, reported 
on the Pittsburgh national convention at 
last week’s meeting. Victor G. Henry, 
Kansas state national director, will give 
his report at the next meeting. Letters 
from Kansas congressmen, stating their 
position on insurance legislation now 
pending before Congress, were read. 





Heavy Joliet Fire Loss 


Damage of considerably more than 
$100,000 was done by fire to the two- 
story brick building at Cass and Scott 
streets in downtown Joliet, Ill. The 
building housed the Metropole Hotel on 
the second floor, and stores on the first 
floor. The True Value Hardware Co. 
and the Poehner & Dillman plumbing 
shop were completely destroyed. 


NEWS BRIEFS 


The Insurance Women of Milwaukee 
will hold their monthly dinner meeting 
Nov. 1. The speaker will be Urban 
Krier, district supervisor for Wiscon- 
sin U. S. F. & G., who will speak on 
“A Deadly Destructive Enemy to Busi- 
ness.” 

E. Ray Cory, Austin local agent, has 
been reelected president of the Minne- 
sota State Automobile Association. 
George Belden of the Fred L. Gray Co., 
Minneapolis, was reelected a director. 

The Minneapolis Association of In- 
surance Women will hold its annual 





“Bosses’ Nite” party Nov. 15. Carl 
Lyse spoke at the dinner meeting Oc- 
tober 25 on “Boys’ Town.” 


The Wichita Association of Insurance 
Women is completing its course on 
fidelity and surety bonds and will then 
take up the 16-hour course on automo- 
bile material damage and liability under 
the direction of Alma Burkle of the Earl 
Woodard agency, chairman of the edu- 
cational committee . 

John S. Marsalek, St. Louis attorney, 
discussed changes in the workmen’s 
compensation law in Missouri at a meet- 
ing of the St. Louis insured members 
conference of the Associated Industries 
of Missouri. 

The John C. Talbott agency, Colum- 
bus, O., has been combined with the 
Behrens, Seyler & Knowlton agency 
and has moved to the latter’s office. 

Bruce G. Smoll, 18-year-old son of 
A. E. Smoll, prominent Wichita agent, 
mysteriously disappeared Sept. 18 while 
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hitch-hiking home from Kansas State 
College between semesters. He was 
last seen near Marion and all clues have 
failed to reveal further trace of him. 

The Roskum-Jenkins Agency has 
been organized in Wichita by Art Ros- 
kum and Glenn Jenkins, with offices 
in the Western Union building, and has 
been admitted to membership in the 
Wichita Association of Insurance 
Agents. 


G. R. Beards, 64, who recently opened 
a local agency in Detroit, is in a critical 
condition after shooting himself through 
the head in his office. He told police he 
was despondent over ill health and busi- 
ness worries. He was formerly a so- 
licitor for the Baxter & Baxter agency. 

Frances Hirth of the Brehm Realty 
Agency has been named secretary of the 
Hutchinson (Kan.) Association of Insur- 
ance Women, replacing Carley Upp, who 
left the city. 

The C. E. Louk agency, Lawrence, 


Kan., has “om purchased by Holmes, Mc- 
Grew & Peck 








IN THE SOUTHERN STATES 





Strong Ark. Action 
Against U. S. Control 


LITTLE ROCK, ARK.—The Ar- 
kansas Association of Insurance Agents, 
the governor and the insurance commis- 
sioner have urged action to prevent 
changing of regulation of insurance. 

In an address before the Little Rock 
chamber of commerce, Governor Adkins 
commended insurance companies for the 
fine job they have done, and warned 
against federal regulation. Commis- 
sioner Graves also has publicly expressed 
his disapproval of federal attempts at 
attempting regulation of insurance. 

Urging that they contact their repre- 
sentatives and senators, C. S. McNew, 
Jr., president of the agents association, 
has sent the following message to all 
local agents in the state: 

“A real crisis faces our business, in 
fact, threatens our agencies. The U. S. 
Department of Justice has appealed the 
Atlanta case to the Supreme Court. If 
the court reverses its decisions, extend- 
ing over 75 years and holds that insur- 
ance is interstate commerce and subject 
to federal anti-trust statutes, the follow- 
ing dire results may occur: 

“Federal control will inevitably be 
substituted for state regulation estab- 
lished by state law. 

“Our state rating bureau would be 
abolished. Rates would be purely on a 
competitive basis, wildcat, cut-throat, un- 
dermining the financial stability of com- 
panies. 

“Washington seems to be out to elim- 
inate the middle man. Federal control 
may be directed to squeezing down, 
hammering down local agency commis- 
sions. 

“That is the distressing picture which 
confronts us, if we do not succeed in 
getting Congress to act on bills now 
before it which provide in substance that 
Congress shall affirm its intent that the 
federal anti-trust laws shall not apply 
to the insurance business, a business 
which has been effectively regulated by 
the several states for nearly a century.” 
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Texas Companies 
in Annual Meeting 


The Association of Texas Fire & Cas- 
ualty Executives held its annual meeting 
at Galveston and elected the following 
officers: President, T. R. Mansfield, 
Gulf; vice-presdent, W. B. Todd, Com- 
mercial Standard; secretary-treasurer, G. 
S. Yeargan, Trinity Universal. The meet- 
ing was well attended and an all-day ses- 
sion brought a discussion of many prob- 
lems affecting the interest of Texas 
companies as a group. 





La. Dwelling Rates 
Are Reduced 20% 


NEW ORLEANS—A substantial re- 
duction in dwelling rates in Louisiana, 
effective Nov. 1, has been announced by 
the Louisiana insurance commission. 
New schedules just published by the 
Louisiana Rating & Fire Prevention 
Bureau eliminate all dwelling-to-dwell- 
ing exposure charges, and basic rates in 
second and third class towns have been 
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changed. In making the announcement, 
Frank E. Rainold, secretarv of the com- 
mission, estimated that the over-all re- 
duction would be approximately 20%. 

“Under this revision,” said Mr. Rain- 
old, “dwellings in all towns will, hence- 
forth, be rated on a ‘flat rate’ basis, 
which method is already being used in 
the majority of other states. . . Dwell- 
ing-to-dwelling exposure charges, which 
have contributed to the excessively high 
dwelling rates of the past, have been 
eliminated in all towns, and in addition 
the multiple tenant charges and basis 
rates have been adjusted downward in 
those cases where necessary in order to 
produce equalization of rates as between 
the various communities.” 





Geo. D. Suter Manager of 
Arkansas Rating Unit 


George D. Suter has been appointed 
manager of the Arkansas Fire Preven- 
tion Bureau succeeding the late James 
M. Lester. Mr. Suter went with the 
National Board as an engineer in 1918 
and served in the Chicago office from 
1920 until 1925. Then for 10 years he 
was chief engineer of the Arkansas Fire 
Prevention Bureau and since that time 
has been connected with the Cotton 
Engineering & Inspection Service. 
Virginia Committees Named 

Jacob Haun of Woodstock, newly 
elected president of the Virginia Associ- 
ation of Insurance Agents has appointed 





his committees. Chairmen are: Acci- 
dent prevention, W. J. Perry, Jr., Staun- 
ton; 3usiness Development Office, 
Roger Clarke, Fredericksburg; confer- 


finance and budget, B. 

Lawrenceville; fire pre- 
vention, John Cahill, Jr., Norfolk; legis- 
lative, Theo W. Kelley, Richmond; lo- 
cal boards, B. W. Sebrell, Jr., Law- 
renceville; membership, William H. 
Branch, Richmond; publicity and educa- 
tion, Linwood G. Robinson, Norfolk. 


ence, Mr. Haun; 
W. Sebrell, Jr., 





Kentucky Towns Levy Taxes 


City Attorney Wagner of Bellevue, 
Ky., is authorized by the city council to 
draft an ordinance to comply with the 
new state law permitting cities to tax 
insurance companies and agents on the 
amount of premiums received on insur- 
ance sold in the city. Commissioner 
Goodpaster was requested to inform the 
council how much life and other forms 
of insurance has been written in the 
city since Jan. 1, and the amount re- 
corded in 1942. 





Wants N. Y. Policy in La. 


NEW ORLEANS—At the annual 
meeting of the Louisiana Rating & Fire 
Prevention Bureau, President A. J. 
Bolles, state agent Aetna Fire, expressed 

hope that the next legislature would ap- 
prove the new New York basic fire pol- 
icy. During the past year the three- 
fourths value clause was removed and 
windstorm rates generally reduced. Mr. 
Bolles reviewed S.E.U.A. anti-trust liti- 
gation, urging support for bills before 
Congress. 





Form Jones-Leavell Company 


Jones-Leavell Adjustment Com- 
pany has been established at Port Ar- 
thur, Tex., with headquarters in the 
Adams building. This is an extension 
of the former business of Donnie M. 
Jones. Harold N. Leavell, an attorney, 
has had six years experience in the han- 
dling of adjustments for Maryland Cas- 
ualty. The Jones-Leavell Company will 
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handle investigations and adjustments 
in both the casualty and fire lines. 





Florida Conference Off 


The conference that had been ar- 
ranged between a committee from the 
Florida Association of Insurance Agents 
and the officials of the Southeastern Un- 
derwriters Association to be held in 
Jacksonville has been called off due to 
the inability of some of the S. E. U. A. 
people to attend. F. D. Moor of Talla- 
hassee, president of the agents’ associa- 
tion, had arranged for his people to be 
present. 





Big Loss on Kress Store 


A Kress store in Pine Bluff, Ark., 
burned with loss estimated unofficially 
at $150,000. Last year the Little Rock 
store burned with a loss of about 
$275,000. 

Evidently the Pine Bluff fire began 
in the paint department. Reports were 
that an explosion was heard when fire- 
men attempted to enter and that after- 
wards the blaze spread rapidly. 





Tulsa Women Hear Loman 


H. J. Loman, dean of the American 
Institute for Property & Casualty Un- 
derwriters, addressed the Insurance 
Women’s Club of Tulsa, Okla., explain- 
ing the course leading to the C. P. C. U. 
designation. The Tulsa women are 
sponsoring a course on compensation 
and liability insurance, under direction of 
A. L. Morley and William Livermore. 





Ludlow Okla. City Speaker 


OKLAHOMA CITY—As part of its 
educational program, the Oklahoma 
City Insurance Exchange heard Bert 
Ludlow discuss changes in the compen- 
sation insurance rate recently estab- 
lished for Oklahoma. Reports of the 
N.A.I.A. meeting in Pittsburgh were 
given by H. T. Moran, president of the 
exchange; M. L. Sumner and E. R. Led- 
better. 


NEWS BRIEFS 


The Greenville (S. C.) Association of 
Insurance Women has been organized 


with these officers: President, Mrs. 
Alice Sitton; vice-president, Mrs. Belle 
Austin; secretary-treasurer, Mrs. Ann 
Welborn. 


The southern service department of 
North America group in the Atlanta of- 
fice observed the 40th anniversary of 
Miss Katherine Crabbe’s association 
with the group. W. L. Treadway, man- 
ager, and more than 150 of Miss Crab- 
be’s business friends offered congratula- 
tions. Agents, fieldmen and company 
officials took part. Miss Crabbe began 
with North America Oct. 22, 1903, as 
secretary to Capt. Edward S. Gay, and 
during her tenure of service was secre- 
tary to the five succeeding managers of 
the southern department. She now is 
secretary to Mr. Treadway. Miss 
Crabbe was one of the pioneer business 
women in Atlanta and is credited with 
being one of the first women to enter 
the insurance business in the southeast, 
having started with a local agent. 


EAST 


Plans Announced 
for Conn. Meeting 


Edwin S. Cowles, Jr., Hartford, 
president of the Connecticut Association 
of Insurance agents, in announcing the 
annual meeting at Hartford, Nov. 3, 
states it will convene at 2:30 or 3 
o’clock. Annual reports will be given 
and other business will be transacted at 
that time, followed by an address by 
Governor R. E. Baldwin. J. Raymond 
Tiffany, general counsel of the National 











Small Business Men’s Association will 
speak. 

It is expected that Prof. Ackerman, 
educational director of the Connecticut 
association and dean of the school of 
business administration of the Univer- 
sity of Connecticut, will conduct a quiz 
program. Three company representa- 
tives will act as the “Quiz Kids,” but 
they have not as yet been selected. It 
is expected to recess at 5:30 and re- 
assemble at 6:30 for dinner. Following 
the dinner, W. E. Allyn, Connecticut 
commissioner, will talk, followed by E. 
E. Chase, president of the New Eng- 
land Council, Portland, Me., who will 
be the featured evening speaker. 


R. G. Osgood Addresses 
D. C. Insurors Group 


WASHINGTON—Richard G. Os- 
good, fire secretary of the North Amer- 
ica, gave a talk on the 1943 New York 
standard fire policy at a luncheon meet- 
ing Wednesday of the Insurors Associ- 
ation of the District of Columbia. John 
H. Pumphrey assumed office as presi- 
dent; J. H. Vance, vice-president; Sam- 





uel J. Sugar, national state director. 
Suggestions were discussed for chang- 
ing the title of the organization. 


NEWS BRIEFS 


The fundamentals of steam boiler and 
machinery insurance were explained to 
the Hampden- Hampshire branch of the 
Massachusetts Association of Insurance 
Women at Springfield by David M. 
Hadlow, agent of Hartford Steam 
Boiler. 

The Massachusetts Association of In- 
surance Women will hold its first state 
meeting of the year in Boston Nov. 6. 
President Florence J. Connon will re- 
port on the national convention in Mil- 
waukee. 


The Insurance Women of New Jersey 
will meet in Newark Oct. 28. T. D. Mc- 
Carl, assistant manager Interstate Un- 
derwriters Board, will talk on “Report- 
ing Forms.” An automobile insurance 
course will open Nov. 4 in Newark. Roy 





Carlson, special agent American, will 
lecture on “Fire and Theft” and Frank 
Cornish, assistant New Jersey manager 


Bankers Indemnity, will discuss “Liabil- 


ity.” 
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Change in Growing Grain 
Rules Not Likely Despite 
Protest of Farmers 


SEATTLE— ‘Despite some objections 
to growing grain rules of the Washing- 
ton Surveying & Rating Bureau on the 
part of the Farm Bureauand the Wash- 
ington-Idaho Wheat Growers League, 
there appears to be little likelihood that 
any change will be made, agents in the 
Walla Walla and Palouse sections are 
advising insured. 

The objections to the 1944 rules, with 
particular respect to the 10-foot clear 
space requirement, were voiced a 
meeting of wheat growers’ representa- 
tives with representatives of the Walla 
Walla agents’ association. The latter 
group passed the objections on to the 
rating bureau. 


Must Leave 10 Feet 


The 1944 rule provides that a mini- 
mum clear space of 10 feet be main- 
tained between insured grain and rail- 
road right-of-way, and also between 
fields so that any single grain tract shall 
not exceed 640 acres. The clear spaces 
must be kept clear except for crops 
which remain green until after the in- 
sured grain has been harvested. 

The 1944 rule was issued in some- 
what modified form after the clear space 
rule of a year ago was withdrawn fol- 
lowing objections. The old rule re- 
quired considerably more clear space. 

The grain growers protested the new 
rule also, contending the 10-foot strip is 
not wide enough to be effective, that in 
a summer fallow year such strips would 
have to be cropped to prevent the land 
blowing and that the clear space main- 
teliance would be impractical from an 
operations standpoint in that it would 
be virtually impossible to operate over 
it with trucks and similar equipment 
during a year when acreage is in crop. 
It was also contended that fields and 
gullies are irregular in size and such a 
standardized program would not be 
practical. 

No further modification of the rules, 
however, is contemplated, it is under- 
stood, and agents are so advising wheat 
growers. Nevertheless, some growers 
have proceeded to seed their fields with- 
out allowing for the clear spaces, still 
clinging to the hope that some change 
will be forthcoming. If this hope is not 
realized, they intended to disc the 10- 
foot strips later in the season so as to 
comply with the rule, it is reported. 

Representatives of the Walla Walla 
agents’ association at the meeting were 
Harry Paxton and Gerwyn A. Jones. 


Many Enroll for N. Y. Policy Course 


SAN FRANCISCO—A record en- 
rollment is reported by the Fire Under- 
writers Association of the Pacific for 
the lectures on the 1943 New York stand- 
ard policy, to be given by Bert W. Levit 
of the legal firm of Long & Levit, start- 
ing Nov. 1. There will be five lectures, 
the final one Nov. 17. Many offices have 
enrolled groups of staff members from 
underwriting, loss and country depart- 
ments. 








Henne, Decker Again Head 
Rocky Mt. Committees 


E. A. Henne, vice-president and west- 
ern manager of America Fore, Chicago, 
was renamed chairman of the super- 
visory committee of the Rocky Moun- 
tain Fire Underwriters Association at 
its annual meeting in Denver, and Ray 
Decker, Pacific Coast manager of 
Royal-Liverpool, was reelected  vice- 
chairman. Mr. Decker was reelected 
chairman of the managing committee of 
the Mountain States Inspection Bu- 
reau, which met the day following the 
gathering of the supervisory group, and 
Mr. Henne was reelected vice-chairman 


of the managing committee. The two 
groups discussed routine matters. 


Survey Spokane Welfare Groups 


SPOKANE, WASH.—The Spokane 
Insurance Association is offering the 
services of a committee to survey the 
insurance requirements of affiliated 
agencies of the city’s Community Wel- 
fare Federation. Wray D. Farmin is 
chairman, assisted by H. C. Wegner and 
John H. Happy. 

The Spokane association has adopted 
a resolution against the Wagner-Murray 
social security bill and has forwarded 
the resolution to all Washington con- 
gressmen. 





Masterson Los Angeles Speaker 


LOS ANGELES — The advanced 
class on insurance of the Insurance Ex- 
change of Los Angeles, heard Robert E. 
Masterson, special agent Fireman’s 
Fund Indemnity on “Owners, Landlords 
Tenants and Elevator Public Liability 
Insurance.” 





General Agents Boost Fund 


The Northwest General Agents Asso- 
ciation has contributed more than $700 
to the National Association of Insurance 
Agents public relations fund, according 
to Aubrey Naef, president of Seeley & 
Co., Seattle. Every member of the 
Northwest association made a contribu- 
tion to the fund, Mr. Naef said. 





F. P. Smith With Fire Ass‘n 


Frederick P. Smith has joined Fire 
Association in the marine department 
at San Francisco. He has been con- 
nected with several marine writing offices 
in San Francisco and also with steam- 
ship companies in this country and in 
England. 


NEWS BRIEFS 


Charles J. Hooker, special agent of 
the American, spoke at the November 
meeting of the Insurance Women of 
Pueblo on “Rent Insurance.” At its next 
meeting the group will have as guests 
the life insurance women and hopes to 
organize the life group into a club sim- 
ilar to the fire group. 

W. S. McCrea & Co. of Spokane has 
sold its insurance business to the Ver- 
mont Loan & Trust Co. Neil Flenner, 
Jr., heretofore manager of the McCrea 
agency, has purchased an agency in 
Coeur d’Alene, Ida. 

Discussion of the new standard fire 
policy was led by Nellie Christopher at 
the Oct. 26 dinner meeting of the In- 
surance Women of Seattle. “Bosses’ 
Night” will be Nov. 22. 


CANADIAN 


Companies May Be 
Limited in Agency 


TORONTO — One important effect 
which the war is expected to have on 
the fire and casualty agency businesss 
is that efforts may be made to restrict 
the number of companies represented 
by agencies. 

The general feeling in the agency 
business in Canada today is that the 
average agency represents far too many 
companies. Some, it is understood, rep- 
resent anywhere up to 12 different com- 
panies, and due to the shortage of office 
help, etc., some steps must be taken to 
cut down on bookkeeping and other such 
items in office routine which are now 
being regarded as superfluous. Another 
great saving, it is claimed, would be in 
connection with the remittances to com- 
panies. 

In. the-licensing. forms -which-—Ontario 














.or their agency 


agents have been asked to file for the 
current licensing year, they must enu- 
merate all the companies which they 
represent. It is felt 
that the Ontario department may, in 
the future, impose additional fees over 
and above the current license fees, for 
each and every company represented 
over a given number. 


Halifax Issues Protest 


TORONTO—Halifax has issued a 
six-page pamphlet charging that the 
company was “denied the freedom of 
speech” in connection with the Ontario 
Fire & Casualty Insurance Agents As- 
sociation convention. The Halifax states 
that its advertisement submitted for this 
year’s program was rejected as being 
too “controversial.” The theme of last 
year’s advertisement and this year’s was 
doing business with native Canadian 
companies. The advertisement empha- 
sized that there are 245 companies, 
other than life, of non-Canadian control 
operating in Canada which in 1942 col- 
lected $80,620,302 of the total of $96,- 
535,069 in Canadian premiums. This 
left $15,914,767 for Canada’s own 22 
companies. 








Toronto Self-Insurance Proposal 


TORONTO—The civic insurance 
committee here has presented to the city 
council a proposal to establish a self- 
insurance fund to cover all but fire and 
boiler insurance. Last spring a self-in- 
surance plan was submitted for fire in- 
surance and was defeated. The commit- 
tee states that from 1938 to 1942, in- 
clusive, Toronto paid premiums of 
$198,951 while losses amounted to $38,- 


MARINE 











Atlantic Mutual 
Makes Transfers 


Atlantic Mutual has appointed M. J. 
Coles as manager of its Rochester of- 
fire. The former manager, J. H. Smi- 
ley, has joined the Cleveland office. Mr. 
Coles has been with Atlantic Mutual 
since the spring of 1942, receiving his 
training in the home office in New York 
and in New Haven and later was en- 
gaged in production work in the Boston 
office. 

The company is transferring the su- 
pervision of the New York counties 
comprising the Syracuse division of the 
New York Fire Insurance Rating Or- 
ganization from the Rochester office to 
the Albany office, which is under the 
supervision of R. M. Perce, manager. 





Mullins Joins Curry Agency 

H. A. Mullins has resigned as senior 
adjuster of Johnson & Higgins to be- 
come manager of the average adjusting 
and marine claims department of the 
John F. Curry agency, New York City. 
Mr. Mullins, who is one of the out- 
standing average adjusters of the United 
States, was educated at Shaw Street Col- 
lege, Liverpool. He served an appren- 
ticeship with the Thames & Mersey and 
in 1911 was transferred to its New York 
office. His experience as an average ad- 
juster began with Frank B. Hall & Co., 
New York City. Later he organized 
the average adjusting department of 
Marsh & McLennan, returning in 1919 
to Frank B. Hall & Co. as vice-presi- 
dent. In 1922 he became the senior 
adjuster of Johnson & Higgins. 

Mr. Mullins became a member of the 
Association of Average Adjusters in 1914. 
He has lectured on average adjusting and 
marine insurance losses at New York 
University, Columbia University and 
University of Pennsylvania. He is chair- 
man of the ocean marine lectures com- 
mittee of the Insurance Society of New 
York, for which he has delivered the 
general average lectures for about 20 
years. ‘He has also been for many years 


examiner in marine losses for the Insur- 
ance Institute of America. 





WSA Valuation Clarification 


The War Shipping Administration 
has announced a program aimed at clear- 
ing up questions involving valuation of 
vessels and embracing settlement of 
claims and payment of charter hire un- 
der old contracts and establishment of 
values for insurance purposes and the 
payment of charter hire under new con- 
tracts. Under the new contracts each 
ship will be insured for “just compensa- 
tion,” the amount of which will be de- 
termined when the standards and for- 
mulae decided on by the Advisory 
Board on Just Compensation, which was 
set up this month have been applied. 
The new plan contemplates substantial 
payment “on account” against insurance 
claims for vessels that have been lost. 
Here again final settlement depends on 
the application of formulae by the ad- 
visory board. 


Thefts May Halt Shipments 


PHILADELPHIA — The Interstate 
Commerce Commission has been asked 
by the Miller Motor Express for per- 
mission to halt shipments to and from 
this city as a result of “tremendous 
losses” in thefts from its loading plat- 
form here. Officials of the company, 
which transports much government ma- 
terials, declined to place an exact mone- 
tary value on the losses, but a govern- 
ment agent declared that the company 
had lost $48,000 in thefts in the last 
year. 

A local spokesman for the company 
said the losses were insured by “general 
cargo coverage.” The thefts came to 
light with the arraignment of a truck 
driver before U. S. Commissioner Nor- 
man J. Griffin on charges of stealing 
merchandise in interstate commerce. It 
is stated that 75% of the firm’s business 
is in transportation of war materials. 





Big Tanker Loss 


There was $2,000,000 hull insurance 
carried on the two tankers, sister ships, 
which collided and burned a few miles 
off Palm Beach, Fla., last week. One 
of the ships was a total loss and the 
other is practically total. Further in- 
formation regarding the accident has not 
yet been released by the Navy depart- 
ment. 





Ignore 30-Day Limitation 

Agents of the War Shipping Admin- 
istration have been instructed to ignore 
the 30-day limitation on the filing of 
claims hereafter for loss or damage to 
cargo handled by government vessels. 
The change results from a federal cir- 
cuit court of appeals decision and affects 
claims now pending. 





= 





E. N. Lidgen, assistant superintendent 
of the automobile underwriting depart- 
ment of Aetna Casualty in Chicago the 
past nine years, and with the company 
13 years, will report for service at Ft. 
Sheridan, Nov. 11. 
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A vvesica chemists have explored every nook and 
corner of the three kingdoms— Animal, Vegetable, and 
Mineral— to make possible the products and processes 
which have helped to build America. And to meet the 
expanding demands which have sprung up in industry, 
engineering, medicine, and national defense, they 
have exploited the marvels of a fourth — the Synthetic 
kingdom. For example, to help solve this country’s 
war-time problems, they have added five synthetic 


A wide variety of insurance coverages is available to protect 
the insurable interests peculiar to the chemical industry 
buildings, equipment, supplies, and other values exposed to 
hazards of danger or destruction. 

In safeguarding all types of physical values which are fun- 
damenzal in the building of America, the’ Royal-Liverpool 
Groups make available to agents and brokers highly developed 
underwriting and service facilities, including a specializing 
department which deals exclusively with chemical hazards. 








varieties of rubber to the three synthetic forms available 
prior to 1940, have developed innumerable common 
utilities in plastic form, and have made miraculous 
progress in the utilization of sulfa drugs to prevent 
and treat infection. 

The telling effect of America’s contribution to the 
cause of the United Nations in World War II is un- 
questionably due in large measure to its commanding 


position of world leadership in the field of chemistry. 
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“It’s the biggest risk in our town, but it was just a headache 
to me until I took it to the Globe. | liked the way the Globe 
underwriters went about it. They didn’t accept it without 
study, but they DID study it. They gave me a chance fo tell 
my story. I even talked to the President. Then | came home 
with some recommendations which were readily adopted, 
and now it’s in the bag!’’.... 


Your Special Problems 


RECEIVE INDIVIDUAL CONSIDERATION AT THE GLOBE... 


Although the Globe is a big company and as strong as any, it is not so big that | 


each agent’s problems cannot receive the individual consideration he wants 
and they deserve. Now, when new situations of a kind unthought of in pre-war 
times, are arising in almost every agent’s office, Globe agents are finding the 
informal, let’s-talk-it-over methods practiced by the Globe’s underwriters a 
most gratifying feature of their Globe connection... In times Peau 
like these you need a company like the Globe. — 
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150 WILLIAM STREET - NEW YORK 8&8, N. Y. 
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